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a Proposal 


OF INTEREST TO. YOU, 


MADE 


to the Lumbermen of 


Greater St. Louis 








Grade-Marked Lumber in 
Greater St. Louis 


Retail Dealers and Southern Pine 
Association Join in Highly 
Constructive Program 


St. Louis, Mo., June 11.—The largest and 
beyond question the most unusual lumber 
advertising ever to appear in this or any 
other city will break here tomorrow. A 
full page is to appear in each of the three 
principal papers, the Globe-Democrat, Post- 
Dispatch and Star. ‘hese papers have a 
combined circulation of nearly 700,000. The 
advertising is being placed by the Southern 
Pine Association. For several months the 
St. Louis representative of the AMERICAN 
LUMBERMAN has known of many conferences 
held by the retail lumbermen of Greater 
St. Louis and representatives of the South- 
ern Pine Association. Each time he ap- 
proached the interested parties he was told 
to “wait, the story isn’t ready.” Today he 
met L. R. Putman, of the Southern Pine 
Association, who agreed that the story was 
ready to shoot. “In fact,” he said, “the 
copy is in the hands of the papers for pub- 
lication tomorrow.” 

“What is your plan?’ was asked Mr. 
Putman. “That’s the funny part of it,” 
replied “Put.” “It isn’t our plan. It’s the 
plan of the retail lumbermen of Greater 
St. Louis. That means [Turn to page 40] 











To supply ‘a grade-marking service that will take the ele- 
ment of chance out of lumber buying, Southern Pine Asso- 
ciation offers its inspection and grade-marking service to 
retail lumbermen....To the average man, lumber always 
has been something of a mystery, and mystery is not in 
keeping with modern merchandising. Grade-marking is 
the greatest step forward towards taking mystery and 
elements of chance out of the lumber business . . . . While 
Secretary of Commerce, Herbert Hoover endorsed grade- 
marking when he said: “The grade-marking of lumber 
seems to be particularly important because, unlike any 
other article, the quality of which can be analyzed, the 
grading of lumber depends on judgment founded upon 
experience.” ... In the agreement, printed on this page, 
that Southern Pine Association offers to the lumber deal- 
ers of Greater St. Louis, the great value to you lies in the 
experience of the inspectors of the Association. Upon their 
judgment, backed by years of experience, rests your as- 
surance. Read the offer as expressed in the proposed 
Service Contract. 
s * * 

Are you as a specifier or seller or user of lumber, in favor 
of this service that protects both the distributors and con- 
sumers of lumber? . . . Express your approval by. mailing 
in the approval coupon. Any movement for the public good 
must have public good will back of it. Every coupon re- 
turned will add power to the dealers who sign this 


agreement to keep faith with the people of Greater St. 
Louis. (Reproduction, in part, of advertisement in St. Louis papers] 
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A Sure Way to Get 
Values : 
From wi 
The 
Lamella Roof for Airplane Hangar, Santa Monica, Cal. 100’ Clear Span 
ab 99 
LAMELLA 
(PATENTED) 
, SPE . | Trussless ARCH ROOFS al 
The above picture will interest buyers of Cypress i a Ol 
tank stock or factory lumber. It shows the excellent Clear Floor Space—No Columns—No Trusses 
quality of our stock—lumber that is “ bang up” on Not an inch of waste space under a Lamella constructed roof. 
quality, milling and grading; also Philippine Hard- Clear arched spans up to 150 feet. Unobstructed floors, no columns, aad 
woods, Gum and Oak Trim in straight or mixed —no trusses. Built of short length lumber they can be quickly erected TEI 
cars with Cypress. without the use of cranes or skilled labor. The best and most inex- 
: , pensive construction for auditoriums and warehouses. in 
The next time you want some really big value 
Cypress lumber, just send us your inquiry. Why not For full information write 
investigate our facilities now? 
LAMELLA ROOF SYNDICATE, Inc. the 
Gregertsen Brothers Co. | pirate ipniegs oe: 4 
. | to 
ars THE TRUSSLESS ROOF CO. LAMELLA TRUSSLESS ROOF CO. 
332 So. Michigan Ave., CHICAGO | 754 E. 29th St., Los Angeles, Calif. 801 Kirby Bldg., Houston, Texas in 
Yards and Planing Mills: CAIRO, ILL. LAMELLA CONSTRUCTIONS, Inc. MISSOURI LAMELLA ROOF CO. = 
801 Norris Bldg., Atlanta, Ga. 904 Bk. of Com. Bldg., St. Louis, Mo. ols 
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STEEL BELT LACING : 










Action— 


Minus Labor 


What a simple job to unload a car 
of lumber with a Standard Gravity 
Conveyor! Down from the car rolls 
the lumber, whisked by gravity to 
pile or truck. But that’s not all the 
story. Consider the hours saved— 










ENUINE Alligator Steel Belt 

Lacing is the strongest flexi- 
ble joint ever developed. The 
entire belt end is clinched in the 
Alligator vise-like grip of steel. 
Protects belt ends also. Smooth 
on both sides of the belt. Pat- 
ented sectional steel rocker hinge 
pin outlasts any other type of pin. 
Made in 11 sizes. Long, efficient 
service in every type of belting. 






























the labor eliminated—by replacing 
men with this modern device for 
handling and carrying! ‘The cost? 
Virtually nothing— it pays for itself 
by the savings made. Learn of its 
special features. Write for catalog. 


NORTH ST. PAUL, 









Standardize on it. Sold at whole- 
sale and retail the world over. 


FLEXIBLE STEEL 
LACING CO. 

4673 Lexington Street 
Chicago, U.S.A. 
Ee 

kk for the Alligator on the 
x and stamped on 
cing, Trade-Mark 


. throughout 
the world.» ee 




























Baltimore Office: 2125 Lyndhurst Ave. Detroit Office: 420 U. S. Mortgage Bldg. 
Boston Office, 25 Huntington Ave. Kansas City Office: 215 Mfrs. Exchange 
Buffalo Office:: 908 Ellicott Square Bldg. 
Chicago Office: 549 W. Washington St. Los Angeles Office: 335 S. San Pedro St. 
Cincinnati Office: 907 Chamber of Com- New Orleans Office: 1003 Magazine St. 
merce Bldg. New York City Office: 420 Lexington Ave. 
Cleveland Office: 5005 Euclid Ave. San Francisco Office: 4401 San Bruno Ave. 
Dallas Office: 6313 Oram 8t. Seattle Office: 321 Lumber Exchange Bldg. 
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READ WHEREVER LUMBER IS CUT OR 
SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 
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Shutting Off Highway Annoyances 
MONG the revolutions wrought by the automobile has been 
A that of transforming quiet city streets and country roads 
into interurban traffic highways. As a consequence the 
stretches of road in front of farm homes and of streets in front of 
city residences are more like noisy business thoroughfares than 
quiet country lanes. The farmer who in the horse-and-wagon days 
built near the highway and the urban resident who built his home 
in a remote section of the city, when the occasional team or foot 
passenger was a welcome sight, now often is tormented daily with 
the noise, dirt and odors of hundreds or it may be of thousands 
of gas engines. 

Just why that part of a dwelling house facing road or street 
should be deemed its “front” is not easy to determine, but so it is 
generally. There are, however, enough exceptions to the rule to 
show or to suggest the advantage of so planning and building homes 
as to give attractive views away from the street or road and pro- 
vide privacy if not seclusion to their inmates. Surely, the contrast 
is so great between the modern highway and the country road of 
bygone days as to suggest a change of relationship between the 
road and the homes built along it. 

Since many new homes will be built and many others may be 
and indeed should be modernized, some consideration may prop- 
erly be given in the home planning to the changes that have come 
over the highways and that affect living conditions in the home. 
It may not be practicable to build on new sites, to turn old houses 
on their foundations or to move them farther back from the road, 
but there might be such a rearrangement of the interiors as to 
shut off the annoyances of the busy thoroughfares. At the same 
time the lawns might be shifted from the street side or roadside 
to the farm or garden side of the house and made more sightly 
with shrubs. flowers and other landscaping features. 

Few residents of city or country can foresee or forecast the 
changes yet to come in the use of streets and highways, but there 
are many reasons to believe that public roads and public streets 
will be used more and more for distance hauling of passengers and 
freight. In some cases, no doubt, this increased use will deprive 
residents almost wholly of the quiet and comfort of home life 
unless they find some means of home location and arrangement 
that will shut off road sights and sounds. Therefore, every proposal 
to build or to modernize ought to take this important matter into 
consideration. 





A Great Grade-Marking Experiment 


ROMINENT place is given elsewhere in this paper to an ac- 
Dp count of the contractual arrangement made between the 
Southern Pine Association and retail lumbermen of St. Louis, 
Mo., for the official grade-marking of all southern pine distributed 
by the latter in that city and suburbs. This arrangement is the 
result of negotiations running through many months and owes its 
origin to the initiative of the retailers of St. Louis. By virtue of 
the contract entered into, all southern pine sold, whether from as- 
sociation mills or not, will be officially inspected and will be grade- 
marked with the insignia of the Southern Pine Association as well 
as being so marked as to identify it with the dealer who dis- 
tributes it. It includes also local inspection supervised by associa- 
tion inspectors, thus guaranteeing the same uniformity of grades 
that would be secured for stock manufactured by association mills. 
Here. it is believed, is an example of extra-association service 
that is unique. It has always been true, of course, that the bene- 
fits of organized effort have been enjoyed to some extent by the 
industry as a whole, whether organized or not. This has been un- 
avoidable, but the St. Louis contract extends to non-members, in 
effect, one of the most important and most vital of the association 
services, that of official inspection and grade-marking. While the 
parties to the St. Louis agreement are subscribers of the Southern 
Pine Association and distributers of southern pine in that terri- 
tory, there is nothing exclusive in the contract so far as species 
are concerned; the way being left open for other species, with 
the proviso only that other products shall be graded according to 
official regional rules and shall be cut to American Lumber 
Standards. 
The St. Louis proposal has an interest for lumbermen throughout 


the country, bec«use it is designed to correct evils that are not 
peculiar to any city or section and because the principles and 
policies involved are such as to benefit the lumber industry as a 
whole, the cause of wood in general, and the public. When the 
St. Louis plan is in full operation all southern pine distributed 
in that city and suburbs through yards of the retailers who become 
parties to the agreement will have the approval and will bear the 
grade-marks of the Southern Pine Association, which for years has 
labored to perfect its inspection service and which has been the 
foremost advocate of grade-marking. This arrangement is designed 
to establish that uniformity of quality which alone will enable lum- 
ber to hold its place as a structural material, and official grading 
and grade-marking carries to the buyer and user the assurance he 
has long sought as a basis for judging values. 

If it may be said that the conditions in St. Louis which the con- 
tract between the Southern Pine Association and local dealers is de- 
signed to improve are not exceptional, it may be said also that the 
difficulties overcome in bringing about this agreement were not 
less than those that would be encountered in other cities and locali- 
ties. Likewise, it may be said that if the Southern Pine Associa- 
tion and the St. Louis retailers succeed in their undertaking, other 
manufacturers’ associations and other groups of dealers will be 
quick to recognize the opportunities open to them and will find 
similar methods of advancing the cause of their own species and 
of wood generally. 


Growing of Northern Hardwoods 


ORESTRY contemplates a succession of tree crops, and owing 
to the relatively slow growth of trees forestry’s major prob- 
lem is to shorten the interval between harvests. This prob- 

lem is quite simple when trees are grown for some purposes, but 
it is complicated when saw timber is required. In fact many lum- 
bermen, basing their conclusions upon countings of annual rings 
of trees grown in virgin natural forests, have thought private com- 
mercial tree growing impracticable. 

The actions and reactions among the individual trees of a forest 
and between species suggest a sort of community organization or 
relationship. Some species like sun and air and aggressively force 
their heads up above their fellows, while the latter owe their con- 
tinued existence to the protection from sunlight and storms thus 
given by their neighbors. Also, trees have periods of youth, of 
middle age and of senility, so that forests like human communities, 
are made up of age groups. With some qualification. forestry may 
be defined as a program that maintains a proper balance among age 
and species groups. 

Speculation and risk can no more be eliminated from tree 
growing than from any other business venture. Forestry can not be 
made “fool proof,” but scientific research is disclosing facts and is 
developing principles that promise to afford a solid foundation for 
successful and profitable forestry. 

Probably the greatest obstacle to private commercial tree grow- 
ing has been the belief that a hardwood tree, for example, required 
years beyond two or three human lives to reach saw log size. Both 
foresters and lumbermen have long known that growth is hastened 
or delayed by surrounding conditions. The task has been to learn 
definitely what are the favoring conditions and how, if practicable, 
to provide them on a scale commensurate with the needs of the 
lumber industry and of the country as a whole. 

Something over a year ago Wisconsin enacted a forest crop 
law designed to make commercial tree growing practicable in that 
State. Owners of forests and woodlots needed to know as nearly 
as possible how much time is required to grow hardwood trees 
under conditions prevailing or that can be created. In response 
to this need the Lake States Forest Experiment Station in co- 
operation with the College of Agriculture of the University of Wis- 
consin undertook “a study of the growth that is taking place in old 
virgin stands, on clear-cut areas, and in partially cut-over forests.” 
This study was made in northeastern Wisconsin and the results 
have been published as Research Bulletin 88, entitled “How Fast 
Do Northern Hardwoods Grow?” by Raphael Zon and H. F. Scholz, 
of the station. 

Briefly, investigators have studied growth in virgin stands, in 
clear-cut areas and in partially cut tracts. They have brought 
together the results of their studies in such a manner as to show 
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the response of the different age groups and species to varying 
conditions. Then in a summary of conclusions they have indicated 
how an individual forestry project may be so planned and admin- 
istered as to meet the needs of the owner. The work embodied in 
this bulletin is a noteworthy contribution to the science of prac- 
tical forestry. 





Retail Lumber Advertising 


OST BUSINESS men believe in advertising and there are few 
who do not advertise in some way. When a business is big 
enough to command the services of a specialist, the problem 

of advertising is relatively easy. It is not so easy for a smaller 
business, for the local retailer of lumber, for example. He is handi- 
capped by both lack of time for such work and by lack of training 
or native advertising aptitude, perhaps. 

It may well be doubted whether any business can hold its place 
under modern conditions without advertising. Certainly the busi- 
ness of lumber dealers has suffered severely from lack of effective 
advertising, and of the dealer’s entire line lumber probably has 
suffered most. Therefore, however difficult the retail lumberman’s 
advertising problem may be, his interest and the interest of the 
lumber industry demand that a solution for it be found. 

The problem of retail lumber advertising is neither new nor 
newly discovered, and there has been no lack of attempts to solve 
it. Some of them have failed because the advertisements have 
lacked the local and personal touch that gives to advertising much 
of its effectiveness. Other attempts have failed because retailers 


have been sold an advertising service without being sold on adver- 
tising as an instrumentality for building business. Of course if the 
copy was poor and the dealer did not believe in advertising, the 
results were sure to be disappointing. 

There are in the retail lumber field numerous outstanding 
examples of individual advertising success. Always these have been 
lumbermen who have been enthusiastic believers in advertising. 
Generally they have been able to write original advertisements or 
to adapt the work of others to their special needs. The successes 
that these dealers have achieved and the manner in which they 
have achieved them suggest a method of solving the advertising 
problem for dealers generally. No dealer in lumber or in any other 
commodity can get a complete, ready made advertising program 
adapted in all particulars to his needs. Like a ready made suit, it 
will require changes here and there, and he can not as in the case 
of the suit rely upon somebody else to make the adjustments; he 
must make them himself. 

While co-operation in the preparation of retail advertising is 
practicable, it can be successful only when the program is based 
upon a conviction that advertising pays. The advertiser must real- 
ize in advance that it requires time and the expenditure of consid- 
erable money to bring results. and that if advertising is not per- 
sisted in it will be ineffective and wasteful of money. When retail 
lumbermen have been convinced of the necessity of advertising 
on their own account and for their own benefit, they have found 
means and methods of advertising effectively. In this as in other 
matters, where there is a will there is a way. 





To Show How Wood Is Used 


Wasuinocton, D. C., June 11.—In connec- 
tion with the effort of the National Lumber 
Manufacturers’ Association to develop a com- 
prehensive and dependable picture covering 


by them in manufacturing shooks, boxes and 
crates. 

Planing mills are requested to report only 
wood used in manufacturing finished products, 
such as ceiling, siding, casing, base, flooring, 
sash, doors, blinds and other millwork, but ex- 
cluding lumber merely surfaced. 


The expectation is that this survey will 
throw light on requirements covering consid- 
erably more than one-half of the total lumber 
used in the United States. 

It is hoped that similar surveys can be 
conducted in the future in order that trends 
in wood requirements by various classes of 


lumber manufacturing, the Forest Service is 
sending out some 30,000 questionnaires to con- 


industries may be determined. 








cerns using wood wholly or largely as raw 





material with a view to developing trends in 
the wood using industries. 

In a letter addressed to the wood using 
industries of the country, R. E. Marsh, in 
charge of the office of forest economics, ex- 
plains the purpose of the inquiry thus: 


Careful studies conducted by the Forest 
Service with various co-operators previous to 
the World War showed that American manu- 
facturers using wood as raw material required 
about 25,000,000,000 board feet annually. 

More than 15 years have gone by since those 
studies were made, and at present there is no 
reliable national estimate either of the quan- 
tity of wood needed to keep American fac- 
tories supplied, or the trend of their con- 
sumption. 

Great changes have taken place in our na- 
tional habits and requirements. A new esti- 
mate of wood requirements is needed, not 
only for the welfare of the industries which 
use wood, but also to guide the policy of 
those who cut the forests. 


lookout for him. 


Watch Out for This Impostor 
The AMERICAN LUMBERMAN 


has been advised that a man giving 
the name of J. T. 
soliciting subscriptions in Kentucky, 
offering a two years’ subscription to 
the AMERICAN LUMBERMAN 
for $6. Checks given to him in 
‘payment are cashed locally and the 
solicitor disappears. This man is an 
impostor and has no authority what- 
ever to solicit subscriptions for 
the AMERICAN LUMBERMAN. 
Lumbermen are warned to be on the 


Purchases Mill’s Lumber Stock 


Pickens, S. C., June 10.—According to an 
announcement by E. S. Anderson, president of 
the Southeast Lumber Export Co. (Inc.), with 
headquarters at Army Base, Norfolk, Va., that 
company today has purchased all of the lumber 
on hand at the plant of the Appalachian Lum- 
ber Corporation at Pickens. This lumber con- 
sists of 6,000,000 feet of band sawn Appala- 
chian stock, principally of hardwoods, but in- 
cluding some hemlock and pine. Mr. Anderson 
announces that this material will be marketed 
by the Southeast Lumber Export Co. and its 
domestic subsidiary, the Elco Lumber Co., 
Army Base, Norfolk, Va. C. T. Venable, for- 
merly connected with the Yellow Poplar Lum- 
ber Co., has been placed in charge of the 
‘Southeast Lumber Export Co.’s interests at 
Pickens. 


Turner has been 





Accordingly, the Forest Service is under- 
taking a new estimate of the national re- 
quirements of our wood using industries as 
one part of the nation-wide forest survey 
authorized by Act of Congress May 28, 1928. 

Questionnaires like the enclosed are being 
sent to approximately 30,000 prominent wood 
users, whose factories produce about 70 dif- 
ferent classes of articles made wholly or 
partly of wood. The completed report will 
show the quantities of the different woods used 
by the various industries in each State. 


Wasuincton, D. C.,, 
tions for the week ended June 8 reported to the National Lumber Manufacturers’ Association 
production aggregating 338,365,000 feet, shipments, 343,632,000 feet, and orders, 333,319,000 feet. 
The week’s figures for production, sltipments and orders follow: 


Shipments Exceed Cut by 2 Percent 


[Special telegram to AMERICAN LUMBERMAN] 


June 13.—Five hundred and forty-four softwood mills of eight associa- 











3 j No. of 
al Abe ey Pipa gta i. Softwoods— Mills Production Shipments Orders 
pee co with which they are transmitted SD 150 65,916,000 62,646,000 54,428,000 
Individual returns will be held strictly con- West Coast Lumbermen’s Association........... 207 178,498,000 197,830,000 192,058,000 
fid A L : ‘ Western Pine Manufacturers’ Association....... 37 39,104,000 34,616,000 34,278,000 
Ye tal. : F his , A bd California White & Sugar Pine Mfrs.’ Assn...... 17 21,779,000 17,234,000 13,844,000 
our co-operation in this matter wi © Northern Pine Manufacturers’ Association....... 9 11,003,000 9,233,000 17,385,000 
greatly appreciated. Northern Hemlock & Hardwood Mfrs.’ Assn..... 31 3,541,000 3,042,000 2,810,000 
: . : . North Carolina Pine Association................. 79 10,809,000 9,349,000 8,899,000 
The questions include species of wood used. Gajitornia Redwood Association................. 14 7,715,000 9,682,000 9,617,000 
purposes for which used, form in which used ape bec 
—lumber, logs, bolts, veneer or plywood—the A ii eg oc es Soe 544 338,365,000 343,632,000 333,319,000 
amount used and the unit of measurement. china 
hes ; Riemann a ol m a Hardwood Manufacturers’ Institute.............. 212 33,587,000 42,830,000 —-37,114,000 
asked to report ule er used 1 g Northern Hemlock & Hardwood Mfrs.’ Assn..... 31 9,280,000 6,526,000 6,392,000 
crating their products, but not purchased Bats ‘ 
shooks. Box factories will report lumber used I WN 6 ooo hiv eb Sede eds Exe acs 243 42,867,000 49,356,000 43,506,000 
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Charges for Stakes and Standards 

Kindly inform me as to making charges for 
stakes and standards etc. to be used when 
open cars are loaded for freight handling. I 
wish to know against whom I render account 
and all about it.—INqQuiry No. 2,317. 


[This inquiry comes from a lumber manu- 
facturer and wholesaler in Virginia. It is 
understood that ordinarily when lumber is sold 
for shipment from sawmills by rail and loaded 
on flat cars or gondolas, the shipper supplies 
the stakes, standards, wire, etc. that are needed 
for proper loading. In other cases, the cus- 
toms vary and in a general way may be said 
to be a matter of agreement or understanding 
among the parties. Sometimes the carrier, 
sometimes the buyer, and sometimes the shipper 
may either supply the loading material without 
charge or may charge for it. 

Inasmuch as the information available is not 
as complete and definite as desired, this in- 
quiry is published in order to give readers an 
opportunity to express their views regarding 
the prevalent customs. The name of the in- 
quirer will be supplied upon request—EpiTox. ] 


Data on Logging Inclines 
I would like to have your catalogue cover- 
ing list of books for lumbermen. I am par- 
ticularly interested in railroad construction 
and inclines. Should you have any avail- 
able data on inclines, please send same to me. 
—INQuIRY No. 2,319. 


[This inquiry is made by the chief engineer 
of a lumber company operating in New Mex- 
ico. In Bryant’s book, “Logging,” described 
in the AMERICAN LUMBERMAN’S catalogue of 
books for lumbermen, there is some informa- 
tion on incline logging. Considerable informa- 
tion is contained in Department of Agriculture 
Bulletin No. 711 entitled “Logging in the Doug- 
las Fir Region,” copies of which may be 
obtained from the Superintendent af Docu- 
ments, Government Printing Office, Washing- 
ton, D. C. 

Articles published in the AMERICAN LUMBER- 
MAN some years ago indicated the names of 
concerns doing incline logging, and these also 
have been given to this inquirer. Readers who 
have additional information along this line are 
invited to respond to this inquiry. The name 
of the inquirer will be furnished on request.— 
Epiror. | 


Bulletins on Termites or White Ants 


Your editorial, “Public Service That Helps 
Business,” in the May 18 issue, together with 
the letter from W. C. Ross, quoted on page 
41 of the same issue, has been read with a 
great deal of interest. 

Enclosed is a copy of the bulletin put out 
by the University of California, based pri- 
marily on information furnished by the Ter- 
mite Investigation Committee. Also enclosed 
is a bulletin published some time ago by the 
National association on the subject of “Ter- 
mite Damage.” I am sending you these 
simply for your information. 

There are a few manufacturers on the West 
Coast who are inclined to think that the work 
of the Termite Investigation Committee is 
going to be decidedly detrimental to the lum- 
ber industry. I am personally thoroughly 
convinced that nothing could be more detri- 
mental to the lumber industry than for us to 
“hide our hedds in the sand” and deny that 
there is any such thing as a termite. It is 
primarily because I am so heartily in accord 
with the last sentence of your editorial men- 
tioned above that I am writing this letter.— 
INQUIRY No. 2,316. 


[This comment is made by A. C. Horner, 
manager western office of the National Lum- 
ber Manufacturers’ Association. Reference 
was made in the original comment on the sub- 
ject of termite destruction to the bulletin is- 
sued by the University of California. Refer- 


ence was not made to the bulletin issued by the 
National Lumber Manufacturers’ Association 
for the reason that a copy was not at that 
time in the files of the AMERICAN LUMBERMAN, 
The National bulletin shows methods of con- 
struction to obviate the damage by termites. 
The bulletin referred to will be of interest to 
lumbermen everywhere and should be in their 
files. Copies are sent by the National on re- 
quest.—EDb1Tor. | 


Octagon “Walking Stick” Scaling Rule 

Page 35 of your issue of May 18 carries an 
illustration of a board rule in the form of an 
octagon cane or walking-stick. Noting espe- 
cially the remarks in your issue on that stick, 
we give the following for your information 
and that of the Elkhorn Lumber Co. 

This sort of a board rule was never in com- 
mon or general use, but more of a novelty. 
A few of them were made years ago on spe- 
cial order by the Lufkin Rule Co., but the old 
samples we at one time had appear to have 
been mislaid. Such walking-cane board rules, 
because of their very limited use, carried 
hand-stamped or hand-burned figures. 

We have not in years had call for such a 
stick and our manufacture is now confinecé 
to board and log rules of standard shapes and 
patterns, which are of course more practical 
for measuring luinber. For those who scale 
boards only occasionally and wish to have a 
rule that can conveniently be carried in the 
pocket, the latest development is our spring 
joint wood rule with 6-inch sections, carrying 
board measurements.—The Lufkin Rule Co., 
Saginaw, Mich. 


Retail Lumber Yard Failures 


We are interested in obtaining some figures 
as to the number of lumber yard failures 
which have occurred since 1919, that is during 
the last nine years. We are particularly inter- 
ested in the failures in Iowa, and if you have 
available this information in your files we 
would appreciate it if you would send us a 
record.—INQuIRY No. 2,318. 


[This inquiry comes from an Iowa lumber 
concern. Statistics on failures of lumber con- 
cerns are given in the “Statistical Abstract 
of the United States,” published by the Fed- 
eral Government. However, these statistics in- 
clude as lumber concerns carpenters and coop- 
ers and the table bears a note to the effect that 
furniture also is included. Accordingly, these 
figures would be a little too comprehensive to 
meet the requirements of this inquirer. Of 
course, the important failures are recorded in 
the records published in the AMERICAN LuUM- 
BERMAN each week, but these statistics have 
not been assembled over a long period and they 
may not be as complete as desired for statisti- 
cal purposes. From time to time articles pub- 
lished in the AMERICAN LUMBERMAN have 
indicated that some of the statistical and eco- 
nomic organizations compile statistics closely 
coinciding with this inquiry. Therefore, the 
inquirer has been referred to one of these or- 
ganizations for further information. The 
inquiry is published with the hope that readers 
may be able to suggest other sources of in- 
formation along this line—Eprror.] 
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Maine 
seven hundred sawmills scat- | George 


now contains nearly| which has been worked out by 
W. Hotchkiss. The|taken a contract from these 


E. Ellingwood, of Milan, has 


tered along the Kennebec, the} price of the work is 50 cents.| mills to log 2,000,000 feet of 


Penobscot, the Androscoggin, 
the Saco, the St. Croix and 


* * * 


spruce from near the “cas- 


ecades” in Dixville. 


other lesser streams. 
* * * 


Pine lands have recently 
changed hands on the Wolf 
River in Wisconsin at an esti- 
mated value of about $3.50 per 
M. feet for standing pine. 


* * * 


“The Lumberman’s Hand- 
Book of Inspection and Grad- 
ing” is the title of a valuable 
little book just published by 
W. B. Judson. It contains full 
descriptions of Chicago yard 
grading, Chicago cargo inspec- 
tion, Albany inspection, Mich- 
igan inspection law, Saginaw 
inspection, Boston inspection, 
Maine survey, Quebec Cullers’ 
Act, New Orleans, St. Louis 
and Minneapolis inspection, 
Chicago and St. Louis hard- 
wood inspection; in short the 
whole inspection of the country 
as it now exists. In addition 
it contains a synopsis of Doyle’s 
and Scribner’s log scales, with 
an entirely new one made up 
from the actual cutting up of 
a log, called “The Northwest- 
ern Lumberman’s Log Rule,” 





A correspondent in Pensa- 
cola, Fla., writes: “We are on 
a big ‘boom.’ Lumber, which 
has been sick, is better. The 
Pensacola & Selina Railroad is 
going to be built within a 
year, opening up some of the 
finest yellow pine timber on the 
continent, and keeping Pensa- 
cola, as she has been, at the 
head of the yellow pine trade. 
Our citizen, D. F. Sullivan, is 
doing this. He owns the rail- 
road. We propose to ‘paddle 
our own canoe.’ However, there 
is room for others. Send us 
some of your enterprising west- 
ern lumbermen, such as George 
W. Robinson, once mayor of 
Manistee, now mayor of Mill- 
view, Fla., one of our big sub- 
urban towns. We have room for 
about a baker’s dozen on the 
new road,” 

= fs 


In New Hampshire there 
exists a bright feeling in the 
lumber trade and the woods of 
Coos County will be full of men 
and teams the coming winter. 
The Berlin mills will put 20,- 
000,000 feet into the Andros- 
coggin and its tributaries. H. 





* * £ 


Buzz saws kill or maim from 
5,000 to 6,000 persons each 
year. Here is a chance for 
some inventive genius to muzzle 
that dangerous animal. 


*_ * * 


There is an industry which 
has not yet been undertaken in 
the Saginaw Valley, although 
the material is there in abun- 
dance and would cost but little. 
We refer to the manufacture 
of paper from wood pulp. 
There are several mills at Ap- 
pleton and Fond du Lac and 
another has been recently 
started at Marinette. The 
wood used at the latter place 
is pine edgings, such as are 
commonly burned or used for 
filling docks and low places. A 
sample of the pulp made from 
this material at Marinette has 
been sent to Chicago paper 
dealers and pronounced by 
them the best wood pulp they 
had ever seen. In this industry 
there appears to be an opening 
for an enterprising company 
which could scarcely fail to be 
remunerative. 











——s - —_ 
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Southern Pine Bookings Decline; Quotations Weaker 


Southern pine bookings during the week ended June 8 
fell to 18 percent below the production, whereas they had 
been almost 4 percent above production in the preceding 
week. Identical mill reports for the three weeks ended June 
1 showed new business off 15 percent compared with last 
year. The large mills are undoubtedly encountering a good 
deal of low-price competition from small plants, and also 
somewhat stiffer competition from the West Coast. Very 
few of the larger pine mills have been willing to meet con- 
cessions, as they realize that, in a good part of their sales 
territory, trade has been handicapped by bad weather. The 
market is developing weakness, however. Order files of 111 
mills on June 1 were equal to only 18 days’ cutting, but 
covered 30 percent of gross stocks, the lowness of stocks 
being a strengthening factor. The weakest items are boards 
and dimension, and mixed car loadings of uppers are bring- 
ing better returns. Production has been curtailed consider- 
ably, and it is believed that it will be reduced further. 


Carolina Pine and Roofer Mills Consider Curtailing 


Of the total production of North Carolina pine reported 
in the first 22 weeks of the year, only 87 percent has been 
sold, while shipments amounted to 96 percent of the cut. 
Though order files are slim, there has not been much ac- 
cumulation of stock. Prices continue depressed, but they 
have not shown much further decline recently, and are 
generally considered to have hit bottom. April and May 
averages f. o. b. Norfolk compare as follows: No. 2 boards, 
dressed, 1x6-inch, $28.55 and $28.40; B&better, 1x6-inch, 
$47.70 and $46.80; No. 1 common, 1x6-inch, $37.55 and 
$37.50; box, No. 2, 1x6-inch, $23.80 and $23.20. Short 
stretches of good weather have brought improved demand 
for mixed cars, and mills believe that there will be larger 
sales in June. The big majority of producers feel that it 
would be much better to shut down than cut prices. 

Low quotations on Georgia roofers by some mills have 
gradually dragged the market to a lower level, average 
May realization on over a million feet of 6-inch being $20, 
and prices have sagged a little below that. But a good 
many producers refuse to sell at market low, which is 
probably $17.50, and are reducing output, though they had 
not been operating at capacity. Business with the East is 
slow, but the Southeast is buying large quantities. 


Northern Pine and Hemlock Quotations Firmly Held 


Sales of northern pine had been slow during the three 
weeks ended June 1, those of identical, mills having been 
20 percent less than in the corresponding period of 1928, 
but those for the week ended June 8 set a new high record 
for the association and reached 17,385,000 feet, or an aver- 
age of 1,932,000 feet for the 9 mills reporting, compared 
with an average per mill per week of 902,000 feet for the 
preceding 22 weeks of the year. Eastern stocks have been 
low, and it is understood that some large cargoes are be- 
ginning to move now that navigation has opened, though 
last year very little lumber was shipped in this way. The 
new cut is coming on the market, but mill stocks are low, 
shipments during the first 22 weeks of the year having 
exceeded the cut by 36 percent. In the middle West there 
is a fair retail demand, and a good and increasing call from 
millwork manufacturers, while there is large buying by 
box plants and for railroad and highway work. In the 
East, demand for building items is rather slow, but there 
has been an active movement of industrial low grades. 
Many items are still scarce and will probably continue so, 
and quotations are very firmly held. 


Lumber Statistics Appear on Pages 54 and 55; 


Trade in northern hemlock has been dull, reports of iden- 
tical mills showing sales during the 3 weeks ended June 1 
to have been 29 percent less than in the corresponding 
period of last year. Farm buyers are having trouble with 
bad weather and poor roads, and city building is rather 
slow, while the resort season is unusually late in opening 
up. Production is small, and shipments so far this year 
have amounted to a larger percentage of actual cut than 
did those of the corresponding period of last year. Stocks 
are low and prices are firmly held. 


Coast Output Curtailed But Market a Little Weaker 


Bookings by 207 West Coast mills during the week 
ended June 8 exceeded their production by almost 11 per- 
cent, and production reported by 272 mills was 74 percent 
of their capacity. Production during the first 22 weeks 
of the year has averaged 6.7 percent lower than that of 
the corresponding period of last year, and the output of 
246 identical mills for the 3 weeks ended June 1 was 9 
percent less than in the same period of 1928. 

Total reports for the first 22 weeks of the year show 
shipments 3 percent and orders 5 percent in excess of cut, 
so that stocks remain low and mills have fair order files. 
Files of unfilled orders have fallen off a little, but those 
of 207 mills on June 1 amounted to 51 percent of gross 
stocks. 

Export sales were very heavy during the week ended 
June 8, amounting to 20 percent of total, but fir cutting 
is selling for less overseas and there has been a consider- 
able drop in hemlock prices, while vessel freights have 
also been softening. Rail trade made 38 percent of the 
total, and was evidently booked at slightly lower than re- 
cent prices, sales for the periods ended June 1 and 8 com- 
paring as follows: Flat grain flooring, 1x4-inch, B&better, 


. $26.25 and $25.50; No. 1 dimension, 2x4-inch, 16-foot, $22 


and $21.50, and No. 2, $13.25 and $13. Domestic cargo 
sales made 34 percent of the total. During the week ended 
May 25, 116 mills shipped almost twenty-seven million feet 
to California and a little more than nineteen million feet 
to the Atlantic coast. Reports say that intercoastal tramp 
space is on offer at $12, or $2 under conference rate, so 
that some shippers have been holding back for the lower 
figure. The Atlantic coast market is somewhat unsteady, 
with large arrivals, but there appear to have been no im- 
portant reductions in prices. California is absorbing ship- 
ments, and the market continues firm. 


Large Volume of Hardwoods Sold But Market Softer 


Southern hardwood reports for the week ended June 8 
show orders more than 10 percent in excess of production, 
but despite these large sales the market is weaker. Demand 
from the automobile industry has fallen off considerably, 
though fair amounts are still being taken. Its place in the 
market is to some extent being taken by the building trades, 
and it is believed that good weather would enable the floor- 
ing and millwork plants to take up the slack. The move- 
ment of southern oak flooring has improved, and prices 
show strength. Furniture plants are taking fair amounts, 
and it is hoped they will increase their purchases of raw 
material after the mid-summer shows. The export market 
is receptive, and it is understood that rather good prices are 
being paid. 

The reports of identical northern hardwood mills for the 
3 weeks ended June 1 showed output 6 percent larger and 
bookings 15 percent smaller than in the corresponding 
period of last year, but so far this year mills have sold as 
much of their cut as they did last year, and stocks of the 
principal species are depleted. Prices are firm. 


Market Prices and Reports on Pages 77 to 81 
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Purchasing Agents Endorse Marked Lumber 


Recommend That Members Give Preference to Grade-Marked Stock—To Be Asked 
to Report Experiences in Obtaining What They Order 


Wasuinecton, D. C., June 11.—The National 
Committee on Wood Utilization in co-operation 
with the National Lumber Manufacturers’ As- 
sociation is planning to distribute widely 
among purchasing agents and other interested 
parties the complete text of the addresses 
made by G. A. Tompson, of the Empire Com- 
panies, Bartlesville, Okla., and Wilson Comp- 
ton, secretary-manager of the National asso- 
ciation, delivered at the annual convention of 
the National Association of Purchasing Agents 
in Buffalo on June 3. Mr. Tompson will be 
chairman of the lumber committee of the pur- 
chasing agents’ association during the ensuing 
year. [The principal parts of these addresses 
appeared in the June 8 isssue of AMERICAN 
LuMBERMAN.—EDITOR. ] 

These two addresses give the viewpoint of 
the lumber manufacturer and the purchasing 
agent concerning grade-marked lumber. The 
wide distribution will be made in connection 
with the drive to promote the manufacture and 
use of grade-marked lumber backed by finan- 
cial guaranty of quality. 

It will be in the nature of a follow-up on 
the resolution adopted by the purchasing agents 
at Buffalo endorsing grade-marked lumber. 
The text of this resolution follows: 


National Committee on Wood Utilization is a 
part. The National Committee from the out- 
set of its work has been actively interested 
in promoting the grade-marking of lumber and 
emphasizing its benefits to producer, distributer 
and consumer. 

The same sort of campaign will be carried 
on among retail lumber dealers, who likewise 
will be furnished with gum labels and re- 
quested to make use of them in placing orders 
for grade-marked lumber. Retailers also will 
be requested to advise the National Lumber 
Manufacturers’ Association when their specifi- 
cations for marked stocks are not met. This 
will be a follow-up of the intensive drive 
among retailers now being carried on in sev- 
eral States in the interest of grade-marking. 
Results of this canvass up to date have been 
highly gratifying, showing a large majority of 
dealers prepared to stock and push grade- 
marked lumber. 


Canvass Retail Dealers in West 


Incidentally, A. C. Horner, manager of the 
western office of the National association and 
his associates, with the co-operation of Col. 
William B. Greeley, secretary-manager of the 





Wuereas, The lumber committee has held a meeting to determine the opinion 
of its members on the subject of grade-marking of lumber, and 


Wuereas, It was decided that the plan of grade-marking will ultimately benefit 
all buyers of lumber and particularly the small buyer, and 


Wuereas, We recognize that at the present time grade-marking in hardwoods 
is practically negligible and that these recommendations refer particularly to 


softwoods, be it 


Resolved, That we recommend to our members that in the purchase of lumber 
preference be given to grade-marked stock, other things such as price, quality 


and service being equal. 


While the resolution points out that the 
recommendations of the lumber committee of 
the National Association of Purchasing Agents 
refer particularly to softwood lumber on the 
theory that in hardwoods grade-marking at 
present is negligible, it is interesting to note 
that the W. M. Ritter Lumber Co. and some 
other large hardwood operators are now mark- 
ing their entire output, making available to 
the consuming public large quantities of 
marked hardwoods. Other hardwood manu- 
facturers are falling into line.’ 


Purchasing Agents Asked to Report 


A letter will be sent to probably 10,000 pur- 
chasing agents throughout the country calling 
attention to grade-marked lumber and the 
Buffalo resolution and asking that they go a 
step further by using gum labels, which will 
be furnished by the National Lumber Manu- 
facturers’ Association, requesting grade-marked 
stock in placing their orders for lumber. Pur- 
chasing agents will be requested to report back 
concerning their experiences in obtaining or 
failing to obtain supplies of marked stock. 
This, in turn, will enable the National Lumber 
Association to locate weak spots in its grade- 
mark production and place purchasing agents in 
touch with TX supporters who can and will 
furnish what they want. Whenever a weak 
spot or hole in the line is found field men of 
the trade extension department will get on the 
job immediately in an effort to bring the par- 
ticular parties into line for grade-marked and 
“tree-marked” lumber. 

Some .40,000 copies of the two addresses 
mentioned above will be distributed through 


the Department of Commerce, of which the © 





West Coast Lumbermen’s Association, this 
week started a similar intensive canvass 
among retail lumber dealers in southern Cali- 
fornia. As soon as the Illinois campaign is 
completed W. E. Griffee and J. E. Mackie (the 
latter now working in New Jersey) will begin 
an intensive drive in Indiana. 

On his return from addressing on June 22 
the meeting of the American Society of Agri- 
cultural Engineers at Dallas, Tex., ; 
Miller, of the central office, will visit a spe- 
cially selected group of line yards in central 
and northern Okahoma and southern Kansas. 
This particular territory is considered about 
the hardest field the National association has. 


Meanwhile, reports coming in from the can- 
vass of retailers continue to bring headquarters 
much encouragement. For example, Mr. 
Mackie sends in a report from Hoboken where 
he interviewed the manager of a well known 
retail lumber concern, explained what the Na- 
tional association is doing to promote grade- 
marked lumber, and was shown an order from 
a large consuming company which bore on 
its face in prominent letters imprinted by a 
rubber stamp the request that grade-marked 
and “tree”’-marked lumber was preferred in 
filling the order. 

With the general contractors, the architects, 
the purchasing agents and other organizations 
of specifying buyers publicly and strongly 
endorsing marked lumber the necessity for 
manufacturers generally falling into line and 
preparing to furnish this material in response 
to the growing demand is quite obvious. 

A revised production register will be made 
available to purchasing agents, retailers and 


other interested parties to facilitate the placing 
of orders for marked lumber where they are 


_ sure to be filled. 


The national advertising copy appearing cur- 
rently continues to emphasize grade-marked 
and “tree”-mark lumber and the financial 
guaranty of quality, giving wide impetus to 
the promotion campaign. 

+ * * * 


ABOUT WAYSIDE STANDS 


Automobile Association Urges Better Struc- 
tures—Secretary of Interior Approves 


Wasnurncton, D. C., June 10.—The American 
Automobile Association estimates that the mo- 
tor tourist caravan this season will aggregate 
45,000,000. With this vast throng awheel the 
movement for the improvement of wayside 
stands of all kind should get a boost. The 
average tourist wants to see attractive things. 
With a large percentage of those rolling over 
improved highways this year interested in the 
beauties of nature a goodly proportion doubtless 
will add their voices to the growing demand 
that the unsightly and beauty-marring “hot 
dog” and other wayside stands be replaced by 
structures that at least will not be offensive to 
the eye. 

Before he went out west to attend the con- 
ference of governors of oil-producing States, 
Secretary of the Interior Wilbur told the na- 
tion-wide radio audience that the movement for 
attractive wayside stands had his unqualified ap» 
proval. 

“We can afford to spend some time and ef- 
fort in making things look better,” said Mr. 
Wilbur. “Why not stop living so much in the 
midst of bewildering signs, tawdry buildings, 
weeds, waste paper and old cans.” 

The interior secretary added that in many 
places there is great charm, but that the “build- 
ings and other things near the highways block 
the vision.” 

It is like having a cinder in your eye, he 
said. America is so beautiful, but man has 
done so many things to it that it often looks 
its best after a fresh fall of six inches of 
snow. We have been in too big a hurry to 
cut things down and to cut them up, to build 
without much thought and to make money 
with a rush. We now have settled up the 
whole country from shore to shore and can 
quietly go about the task of making the 
most of what we have left and of building 
for the future. : 

Secretary Wilbur rather looks to the young 
folks for the general improvement he hopes 
to see. In this connection he said: Too many 
of the old folks have become accustomed to 
disorder and grime and cheap junk archi- 
teeture. The children of today have to live 
in the world of tomorrow and they might as 
well work to make it more livable. 

* * * &* 


Three Million Feet in Bridge Ramps 


LonGviEW, WASH., June 10.—Two ramp ap- 
proaches, each a half mile long, will raise 
traffic to the 195-foot bridge now being built 
across the Columbia River. linking Longview 
with Ranier, Ore. These ramps will be of 
timber trestle construction. More than 3,000,- 
000 feet of lumber will go into them. 

The bridge, a steel structure, is to be com- 
pleted, according to contract, by Feb. 1, 1930. 
Construction is well along and the expectation 
is that the span across the river as well as 
the ramp approaches will be finished within 
the contract period. 

William D. Smith, resident engineer, for- 
merly with the Portland office of the National 
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Lumber Manufacturers’ Association, is now in 
the East in connection with the steel require- 
ments for the bridge. Some 13,000 tons of steel 
will be used. 

The bridge is designed to accommodate in 
excess of 600,000 vehicles annually. It will 
furnish an additional trunk highway from 
Portland north and remove some of the bot- 
tle-neck conditions above Portland. By the 
same token it will relieve residents of southern 
Washington from the necessity of ferrying 
across the Columbia River quickly to reach 
points on the Oregon coast. 


*x* * *k * 


Opportunities for New Flooring 


WasHIneTon, D. C., June 10.—As the sum- 
mer season advances and the home owner has 
a chance to look things over, the suggestion is 
being advanced that he give attention to the 
character and condition of the floors in the 
home. Many homes that are otherwise in ex- 
cellent condition may have some floors that 
are showing wear or are otherwise in need of at- 
tention or renewal. The almost infinite variety 
of wood flooring now available makes the sug- 
gestion peculiarly apropos. 

The modern home owner can go back to the 
style of parquetry of Louis XV, the random- 
width boards of colonial or Tudor back- 
grounds, the wood blocks of Norman and other 
periods, the edge grain of the late Victorian 
days, or the modern idea of painted and stained 
floors, with a choice of species and coloring 
offer a wide field of selection. An appeal is 
made to the home owner in the following 
words: 

In selecting flooring for either an original 
floor or a replacement it is a good idea to 
discuss the selection thoroughly with a lum- 
ber dealer. It is no difficult matter to find 
one with whom you can talk on a basis of 
confidence. He will go over with you the 
various woods available and discuss their 
suitability to the architecture or design of 
your home. He should tell you of the vari- 
ous hardwoods, the appearance they make 
and how they are finished. These include 
maple, birch, beech and oak, which are par- 
ticularly popular in this field. He will tell 
you about the softwoods, particularly edge- 
grain Douglas fir, pine, and hemlock, the 
most popular in this field. For your porch 


flooring he will add to these, consideration 
of redwood and cypress. He will call your 
attention to the popularity of random-width 
flooring, the characteristics of tongue-and- 
grooved standard flooring strips, parquetry, 
end-matched, short-length flooring, moisture 
resisting Cellized flooring, particularly in 
block designs, and the remarkable effects of 
colored flooring obtained as the result of 
modern research. You can canvass these 
many angles with him, and as a result of 
selection in good taste add marked charm to 
the furnishing and decoration of your home. 


* * * * 


WOOD MEETS EMERGENCY 


Timber Bridge Floor Quickly Relieves Sag- 
ging Water Supply Pipe Line 


New York, June 10.—Engineers of the 
Spring Valley Water Co., San Francisco, have 
had a recent dramatic experience that empha- 
sized the adaptability of lumber in construc- 
tion. A recent issue of the Engineering News- 
Record recounts the quick relief of an imper- 
iled San Francisco water supply pipe line when 
the ground subsided under the trestle which 
supported it. Stringers that had supported the 
pipe along the trestle were readily converted 
into a floor for a hastily constructed suspen- 
sion bridge. With the actual work usually 
ahead of office planning, the load was trans- 
ferred in seventeen days from the old trestle 
to a bridge spanning the area of subsidence. 
Thirteen days afterward the old supports had 
settled as much as ten feet. 

The 36-inch pipe line conveys a large part 
of the San Francisco water supply and a break 
in it would have had serious consequences. 
At a point about six miles from the city it 
parallels the highway about 300 feet up a sharp 
shlope and was carried on trestle bents for a 
distance of about 140 feet where a landslide 
some years ago made such construction neces- 
sary. Recent work on the highway had started 
further subsidence of the land supporting the 
trestle and the emergent need of a 170-foot sus- 
pension bridge became evident. Before a road- 
way to the site could be completed the bridge 
had been built and the load transferred. 

The towers at either end of the new bridge 
are timbers 32 feet high and of 14x14-inch 


stock, The bridge is swung from these with 
2-inch cables. Fortunately, two wood stringers 
with wood cross-bracing were supporting the 
pipe on the trestle. It was a comparatively 
easy job to drop hangers from the cables to 
timber crossbeams under the old support and 
make of it a flooring for the new bridge. The 
stringers of the floor are built-up 8x8-inch tim- 
bers bolted together and forming two contin- 
uous 8x24-inch girders with enough give to 
allow for any sagging. The load was trans- 
ferred by screwing up each pair of hangers in 
successive short rises based on the expected sag 
at each point. Transfer of loading was ac- 
complished without interruption of water serv- 


ice. 
* * * * 


Chief of New Orleans Office 


WASHINGTON, D. C., June 11—W. H. Scales 
will take up headquarters at 601 Interstate 
Bank Building, New Orleans, June 15, in 
charge of the new district office of the National 
Lumber Manufacturers’ Association . Mr. 
Scales has beeen in charge of the Dallas office. 

* *k * * 


Seeks Advice on Use of Shingles 


Los ANGELES, CALIF., June 10.—At the re- 
quest of Mrs. H. B. Cooper, advertising man- 
ager of Van de Kamp’s Holland-Dutch Bakers 
(Inc.), that company is receiving the assist- 
ance of Earl E. Bowe of the western office of 
the National Lumber Manufacturers’ Associa- 
tion in obtaining stained shingles for use in 
the construction of the company’s stores. 

The sixty stores of this company are re- 
plicas of Dutch windmills. Wood siding is 
used for the first floor exterior wall. The 
method used is to paint each shingle individu- 
ally. The cost is very high and is causing 
careful study. Help was sought in solving 
this problem. Leading sources of stained 
shingles were recommended to Mrs. Cooper. 


MASS PRODUCTION has reached its zenith, said 
Dr. M. T. Copeland, of Harvard, for the grow- 
ing tendency of consumers to accept new varie- 
ties and types of products, and increasing rap- 
idity of style changes, are forcing industries to 
change their methods. 


ive Facts About California White Pine 


San Francisco, Carir., June 8—The following is a statement prepared and issued yesterday by 
officials of three of the principal lumber manufacturing companies in California, following published 
dispatches from Washington regarding the charges made by the Federal Trade Commission about the 
use by western lumber dealers of the name “California White Pine.” The statement, signed by 
officials of each company, is self-explanatory. It is brief, succinct and to the point, and reads as follows: 





We think a decidedly wrong impression will be received by 
the public from the notices just published regarding the hear- 
ing that will be held before the Federal Trade Commission as 
to the use of the name “California White Pine” for the product 
of the California, Oregon and Arizona mills cutting the tree 
Pinus ponderosa. 

White pine and yellow pine are two general family names 
used by the trade and by botanists to designate a large number 
of species of the pine family ; and in general the yellow pines are 
hard and heavy and the white pines are soft and light; and 
botanically the white pines tend to five-needle leaves and the 
yellow pines to three-needle leaves. 

The wood of the California trees of the “California white 
pine” has been sold under that name for a period of fifty years 
or longer and is well known to the trade under that designation ; 
and the western mills feel that there is no danger of the public 
being deceived under these conditions into believing that ‘“Cali- 
fornia white pine is botanically the tree Pinus strobus, which 
was the principal white pine sold throughout the eastern States 
in the past.” me 


Some of the mills handling the eastern white pine have regis- 
tered a complaint before the commission that by reason of the 
three needles on the Pinus ponderosa, it is technically not a 
white pine, even though all of the characteristics of the- wood 
are white pine, and in no way resemble the hard, heavy yellow 
pines ; and the western mills, therefore, believe the designation 
“California White Pine” is the nearest description that can be 
given to this wood; and-believe, as stated by one of the trade 
commission investigators recently, “No question but what your 
wood is pine, and it is white.” This is what the western lum- 
bermen claim. 

The argument is really one between the lumbermen them- 
selves, as to whether a technicality based on the three- and 
five-needle item allows the competing lumbermen to monopolize 
the name “White Pine” as a description of their product. 


CLover VALLEY LuMBER Co., by H. B. Hewes, President. 
PICKERING LumMBER Co., D. H. Steinmetz, Vice President. 
Tue Rep River LuMBer Co., by Willis J. Walker, President. 
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Grade-Marked Lumber in Greater St. Louis 


(Continued from front page) 


St. Louis proper, Manchester, Ferguson, 
Kirkwood, Maplewood, Valley Park, and 
Webster Groves, Mo. In this case it also in- 
cludes those on the east side of the river— 
East St. Louis, Collinsville, Caseyville, Wood 
River, Granite City, Dupo, Edwardsville, 
Alton, Waterloo, East Alton, Madison, 
O’Fallon, Red Bud, Columbia and Belleville, 
Ill. That area includes about eighty-five or 
ninety good retail lumber yards. Those 
yards normally distribute annually 400,000,- 
000 to 500,000,000 feet of lumber, acc ording 
to the best figures I can get.” 

As he talked, Mr. Putman took from his 
brief case a reprint of a full page newspaper 
advertisement headed “A Proposal” and 
signed by the Southern Pine Association. 
“That advertisement,” he said, “is in the form 
of a proposal, but the proposal is simply re- 
peating to the world the proposition asked 
for by the Greater St. Louis retailers. It’s a 
long story and we've refused to give it to 
the press until the whole arrangement was 
worked out agreeably to all concerned.” 
[This ad is reproduced in part on the front 
page of this issue and the contract between 
the association and the dealers, which was 
included in the full page ad, will be found on 
page 41.—EpiTor. } 

“This St. Louis proposition,” said Mr. Put- 
man, “is the most radical turn grade-marking 
has taken since its adoption by the Southern 
Pine Association, the first organization to 
take grade-marking to the public. When 
Secretary-manager Berckes first turned the 
promotion of grade-marked southern pine 
over to me, he realized that we didn’t have 
sufficient funds to sell the public on the idea, 
so we decided to start with the mills that 
make it and then take the matter to those 
who distribute, specify and use lumber. We 
did that through some thirty or more meet- 
ings in as many of the most important south- 
ern and eastern cities. We held joint meet- 
ings of the dealers, architects, contractors, 
building and loan people as well as the pur- 
chasing agents and city officials. These meet- 
ings were attended by. groups of 100 to 800 
men. Talks were made, questions asked and 
discussions entered into. In every case the 
grade-marking plan was endorsed. In other 
words, a general acceptance was secured. 
Only now and then a definite demand was 
created and that came about usually through 
the local effort of some live dealer. 

“We first went into St. Louis about three 
years ago. After two or three conferences 
with some of the dealers they came back at 
us with this proposal we will advertise to- 
morrow. It was passed on to our board of 
directors and promptly refused. Again a year 
later it was made and again turned down, but 
some of our subscribers thought there might 
be something to it. Several months ago the 
proposal was renewed, referred to a com- 
mittee, which recommended it to the board, 
and was finally accepted at their last annual 
meeting in March by the subscribers to the 
Southern Pine Association. Nobody knows 
how it will work out but we must all admit 
that its a new merchandising idea for lum- 
ber and new ideas for selling lumber are 
about the rarest but most needed things in 
the industry. 


Dealers Need Help 


“The Southern Pine Association has al- 
ways made it a point to work with the dealers 
and lend every possible aid, but up to this 
time the big city dealer has been hard to help. 
Right now the city dealers are floundering 
for help as badly ‘as I ever saw them. Maybe 
we've found something here that they can use. 
Read that agreement that we are signing 


with them. That ought to put every dealer 
in Greater St. Louis on an equal competitive 
basis, yet it leaves the responsibility for 
grades with the manufacturers, where it 
belongs. 

“You probably know that a former St. Louis 
lumber organization was indicted and ousted 
from the State. So the inclusion of this 
agreement was suggested by the St. Louis 
dealers for our first advertisement. The pub- 
lic will know as much about the movement 
as any of us. That’s another mistake the 
lumber industry has made; its failure to take 
the public into its confidence. This agree- 
ment has been carefully examined by two of 
the leading St. Louis lawyers and pro- 
nounced not only legal but constructive and 
most favorable to the public, 


Some Difficulties Encountered 


“After the ouster suit the St. Louis deal- 
ers had no organization and until the forma- 
tion of the St. Louis Hoo-Hoo Club, no 
meetings were held. On the formation of 
the Hoo-Hoo Club, the different lunrber 
manufacturers’ associations were invited to 
co-operate and that’s when we received the 
last grade-marking proposal. The dealers 
offered to go with us on grade-marking, but 
they all had big stocks of a marked 
lumber and wanted to mark th 1. me Ee 
Wiles, who first suggested this Be said he 
was willing to buy grade-marked lumber 
but the public hadn’t been educated to de- 
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Proposed grade-mark to be placed on lumber 
in yards of St. Louis dealers subscribing to 
agreement 










mand it and he wanted the green, poorly 
graded competitive lumber pt in its proper 
classification by association experts. 

“From the agreement you will see they 
are willing to pay for the official inspection 
supervision. We propose to put a sufficient 
number of inspectors in the district to train 
and supervise their graders. The inspectors 
will make periodical visits to the yards just 
as they do to our association mills. In fact, 
we made a survey of ten of the important 
yards in St. Louis. Last winter we had the 
annual meeting of our imspectors in St. 
Louis. We sent a mill route inspector, who 
visits our mills, and a field claim inspector, 
who settles claims in the field, to each of 
those yards. They were given carte blanc 
and examined any lumber they chose. Their 
findings were tabulated and summarized. 
From 2,000 to 15,000 feet was inspected in 
each yard. The percentage above grade ran 
from none to 5 percent and below: grade 
from 3 percent to 16.6 percent. The highest 
percentage on grade in any yard was 97 
percent and the lowest was 83.4 percent. 
These are about the percentages found at 
the sawmills when they first join the South- 
ern Pine Association. Our continued super- 
vision and instruction brings the mills up to 
95 percent or better at the end of six months 
or a year. It takes persistent supervision to 
keep them there. 

“But this grade-marking agreement is 
only a starter for the St. Louis dealers as I 
see it,” continued Mr. Putman.+ “It is our 
idea to help build an organization from the 


dealers who sign up on the agreement. 
might surprise you to know that more hu 
forty yards have already signed up. Those 
who have signed are putting the matter be- 
fore the others, and it looks like we would 
start with fifty yards or more. That cer- 
tainly shows the right spirit on the part of 
the dealers, don’t you think? Out of this 
arrangement should come one of the most 
constructive group movements ever at- 
tempted in any American city. There is 
talk of calling the group ‘The Lumber In- 
stitute of Greater St. Louis.’ 

“Along with stabilizing the grades of 
lumber in the St. Louis territory will go 
some intensive study of the retail distribu- 
tion of lumber and building supplies. Few 
people realize what it is costing some of 
these big city dealers to distribute lumber. 
I’ve always been of the opinion that the 
manufacturers should take a greater interest 
in the ultimate distribution of their lumber. 
Lumber consumers are not only entitled to 
certified grades but they should get them at 
as low a price as modern methods will per- 
mit. This in my opinion is absolutely neces- 
sary if we are to meet the inroads of the 
ever increasing number of substitutes. 

“And then there’s the lack of lumber 
knowledge on the part of those who specify 
and use lumber both for construction and 
industrial purposes,” said Mr. Putman. 
“The retailer is closer to those people than 
the manufacturers can possibly get. With 
definite grades of lumber we can make 
definite recommendations for specific uses 
of our products. There’s hardly an archi- 
tect in this country posted on just what 
grade to specify for a given use without 
naming some grade not recognized by the 
grading rules. We've got a lot to do for 
the architects. I believe we are getting in 
shape to do it in St. Louis. 

“There are a lot of fine, keen lumbermen 
in Greater St. Louis and some of them 
had become so disgusted with the lumber 
situation they had gone to the Better Busi- 
ness Bureau for help. In fact the Better 
Business Bureau of St. Louis has taken 
control of the coal business in this city. The 
coal dealers joined the bureau and employed 
inspectors and had the inspectors sworn in 
as city officers. They have the right and do 
stop loads of coal, weigh it, test scales, ex- 
amine dray tickets and ini other ways protect 
the public. Of course there is nothing con- 
structive about that and the dealers who are 
signing this grade- marking agreement feel 
that lumber in St. Louis needs not only 
policing but promoting. They not only 
want fair competition but more business and 
this plan should certainly help them get 
both. 

Educational Work Outlined 


“More than 80 percent of the lumber sold 
in the St. Louis area is southern pine and 
for that reason the Southern Pine Associa- 
tion feels a great responsibility to these 
Greater St. Louis dealers. But this plan is 
left open for any species of wood to go along 
with it. You will note that when you read 
article thirteen of the agreement. Some 
time ago I discussed this plan with Mr. 
Hudson of the division of simplified practice 
in "Mr. Hoover’s office in Washington. He 
feels that it gets grade-marking down closer 
to the distributers and users of lumber than 
any he has heard of. In the educational 
work we have in mind for the St, Louis 


dealers, we expect to invite in representa- 
tives of the Department of Commerce as 
well as from the National Committee on 
Wood Utilization, National Lumber Manu- 


(Continued on page 42) 
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. Southern Pine Association 
NEW ORLEANS, LA. 

It 
an SERVICE CONTRACT WITH LUMBER DEALER 
~ This agreement entered into.this..__....._.. 0 ETD SAE TE: , by and between the Southern 
ony Pine Association, a corporation organized under the laws of the State of Missouri, hereinafter called the 
As I osc cchcisnsscensiadpiaahcancadiinetammcnaunel a retail lumber dealer, hereinafter called the ‘‘Dealer,”’ 
ost Witnesseth: 
at- The Association, as a part of its service to manufacturers of Southern Pine lumber, maintains a Bureau of Grades and In- 
og spection, and a staff of inspectors of lumber. It has also developed a plan for grade-marking by its subscribers, subject 

to the supervision of its official inspectors. 
of The Association hereby agrees to extend these inspection and grade-marking services and privileges to the above 
go mentioned retail lumber dealer for the considerations hereinafter stated. 
one In consideration of the extension of these inspection and grade-marking services and privileges by the Association 
of to the dealer, the dealer shall pay to the Association, fifteen (15c) cents per thousand feet board measure on all Southern 
er. Pine lumber and timber grade-marked by him. Said payments to be made on the tenth day of each calendar month, 
the for all Southern Pine lumber and timber grade-marked by him during the preceding calendar month. This contract 
“ig being subject to the following covenants: 
o 1. The Association will furnish a competent inspector who 1(), The dealer agrees that the work of the yard graders 
er- will at least once each month visit the yard, or yards, of the will be subject to the supervision of the Association inspect- 
es- dealer for the purpose of examining the work of the yard or; he further agrees that if the Association inspector should 
the grader, in the same manner as the grading of the mills find the grade-marked lumber at the yard to be less than 
ale subscribing to the Association is supervised. 95 per cent on grade, the grader will be put on probation 
ify 2. The Association inspector on each visit will examine a for a period of a month. 
nd sufficiently large quantity of lumber to be able to render 4] The dealer agrees to relieve the local grader from duty 
0 a representative report showing the amount inspected, and ag grader if the Association inspector finds it impossible to 
+h the percentages on grade, above grade and below : grade. bring the grading of that yard up to 95 per cent efficiency 
ico In his monthly report, the Association inspector will also during the probation period. 
“ testify to the fact that the dealer is delivering 100 per cent 12. The dealer agrees to report to the Association on the 
“et grade-marked Southern Pine from his yard or yards. h tenth day of each calendar month, on forms to be furnished 
at 3. The Association will assign to the dealer the right to by the Association, the following information, to-wit: 
he S. P. A. grade-mark all Southern Pine lumber handled by Fives: Gon entiitekunhttel it dh bs £ South 

; : ae pments of Southern 

for him that is not already S. P. A. grade-marked, and to show Pine lumber and timber received by him during the 
in on such lumber not only the grade name abbreviation, but preceding calendar month. 

the S. P. A. initials, and some number or other mark which Second: The number of feet of said lumber in each car S. P. A. 
me will identify the dealer. grade-marked when received. 
on 4. The services of the Association inspector will be available Third: Mg oe bd wer < -_ lumber in each car not 
: * ra — 0 8 page hg = i “ . ns 13. It is the punpeee of aici vine: American 
— uthern Pine lum so y the dealer when the grade . . . . ‘ 
se of such lumber is questioned by the buyer. ; ros —e in an a a in ee with 
" 5, The ere of the Apostolate Ham and progam, of the Unie Ste, Depart 
a Ps gory oe snd ci ae. Be Yr The dealer Gucalian agrees not to grade ial any yer es 
o e request of any customer throug e dealer. For this é , ’ de- 
oa service, a charge of 50 cents per thousand feet shall be made. or aie of lumber except under the supervinion and approval 
o The term “primary inspections” as herein used, refers to © the regularly recognized official inspection department 
ire those inspections for shipments going bap — the saw saminda dae ae association 
cel mill to the consumer, or customer of the dealer. S , . 
C 6, The dealer agrees to properly assort all Southern Pine tine oence i pts gh = ~ di —— pennies 
a received by him that is not already S. P. A. grade-marked, f th 4 ier y nghe , € pu . or 
- and so gente ie escent ey eet te de Randa, en ay A lls oo eed oe 

i tion. 

ahs Seoaiear sans > ane Pater Py res Ac ines: Gahan of any of these covenants, or for the refusal on the part of 
Id that is not S. P. A. grade-marked, handled through his prop ny to abide by the <“"= and — findings 
nd yard, as it is being unloaded and before it is placed in stock. ©! the “Association inspector. ihe “Association also reserves 
vl 7. The dealer agrees that all unmarked Southern Pine the right at all times and places, through its duly authorized 
is lumber presently in stock, purchased before this agreement 8ents, to inspect the lumber furnished by the dealer. 
4 became effective, shall be properly graded and grade-marked This contract to continue in full force and effect until April 
~ by the dealer before it leaves his yard. 30, 1930, with the understanding that either the dealer or 
fr. 8. The dealer agrees to properly grade-mark both as to the Association may cancel it by giving sixty days’ notice in 
ce grade and special size, all Southern Pine lumber bought for - writing to the other party of his or its intention to cancel 
Te industrial uses and not finished in accordance with the i. same. 
er Standards of the Association. SRS ‘ 
‘al 9, The dealer agrees that the assortment of incoming stock yy Bye oe we have héreto signed our:names the 
tis according to Standard grades and its grade-marking, will be ‘ 
a- done by competent graders employed by him. Southern Pine Association 
e Accepted: 
—~ By rs - 

DEALER 
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(Continued from page 40) 
facturers’ Association, Forest Products Lab- 
oratory and any other similar authority. 

“The dealers themselves are anxious to 
get under way. A. C. Gauen, of Collinsville, 
Ill., is chairman of the group and is a fine 
presiding officer. Mr, Gauen is a past presi- 
dent of the Illinois Lumber & Material 
Dealers’ Association and a successful lum- 
berman and banker. He says this grade- 
marking and the other activities the dealers 
have in mind will do them more good than 
any movement he has ever been connected 
with. J. F. Bryan, secretary of that asso- 
ciation, thinks it is the most constructive 
step he has ever known a group of lumber 
dealers to take. I. R. L. Wiles, president of 
the Wiles-Chipman Lumber Co., with eight 
yards in the district, feels that a dealer there 
could afford to pay a dollar a thousand for 
the good that can come trom the proper 
operation of the plan. C. M. Huttig, presi- 
dent of the St. Louis Lumber Co., thinks it 
offers the one possibility for the dealers in 
that territory to do a profitable business. 
Edmund Goedde, of the B. Goedde Co., East 


St. Louis, feels that it will be worth much 
more than its cost to be protected from the 
unmarked, mixed grades of lumber being 
sold on the east side of the river by some 
of the yards in St. Louis proper. 


How the Movement Will Be Kept Alive 


“When will you take the story to the 
architects and builders?’ Mr. Putman was 
asked. “That’s already been done,” he re- 
plied. “When we first came to St, Louis to 
introduce grade-marked lumber, we went 
before the St. Louis chapter of the American 
Institute of Architects, the building and loan 
associations, the local chapter of the Asso- 
ciated General Contractors, the subdividers’ 
division of the Real Estate Exchange, the 
mayor and the city building officials. All of 
these met us with open arms and gave us 
hearty endorsements. The newspapers are 
interested and offer to assist the plan with 
publicity. It is looked upon as a civic 
movement and particularly in the interest of 
the home owners. 

“How will the movement be kept alive?” 
Mr. Putman was asked. “Through a per- 


manent office with a man in charge,” he 
replied and went on to say, “Every modern 
promotional activity will be engaged in. 
Billboards, truck signs, job signs and direct 
mail will be used in addition to the news- 
paper advertising, which will continue. At 
our next meeting on Friday night, June 14, 
we will know just how many dealers we are 
to serve and where they are located. With 
this information we will know how many 
inspectors to bring up from New Orleans. 
Suitable grade-marking stamps are being 
worked out and committees are being ap- 
pointed from among the dealers to supervise 
all phases of the work. 


“Secretary-manager Berckes looks upon 
this plan as similar to our Better-Built 
House in Miami after the Florida storm. 
You know we used that house as an educa- 
tional campaign to promote grade-marked 
lumber and better construction. The force 
of that campaign is still being felt nationally 
and-I believe, as Mr. Berckes does, that this 
St. Louis campaign will develop some ideas 
so badly needed by the lumber industry and 
particularly by the big city retailers.” 


Walnut Mill Equipped to Produce Fine Lumber 


Menpora, ILL., June 10.—An industrial oper- 
ation that has created considerable interest 
here is the small but uptodate and efficient saw- 
mill plant of the Northwestern Walnut Lum- 
ber Co. This plant 


was built and placed es 


in operation by How- 
ard Kirby early this 
year. Later Mr. 
Kirby disposed of his 
interests and the com- 
pany was organized 
as the Northwestern 
Walnut Lumber Co., 
the officers of which 
are: President and 
general manager, J. 
H. Roberts; vice 
president, George Van 
Meter; secretary- 
treasurer and _ sales 
manager, C. W. Hub- 
bard. 

Mr. Kirby, having 
had long experience 
in the cutting of wal- 
nut, was interested in 


feet long, fitted with three head blocks, open- 
ing 40 inches, with machine cut steel rack and 
pinions, independent knees, double acting set 
works, spring receder, with carriage wheels and 


production, by means of a steaming vat of 

40,000 feet capacity. 
Commenting on the efficiency of this mill, 
President Roberts said that while his ex- 
perience has been 








varied with both band 
and circular mills, he 
considered this instal- 
lation the fastest and 
most accurate of any 
circular mill he has 
ever operated. The 
mill is producing at 
the rate of 8,000 feet 
per 9 hours, using 60- 
inch Atkins 9-gage 
silver steel saws. This 
is an unusual rate of 
production in walnut 
lumber, as the logs 
are small, short and 
full of iron. Mr. 











Roberts expresses 
himself as being 
highly pleased with 
the performance of 





getting for this plant 
the very best equip- 
ment. possible, and 
after a personal in- 
spection decided on an Enterprise model No. 
34 mill manufactured by the Enterprise Co., of 
Columbiana, Ohio. This mill is equipped with 
Timken roller mandrel bearings, with Enter- 
prise improved giant feed, and with an 8-foot 
extension to the saw arbor which is connected 
with a jaw clutch coupling. The carriage is 16 


Interior view of the Northwestern Walnut Lumber Co.’s plant at Mendota, Ill., showing mill 
equipment furnished by the Enterprise Co., of Columbiana, Ohio 


track rails machined to insure absolute ac- 
curacy. The mill is operated with a 100 horse 
power electric motor and is driven with a 16- 
inch rubber belt. The gang edger is driven 
from the extension saw mandrel, while the bal- 
ance of the machinery is individually motor 
driven. The plant is steam heated for winter 


this mill, which is 
working to perfection 
and making accurate 
lumber. 

Although for much 
of the time after it was first completed, the mill 
operated in zero weather, no particular’ diffi- 
culties were encountered and the plant was kept 
up to its full production. This satisfactory 
performance Mr. Roberts attributes to the ex- 
cellent equipment that has been supplied by 
the Enterprise Co. 




















View of the storage yard and mill plant of the Northwestern Walnut Lumber Co. at Mendota, IIL, whose excellent mill equipment, fur- 
nished by the Enterprise Co., permits the manufacture of fine lumber 
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THE NEW STATE COLLEGE BRANCH OF THE SAN DIEGO LUMBER CO., SAN DIEGO, CALIF. 


A Well Planned Retail Yard and Store 


San Disco, Cauir., June 8.—An exception- 
ally attractive and weil planned retail layout 


is that of the new branch yard of the San. 


Diego Lumber Co., this city. This new yard 
is known as the San Diego Lumber Co., State 
College Branch, being located on 58th street 
and El Cajon boulevard, within a short dis- 


and as the buildings and fences are all painted 
white the display is plainly visible for nearly 
a half mile in each direction. This flood- 
lighting system is automatically controlled by 
a torque clock, which shuts off the illumination 
at any hour desired. 

In answer to an inquiry regarding this in- 











View of shed and alley in the new branch yard 


tance of the new site of the San Diego State 
College, which is to be built within the next 
three or four months. 

This yard is located centrally with regard 
to six new real estate subdivisions, which are 
being extensively developed. It is situated ap- 
proximately seven miles from the center of 
San Diego proper. 

The yard has a frontage of 186 feet, and 
is 70 feet deep. There are two entrances, one 
on 58th street and the other on El Cajon boule- 
vard, making an “L” shaped alley, 20 feet 
in width. 

The office building is a structure of very 
pleasing appearance, being constructed entirely 
of wood, including the shingled roof. The 
dimensions are 36 by 22 feet. The front en- 
trance, flanked at either side by two large 
round wood pillars, is especially attractive and 
inviting. At either side of the entrance is a 
fairly large display window, the one on the 
left now containing a display of builders’ hard- 
ware, while the one on the right is devoted to 
showing some of the paint items carried in 
stock. 

Shrubbery and ornamental trees set out in 
the parkway in front of the office building add 
to its attractive appearance: 

A neat, pointed, wood picket fence, closely 
spaced and high enough to discourage any 
undesirable visitors, surrounds the plant. 

The 186 feet of the yard along El Cajon 
boulevard is illuminated nightly by a system 
of flood lights set into the parking at the 
ground level and turned on to the buildings 
and fences. Six flood lights are used, which 
gives ample illumination to the entire frontage, 


stallation, Albert A. Frost, vice president and 
manager San Diego Lumber Co., said: 

“A floodlight system such as we are using 
can be installed by any good electrical con- 
tractor, who purchases the equipment from a 
wholesale distributing house. I understand 





that all of the large manufacturing jobbers 
of electrical equipment manufacture floodlights 
in various sizes and designs and sell this 
equipment through their regular channels. 
Therefore, I feel sure that any good local 
electrical contractor is competent and in posi- 
tion to install a retail yard floodlighting system 
such as we are using.” 

An interesting feature of the interior of the 
office building is the unusual but very con- 
venient and efficient arrangement of the coun- 
ter. This innovation consists in the shape of 
the counter, which forms a complete “U,” with 
the open end at the door through which cus- 
tomers enter, conveniently placed near which 
is a drinking-water cooler. In the bend of 
the “U” are placed chairs for the convenience 
of customers. Behind these counters are ar- 
ranged the stocks of paints, hardware etc., the 
backs of the counter having the usual bins 
and compartments for storage of nails etc. 
This arrangement allows ample display room 
for builders’ hardware, paints, roofing, screen 
cloth, nails and built-in features. 

The finish shed is 60 feet long and 22 feet 
high, with a runway extending the entire 
length of the building, and a cement room 
in one corner. 

The stock carried normally in this . yard 
approximates a total of 250,000 feet of lumber, 
besides hardware, paint, roofing etc. amounting 
to approximately $2,500. 

The San Diego Lumber Co. is one of the 
oldest lumber concerns in California, having 
been established in 1869. Its main office, yard 
and wharf are situated at the foot of Sixth 
street. 














The U-shape arrangement of the counters has practical advantages 
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Realm of the Retailer 











Miniature farm buildings, Arkmo Lumber Co, 


Shed, 612 feet long, Arkmo Lumber Co. 


Remanufacture in a Big Retail Yard 


Small Mill Dimension in a Lumber Producing Country — Financing in Various 
Forms as a Sales Aid—Dividing Labor Properly With Contractors 


The Arkmo Lumber Co. is a line-yard corporation with head 
offices at Little Rock, Ark., and some twenty-five yards in the State. 
It is associated with the Stout Lumber Co. 

The Little Rock yard, located, by the way, across the river in 
North Little Rock, is a very unusual plant. In the first place it 
covers 27 acres of ground. There is one shed that is 612 feet long, 
and the yard and office staff averages about 60 people. 

Not all the acreage in the tract is utilized in warehouses. It 
serves a double purpose; as a reserve against the time when more 
sheds and warehouses will be needed, and as emergency space for 
temporary piles, a place for trucks and teams to turn and the like. 











A long unloading dock maintained by the Arkmo Lumber Co. permits 
the rapid movement of lumber from car to planing mill and storage sheds 


Part of it is kept as a lawn or park beside the handsome office. At 
the time of our call a painter was down on his knees painting a 
group of miniature farm buildings that were set out in this big 
lawn. They made an attractive picture. E. L. Franklin, who showed 
us around, said that every child who comes to the office immedi- 
ately investigates these little buildings. Every visitor notices them. 


Small Mills Improve Their Product 


The practice of this yard illustrates a condition that is quite com- 
mon in this State and that is taken for granted. Through its 
affiliation with the Stout Lumber Co., Arkmo has big mill produc- 
tion of lumber within its own organization. But none the less this 
particular branch of the organization buys large quantities of small 
mill dimension and is organized and equipped to handle it on a big 
scale. Why should it not? The little mills are here, they are 
cutting lumber that is sure to be sold somewhere, and remanu- 
facture and grading make it into good and serviceable stuff. 

Henry H. Jones, the attorney and credit manager of the corpora- 
tion, told us at the down-town office that small mill produetion 
seems to be improving steadily in quality. He added that there is 
an easy explanation for this fact. As the big mills cut out, and 
this event happens every now and then, experienced mill opera- 
tives become available for small mill work. So an increasing 
number of skilled sawyers and graders are entering the small mill 
field and are making their presence felt in terms of more efficient 


work and a better grade of lumber. The shift is and will be for 
a time at least rather steadily in the direction of the small mill; 
and it is fortunate and in fact necessary that its quality of pro- 
duction should be rising. 


Re-Manufacturing Methods 


This lumber is brought to the Arkmo yard in North Little Rock 
by railroad. The cars are spotted on the siding in the yard beside 
a long unloading dock that is level with the car floor. The lumber 
is unloaded on to low stout trucks, and a negro with a mule hauls 
the loads down the incline and to the planing mill. This mill, where 
the stock is remanufactured, is parallel to the unloading dock. The 
lumber literally goes through the mill and emerges on the other 
side next the storage sheds. The amount coming in varies, but 
apparently there are cars being unloaded all the time. As we 
understand it, this material is all or practically all dimension. The 
small mills seem to cut little else. 

This yard has a huge warehouse where it carries sash and doors, 
paints, glass, frames and the like. A considerable wholesaling trade 
is carried on by this yard, and this explains the big stock. We 
noticed a big stock of Andersen frames. In one sense we were 
surprised to see these manufactured frames in a city that is the 
center of a great lumber country and that-has such a quantity of 
manufacturing facilities. But in another sense we were not sur- 
prised at all to find these splendidly designed and manufactured 
frames being sold here. The Realm finds them everywhere. So 
far as the making of frames by carpenters and contractors is con- 
cerned, that is about out. If a carpenter undertakes to make frames 
equally good, he finds that if he counts his labor at a fair rate his 
own production costs him more than the manufactured frames. And 
he must be a very good workman indeed if he is to produce frames 
that are of as fine quality as the Anderson product. . 

This yard is offering financing aid to its. customers. All 


through the Southwest this policy, in some form or other, is in ~ 


operation or is being installed. As one lumberman stated it, the 


| 


Neat office structure of the Arkmo Lumber Co., Little Rock, Ark. The 
gentlemen in the foreground are R. M. Williamson, of Dallas, Tex., and 
E. L. Franklin of the Arkmo company 
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retailer is getting into the banking business. He may like it or 
he may not; but if he doesn’t offer systematized credits on a deferred 
and partial payment basis he is pretty sure to lose business that 
would pay him a profit. 


Deferred Payments as a Retail Policy 


This is not saying that every yard has a partial-payment plan. 
Every now and then there is a lumberman who refuses to under- 
take it and who speaks in an irritated manner when the subject is 
mentioned. We recall a dealer in another town, some hundreds of 
miles from Little Rock. He was wearing a nail apron and evidently. 
does a considerable part of the yard labor. We asked him if his 
customers wanted deferred payments. 

“We have plenty of accounts on the books, if that’s what you 
mean,” he said. “But I don’t see any point to offering monthly 
payments. If a man is any good, he can get his loans through 
the regular channels. If he isn’t any good, I don’t want to sell him 
on credit under any terms. The thing I have most trouble with is 
carpenters and contractors. They demand 5 percent on the stuff 
they use, and they get it. They oughtn’t to have it; but it’s got 
to be a custom, and if I don’t give it they turn sales to other 
yards and even to other towns. It isn’t money that they earn in any 
sense. They do nothing of value in return for it, and it’s just a 
way to get extra pay from the owner. If the yards are to give 
any such discount at all, they ought to give it 

















View of plant and store, with window display, of the Planters Lumber 
Co., Little Rock, Ark. 


that the general complaints against them would indicate. Hundreds 
and even thousands of retailers have pleasant and profitable rela- 
tions with their contractors, find it possible to work with them in 
harmony and keep the deals on a sound and satisfactory basis. 





to the owner. But one yard, working by itself, 
can’t stop the practice.” 

We mention this in passing because it indi- 
cates several things; the natural reluctance to 
enter upon a new field of business, some of the 
difficulties involved and also some factors which 
point rather directly at systematized financing 
as a cure for these difficulties. 

In the first place, extensive open book ac- 
counts and slow collections indicate that even 
this yard, which holds that every man worthy 
of loans can get them at banks or elsewhere, 
does not work on that policy. It actually ex- 
tends credit that should not be carried in open 
accounts. Many-of these accounts, if placed 
upon a systematized deferred-payment basis, 
would be met according to terms with suitable 
interest charges added. Instead of following 
this plan the yard sticks to open accounts with 
their indefinite settlement terms, their lack of 
suitable interest returns, the possibility that 
some of them will be settled at a discount or 
lost entirely and the uncertainty and worry 
involved in inexact terms. The fact that some 
people who can not or do not pay cash are 
still carried in this way shows rather clearly 
that there is a class of people in the community 
who are considered reasonable credit risks. 





Contractors are like the rest of us; they take 
things as they find them. They do those things 
they can get away with. If a dealer permits it, 
the contractor is quite certain to shift and’ jug- 
gle his charges. He bids low on his work and 
makes up the difference by requiring the dealer 
either to add this extra amount to the price of 

- the material or to take it out of his profits. 
This is usually quite promptly changed when 
the dealer takes those steps which put the con- 
trol of sales in his own hands. And that’s 
what financing usually does. If a customer has 
to make exact arrangements with the dealer 
about his loan, even if it is but a second mort- 
gage covering the difference between his sav- 
ings and what a bank or a loan association 
will advance on a first mortgage, his deal is 
specifically with the retailer. In such a situa- 
tion a contractor will have little luck in shift- 
ing the sale to another yard. 

In the long run the contractor profits. He 
has to charge a fair amount for his labor as 
labor. He has no chance to put in a concealed 
charge. This is as it should be. He ought to 
stand on his own feet. In the second place, the 
chances are that he will get more work from 
the yard under these conditions than he could 
get for himself. There has been much talk 
about the skill of the contractor as a salesman. 
Experience seems to show that this skill is 





The chances are that still others who do not 
ask for this credit and do not buy at all would 
enter the market if such terms were offered. 

Then there is that difficulty with contractors. This department 
is not at all convinced that contractors are always the poor tools 


H, F. 








R. J. Williams, of the Planters Lumber Co., Little Rock, Ark., who has 
earned the cognomen “Red Cedar” because of his success in selling 
shingles 


Rieff is widely known as a 
lumberman and builder 


often over-rated. His skill appears to be con- 
siderable only if a dealer himself makes little 
if any sales effort. The contractor’s selling 
usually hinges on a low price; something which is not so dominant 
in modern selling as it was once thought to be. If nothing else is 
offered, the customer will be wholly absorbed in price; but if ade- 
quate architectural plans, supervised building, standard building 
practice, prompt service and financing arrangements are offered, 
price takes its proper place as an important factor but as only a 
single important factor in a group. 


Salesmanship the High Retail Card 


These are things which the dealer can employ in his selling cam- 
paign. If he uses them wisely he can make more sales than the 
average contractor can make. The dealer is in a situation where 
salesmanship is his principal business. The contractor’s principal 
business is furnishing labor. Divide these functions up properly, 
and the dealer can turn more jobs to the contractor than the latter 
ever has been able to turn to the dealer. Some contractors of 
course are able salesmen and actually offer the customer much if 
not all the service mentioned above. But find a man like that who 
makes a success of building an organization and a service, and see 
how long it is until he begins to think about buying out or starting 
a yard of his own. These functions naturally gravitate to the yard 
if they are given half a chance. Then why not take steps to add 
them, or such ones as the local situation calls for, without being 
forced into it by the effort of an enterprising builder to round out 
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a local building service of his own? Dealers who have tried it 
don’t say that it’s always easy. They have their troubles, But 
they do say it gives them control of their own trade, and releases 
some building that otherwise would remain undone. 

The Arkmo Lumber Yards, to return to this corporation, is -one 
of the largest if not the largest line-yard concern in Arkansas. 
W. C. Ribenack is president, F. W. Niemeyer is secretary, W. C. 
Chamberlin is general manager, and Henry H. Jones is attorney 
and credit manager. 


“Red Cedar” Wiiliams 


R. J. Williams, of the Planters Lumber Co., is one of the widely 
known dealers of Little Rock and of the State. He is about equally 
known as “Rufe” Williams and as “Red Cedar” Williams. The 
latter name of course comes from his persistent and successful 
efforts to sell red cedar shingles. This territory was once dom- 
inated by cypress shingles; but according to Mr. Williams’ state- 
ment it isn’t so easy to get them of the old quality. Manufactured 
roofing has invaded the market here as it has everywhere; so the 
Planters yard has featured a high quality of red cedar shingle. 

Mr. Williams helps his customers to get their loans. This is a 


building and loan city, and these organizations furnish much of the 
money for owner financing. But under the rules this money is not 
available until the job is completed; so Mr. Williams makes a 
construction loan to take care of the payroll, and he takes a first 
mortgage on the lot for security. When the outside loan money 
is available, he releases the mortgage and gets his pay. 

Mr. Williams says that delivery service is extensive and that 
hauls are likely to be long. The city has spread over a large area, 
and some of the newer residence subdivisions are a long way out. 
Once the trucks are loaded, a few miles more mean little. 


H. F. Rieff, of the lumber company that bears his name, is a 
widely known lumberman and builder. Several concerns in the 
city have engaged extensively in building for sale. Mr. Rieff has 
long been known for the high quality that goes into the construc- 
tion of the houses he builds and also for the sound and modern 
architectural plans which he follows. Mrs. Rieff has been a factor 
in the planning of these houses. She has spent some time at the 
office, simply because of her interest in domestic architecture. She 
has been able to correct some details and to add many features that 
appeal to the mistress of a household. 


How Lumber Retailer Developed a Specialty 


When a poorly built toy blackboard fell and 
broke his small son’s arm, Harry H. Hansen 
became disgusted with the plaything and threw 
it away, as any other man might do under 
similar conditions. 

But he did not stop with that, as many men 
might have done, but set himself to the task 
of inventing a new and better blackboard— 
that would not fall and break arms of young 
sons. And therein lies a tale—the story of a 
man’s inspiration and of a progressive lumber 
company’s ability to recognize an idea when 
it appeared on the horizon. 

It started less than two years ago, late in 
1927. Mr. Hansen, whose home is in Mil- 
waukee, had bought his boy a blackboard—as 
good a board as there was on the market— 
to help prepare him for his school days soon 
to begin, and to provide him with something 
constructive with which to play. All went well 
until one day the lad pressed too hard with 
his chalk on the board, which was hung 
against the wall. The board toppled and 
crashed. The child was thrown to the floor, 
with the board on top of him, and his arm was 
broken. 

The father would not allow his son to play 
with such a toy again, but he did believe that 
something of the sort was needed for the boy’s 
pre-school education. So, with his slogan, “If 
you don’t see what you want, make it your- 
self,” he began experimenting. He was sure 
he could produce a more substantial black- 
board than any of those available, and kept 
persistently at his task. 

As he studied the question, he came to the 
conclusion that his son needed not simply a 
blackboard but a fairly complete school equip~ 
ment, with materials to make his own toys, 
all gathered together into one unit. It must 
be attractive and usable, but above all it must 
be substantial and entirely safe. 

In the form which Mr. Hansen finally de- 
cided met the requirements, the new creation 
appeared to be, at first glance, only a child’s 
table and chair attractively painted. But the 
table top was hinged at the back, and upon 
raising the lid one could see underneath a 
shallow compartment with numerous subdi- 
visions most ingeniously arranged to accommo- 
date many different kinds of playthings to 
delight a child. 

This device met with such immediate and 
enthusiastic response from his son that Mr. 
Hansen decided to make more of them, and 
put them on the market. This met with fair 
successs, but the venture “petered out” for 
lack of a distributing organization. 

Then the lumber company entered the story. 
News of the enterprise, which had been car- 
ried on in Chicago, reached the John Schroeder 
Lumber Co., of Milwaukee, and its officials 


realized that here was an unusually good idea 
for converting lumber into cash. So the 
Schroeder company took over the manufacture 
and sale of the little desks, with Mr. Hansen 
supervising the work. Others on the engineer- 
ing staff aided him to improve on the inven- 
tion, in design and equipment. 

“Playskool” and “Playskool Institute” were 
the results of the merger of interests. Play- 





“Playskool” in use. This shows how the little 

table is converted into a combined desk and 

workshop for the child. Sturdy construction 
is a feature 


skool, as the desk is now called, is so designed 
as to allow room for many materials. When 
the hinged top is raised it becomes the back 
of the desk, with compartments for books 
and pictures. It also has wires strung across 
it, to hold colored wooden beads which will 
make mathematics real to the young mind. The 
alphabet is attractively printed across the bot- 
tom of the cover, so placed that the child 
will be looking at it all the time he is sitting 
at his desk. 

But it is more than a desk; it is a work- 
shop. In the large compartment under the 
table top are six divisions. Five of these, 


small ones in a row across the back, are to - 


hold crayons and other instruments of play 
and instruction. The large front part contains 
a removable slate, also space for blocks and 
other playthings. 


Special care has been taken to have the desk 
solid throughout, so there may be no accident 
such as was responsible for the idea. The 
chair, and the top of the table, are made of 
birch, and the legs of the table are made of 
basswood. They are strongly made and rigidly 
braced—built to last. 

The company realized that, while these desks 
were well made and filled a definite demand, 
they could not be built to satisfy all ages of 
pre-school children with one set of equipment. 
So Playskool Institute came into being, and 
the Schroeder concern became an educational 
institution. Now when parents buy Playskool 
for young son or young daughter they also buy 
the services of the Playskool Institute, to keep 
the child supplied with material that will main- 
tain his active interest in his Playskool. It is 
all graded, to keep the.child busy as he grows 
older and to keep abreast of his changing in- 
terests. 

It has been a splendid success. Thousands 
of these Playskool outfits have been sold in the 
year they have been on the market. Thus the 
company, in this special department of its 
activities, is selling, not lumber as such, but 
service that means good times for the children, 
and it finds that there is a great demand, from 
all over the country, for these commodities. 


Celebrates 102nd Anniversary 


Utica, N. Y., June 10.—There are not many 
lumber concerns that can look back over a 
century of business existence, but the Charles 
C. Kellogg & Sons Co., this city, this month 
will celebrate the completion of 102 years in 
the lumber business. 

The company began business in 1827 in 
what was then the village of Utica. It dealt 
in manufactured lumber and did much man- 
ufacturing at its location at the intersection of 
Seneca Street with the Erie Canal. The firm 
was incorporated as the C. C. Kellog & Sons 
Co. in May, 1894. 

It remained in its original place of business 
more than 80 years, during the Civil War 
occupying most of the block from the canal 
to Lafayette Street. In 1915 the company 
moved its manufacturing plant and wholesale 
lumber business to Meadow street and its 
retail business to the south side of the West 
Shore tracks at the Genesee street crossing. 

Frederick S. Kellogg, president, stated re- 
cently that the only material change in the 
business during the last year has been the 
handling of much business on a financing plan. 
Other officers of the company are: Spencer 
Kellogg, vice president; Stanley Gilbert, secre- 
tary; Alfred E. Moeller, treasurer. 
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Retailers’ Idea Exchange 




















SEES NEED FOR AD “CZAR” 


Dealer Wants Super Ad Man to Prepare 
Dynamic Selling Copy 


One of our good retailer friends who does 
a lot of thinking about the problems of the 
dealer, and who occasionally “comes to bat” 
with some constructive idea that we are glad 
to print, has recently written the AMERICAN 
LUMBERMAN one of his too infrequent letters. 

The dealer referred to is F. J. Friedlein, resi- 
dent manager of the Meuser Lumber Co., at 
Guttenberg, Iowa, and the idea that he sends 
at this time is that one of the big problems 
of the average retailer is the lack of a source 
of supply of strong, effective, ready-prepared 
advertisements, or advertising copy, that will 
present the retailer’s story in as telling a man- 
ner as does the high-pressure advertising of 
his mail order competitors. 

Doubtless Mr. Friedlein is aware that some 
of the associations, as well as the service de- 
partments of some of the big lumber manu- 
facturing companies and a number of private 
agencies, have in the past sought, and doubtless 
at least some are now seeking, to supply this 
need by the preparation and distribution of 
newspaper advertisements designed to fit the 
seasonable or other needs of the average re- 
tailer. The copy department of the AMERICAN 
LUMBERMAN has from time to time prepared 
dealers’ ads that have met wide distribution 
and acceptance with the trade; and, in addi- 
tion, this paper has endeavored to present oc- 
casional reproductions of particularly striking 
advertisements of retailers. 

Evidently, however, what our correspondent 
has in mind is not the ordinary type of ready- 
prepared or “canned” advertisements, but 
rather something of a dynamic character that 
will rival the best efforts of the highly paid 
experts employed by the big mail order houses, 
offset their claims, and “bring home the bacon.” 

Evidently on the theory that open confession 
is good for the soul, Mr. Friedlein does not 
hesitate to tell the world of the short-comings 
of lumber dealers in general. “I feel that we 
are all so far behind the times,” says he, “that 
there must be something new come up or we 
will be out of the lumber business and not even 
know it.” 

Coming to the subject of advertising he con- 
tinues “We are all too slow. We don’t know 
how to advertise, but each gropes his way, try- 
ing to write ads for his local newspaper, mail- 
ing out circulars, etc.; and we would all stand 
on our heads if we thought that by so doing we 
could draw the attention of our trade like the 
mail order man does.” 

“I feel that someone should be paid a big 
price to write advertisements for the retail 
lumber trade. The conditions are alike all over 
the country. Advertisements could be written 
that would apply to nearly every community. 
In those advertisements some of the things 
that are untruthfully said about the local re- 
tailers could be truthfully said about the mail 
order firms.” 

In closing his interesting letter Mr. Friedlein 
says.that he does not claim credit for suggest- 
ing. anything new. “This has been done by 
the AMERICAN LUMBERMAN,” says he—but the 
intimation is that more and stronger medicine 
is needed. “Write some real ads for the lum- 
berman,” he urges, saying that the average 
dealer is too busy, and can’t write ads any- 
way. “Don't just say a few commonplace 
things that anyone may fall asleep over, but 
come right out and say something; make the 
consumer read it and like it just like Mr. Mail 


Order Man does in his advertising and his 
catalogs.” 

Finally Mr. Friedlein says: “I think that 
ideas must’ be exchanged, and darn fast, or 
there won’t be enough business left for us to 
form an idea.” 

Mr. Friedlein’s suggestion about exchanging 
ideas is first class. That is exactly what the 
Idea Exchange is for. 

Readers are invited to express their views 
as to whether advertising of any particular 
type will solve the dealer’s problems; if so, 
what kind of advertising is needed, what fea- 
tures, or phases, should be specially stressed 
etc. If advertising is not the panacea, what is 
needed to put the local dealer in a position to 
meet mail competition ? 

Dealers are invited to tell how they have 
secured business in the face of mail order com- 
petition. Samples of advertisements and de- 
scriptions of methods that have proved effective 
will be specially welcomed. Let’s have a real 
exchange of ideas on this important subject. 


Form New Retail Lumber Firm 


TRAER, Iowa, June 10.—William Burns and 
W. H. Walters, of this city, who have been 
negotiating with the Rock Island railroad for 
several weeks for lease of ground for the 
erection of buildings, have purchased a site for 
their yard on the property owned by the late 
Robert A. Smith. Work is expected to start 
at an early date, and the entire block of some 
10,009 square feet will be covered with sheds, 
office and other buildings. 

Both members of the new firm are experi- 
enced lumbermen, Mr. Walters having formerly 
been manager of the Page Lumber & Building 
Co., here. 


MAKE WHEAT STORAGE TESTS 


Experiments Being Conducted Are of Inter- 
est to Farmers and Lumbermen 


Hiays, Kan., June 10.—An important piece 
of experimental work, of special interest to 
lumber dealers at this time when the question 
of providing more grain storage on the farms 
is so prominently to the fore, is being carried 
on at the Fort Hays Experimerit Station here, 
under the direction of L. C. Aicher, superin- 
tendent of the station, which is a branch of 
the Kansas State Agricultural College. The 
department of agricultural engineering of the 
above college, various manufacturers of grain 
bins of various types, and the Southwestern 
Lumbermen’s Association, are co-operating in 
the experiment. 

This experiment, as explained to the AMERI- 
CAN LUMBERMAN by Superintendent Aicher, 
calls for the use of two wooden bins, three con- 
crete bins and six metal bins. The metal bins 
are of different styles of construction, as are 
also the concrete bins. Some of the bins are 
of interlocking stave silo manufacture, and 
others are of the new style square block. Some 
of the metal bins are perforated, and some have 
air introduced by other means, while still oth- 
ers are the straight metal bins. 

“The idea behind all of this,” said Superin- 
tendent Aicher, “is to test these different types 
of bins for use in handling combine wheat. 
We aim to cut some of our wheat before it is 
really ripe, knowing beforehand that we shall 
have heating, due to too much moisture. This 
wheat will be tried out in some of these bins 
to determine which kind of bin causes early 
heating, and we shall have thermometers in 





own words, as follows: 


of the house. 





~ This Week’s Timely Tip 


Cedar Lined Closets For Home Builders 


This week’s “Tip” is of a merchandising character, telling of a plan 
which J. L. Andrews, lumber retailer at Canton, IIl., has found useful 
in attracting business. This idea consists, in short, of presenting a 
cedar-lined closet to the home owner who purchases a bill of ma- 
terials from him. The idea perhaps is best explained in Mr. Andrews’ 


“The owner of a new house usually finds that there are many things 
which he neglected to include in the contract, and quite naturally he 
does not feel that he can afford to make many additions to the cost 
Every woman wants and appreciates a cedar-lined 
closet; and when we offer, with the assistance of the contractor, to 
furnish her one at no cost, she becomes a booster for us among all her 
friends and other prospective home builders, and is always proud to 
show any visitors to the new home her nice cedar-lined closet. 

“We have had many direct returns as a result of this manner of 
advertising, and feel that it is one of the best plans we know of to 
make permanent boosters for us at a small cost. We always make it 
a point to present something to the housewife when we sell a home, 
and while a few may prefer other items, such as breakfast nook table 
and seats, most of them decide upon the cedar-lined closet, as it can, 
and should, be installed while the house is being built.” 
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the bins to determine just how quickly heating 
starts. Moisture determinations will be taken 
to ascertain how much moisture is in the 
wheat when it goes into the bins, and readings 
will be taken from time to time on both tem- 
perature and moisture content. 

“We hope to carry these bins through a test 
throughout the combine season, and possibly 
for a few years, to get the effect of different 


Anne Morgan and Mrs. Franklin Roosevelt 
are among the stockholders of the limited 
dividend corporation. 

But Radburn is not a dream of the rich, 


‘ for the Housing corporation has already dis- 


tinguished itself by a garden community it 
developed in Long Island City; and two hun- 
dred houses now are nearing completion in 
Radburn. The 1,250 acres that will comprise 
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At a show recently put on by the Kiwanis Club, 


of Harrisburg, Pa., for the furtherance of a 


worthy local cause, the display here illustrated was made by the United Ice & Coal Co., of that 


city, featuring some of the good materials handled by its lumber department. 


Charles Prince, 


manager of the company, informed the AMERICAN LUMBERMAN representative that they were 
very well pleased with the attendance and results, their display having attracted large numbers 


of visitors each. afternoon and evening of the show. 


He added that while it was hard to 


definitely trace actual sales as a result of the display, a large number of prospects had been listed 
for follow-up work 





seasons on the heating of wheat in bins, and 
ways of overcoming it. Of course, we realize 
that when wheat is ripe and dry it will keep 
in almost any kind of a bin, providing water 
does not enter the bin after the wheat is stored 
therein. All in all, we think we have a very 
interesting piece of work under way.” 

Superintendent Aicher states that detailed re- 
ports as to the findings will be available at the 
close of the experiment. 


Se eee aaeaaaai 


WHERE THE BACK IS FRONT 


Some Interesting Details of an Unique 
Experiment in Town Planning 
Home owners who object to being bathed 
in gasoline fumes from passing motors as 
they take the air on their verandas, and 
mothers who shiver with visions of accidents 
until their children return from school, will 
| — in what is going on in Radburn, 

aN. . 

The houses in Radburn are “turncd inside 
out” so that the porches front on the gar- 
dens, and the streets are laid out so the 
pedestrian can pursue his way without think- 
ing of his accident insurance. 

If anyone gets a bad break in this made- 
to-order town it will be the hired girls who 
will have to look out on traffic tie-ups as 
they stir the soup; but the home owner, who 
after all is the one who paid for the house, 
will be sitting on the edge of a quiet garden. 

Radburn has been raised directly from a 
real estate deed with no mistakes of early 
settlers to make the task difficult. It has 
been financed by New York capitalists and is 
being built by the famous City Housing Cor- 
poration that has been engaged for some 
years in practical demonstrations of how, to 
increase the efficiency of American homes. John 
D. Rockefeller, jr., has agreed to underwrite 
a large part of the total capital required to 
build this little city; and_Felix Warburg, Miss 


the town will be opened for both residential 
and industrial purposes, the homes, of course, 
being separated from the commercial districts, 
in accordance with the most advanced prin- 
ciples of zoning. It is estimated that the proj- 
ect will cost $70,000,000 and that it will take 
ten years to-complete the work. The homes 
will be designed mostly for small salaried 
workers who may ply their trades in Radburn 
itself, or in the nearby industrial towns or 
even in New York, which is only thirty-two 
minutes distant. 

In this city, which will ultimately have a 
population of 25,000, a network of garden 
walks connects groups of houses and traverses 
the entire community without crossing a ve- 
hicular traffic street. These pleasant foot 


up” from the beginning, with short auxiliary 
streets, such as Radburn has, traffic can be 
regulated for all time to come and residential 
streets need not be so wide. The main arteries 
of vehicular travel in Radburn will be amply 
wide, and adequate for the thousands of people 
who are expected to go through Radburn, 
which is strategically located between the 
growing industrial towns of Hackensack and 
Paterson, with combined populations of 155,- 
000. 

A through street entirely encircles this model 
town and cuts through its center; pedestrians, 
however, go under it via a tunnel. Thus 
children, no matter on what street they live, 
can go to and fro in perfect safety, which will 
certainly make for the peace of mind of Rad- 
burn mothers. 

The backs of the Radburn houses front on 
the auxiliary streets, on the theory that the 
noises, dirt, and fumes from modern traffic 
are objectionable to the home owner, and a few 
feet of front yard do not remove him far 
enough from this confusion. Therefore, the 
Radburn houses are turned around so the liy- 
ing rooms, dining rooms and porches look out 
on generous gardens provided by the Rad- 
burn plan and the kitchens look out on the 
“stub” end streets. 


Will Prove Worth of Wood Walls 


ALBUQUERQUE, N. M., June 10—A home 
combining the attraction of a forest lodge in 
design, old English floors and a great fireplace 
within a spacious living room, with all the at- 
tainments in built-in features, baths and dress- 
ing rooms, heating, refrigeration, lighting and 
artistic tinting of woodwork and plaster, is 
the result of a demonstration by the Breece 
Lumber & Supply Co. and R. L. McNeill, 
architect and builder. 

And wood serves their purpose well, for 
stability, comfort and beauty seem to vie for 
place as chief characteristic. It might be desig- 
nated the “home of permanence,” for its cre- 
osote-stained log walls, caulked with oakum, 
like a seaworthy vessel, hand-split shingle roof 
and massive masonry of monumental durabil- 
ity, will for generations in the Southwest be 
emblematic of “Centuries of Service”; and 
those who with John Belcher believe that in 
true architecture everything is genuine will 
find, in this “First American” type, that the 
ideal of an enduring home is best attained by 
the generous use of wood. 

The “sunburst” filling the gable end of the 
portico over the front entrance, and the less 
conspicuous emblem on the fireplace chimney, 
seen in the picture, are distinctively Indian, 
much of the hardware is of special design, and 
other locks are of inside knob-center locking 
pattern. Green  creosote-dipped hand-split 








Unusual features mark “House of Permanence” built by Albuquerque (N. M.) lumber firm 


paths are feached from the garden doors of 
these houses that are built around short closed 
streets so that only the few automobiles going 
directly to these houses will ever pass their 
doors. 

Radburn was laid out by expert city plan- 
ners who hold that there should not be through 
traffic on every street, and if a town is “raised 


shingles for adornment and protection cover a 
waterproof roof beneath. 

There is a touch of old English in the 
grooved pattern, selected variegated red oak 
heart flooring in hallway, living room, and 
breakfast room—a veritable sun parlor, open- 
ing through double French glass doors onto 
the main porch, 10 by 40 feet, which, com- 
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municating by two doors with the living room, 
with dining room adjacent, supplies ample 
room for state occasions. 

Other features of the living room are its 
size, 20 by 29 feet; 12-foot ceiling of massive 
aspen logs, above which, laid herringbone 
fashion, are unpeeled aspen poles of uniform 
size; and the fireplace of flagstone, Arizona 
redstone laid in white mortar without and black 
mortar within, 


Firm Expands Its Facilities 


BIRMINGHAM, ALA., June 10.— The Scott 
Lumber Co. (retailer at Pratt City-Ensley 
Junction, Ensley district) has remodeled 150 foot 
space of its sheds fronting on the main street, 
making one of the neatest hardware and build- 
ers’ supply store in the district. 

This addition gives the company a complete 
line of builders’ supplies, and brings into the 
firm each of the four brothers. Recent pur- 
chase of the equipment and part of the stock 
of the Propst Lumber Co., whose retirement 
from the retail business on the first of July 
has been announced, gives the Scott Lumber 
Co. the only yard in that section of Birming- 
ham. Other improvements are being made, and 
stocks increased, for the anticipated increase 
in early summer business. 


Two Big Flivver Loads of Shingles 


Inspired by a story of a big truckload of 
material that appeared in the AMERICAN LuM- 
BERMAN of June 8, the Ben Nuzum Lumber 
Co., Tomah, Wis., submits this: 

“Some time ago we sold a farmer twenty- 
one thousand shingles. The farmer hauled 
these in two trips in a model T Ford touring 
car. The first trip he carried forty bunches, 
his wife and himself, while on the second trip 
he left his wife at home and loaded on the 
four extra bunches.” 


(SERGE aaas 


To Help Sell Summer Cottages 


This is the season of the year when the man 
who has been thinking all winter and spring 
about the summer cottage that he wants to 
build, rushes to his dealer and wants to see 
sketches or plans for simple, inexpensive, prac- 
tical summer homes, “pronto!” 

Not every lumber dealer is in position to 
give his customer just what he wants, when 
he wants it, in this reSpect. Those who lack 
the requirements, however, may readily have 
them supplied by sending for a few copies of 
the brand new “Summer Cottage Book,” just 
issued by the Exchange Sawmills Sales Co., 
Kansas City, Mo. 

A limited edition is now ready and will be 
sent out by the above company just as the 
orders are received, until the supply is ex- 
hausted. For the time being, the special price 
is 35 cents each, or three books for $1. 

The dozen summer cottage designs shown 
in this new book are architecturally correct, 
having been created by a well known firm ot 
architects especially for this book. Simplicity, 
charm, coziness and economical construction 
are features of -these designs that will appeal 
to prospective summer cottage builders. 

The ESSCO Summer Cottage Book is an- 
other proof of the fine merchandising co-opera- 
tion which the Exchange Sawmills Sales Co. 
gives to its dealers. Plan to profit to the ut- 
most from the summer cottage business this 
season by having on hand a sufficient number of 
these books to supply interested prospects, or 
those who by a little sales effort might be in- 
terested. 


THE FIRST national movement for a uniform 
werking day started in 1825, when workmen 


of all sorts began organtzing in behalf of a } 


ten-hour day. Shipbuilders, carpenters and 
mechanics led the fight. By 1835, certain trades 
had begun to make concessions, and the ten- 
hour day was well.on its way toward reality. 


DON’T HIDE THE MANAGER 





Customers Like to Know That the Boss Is 
On the Job 


Good merchants have found it advantageous 
to place their merchandise out in the open 
where people can see and handle it, instead of 
hiding it in drawers or cabinets or protecting 
it behind glass cases and counters. How about 
exposing the manager to public view? 

George Quinby, manager of the Southern 
Colorado Lumber Co., Trinidad, Colo., believes 
that the public wants to “get hold” of the man- 
ager just as customers want to “get hold” of 
the merchandise. And, therefore, that he 
should not be secluded behind the doors of a 











“Signs of the 
Times” 


The sign appearing below was recently ob- 
served by an American Lumberman represen- 
tative painted on the glass partition between 
the sales room and the private offices in the 
Philip Voorhees & Son yard at Logansport, 
Ind. The position of the sign, directly back 
of the sales counter, is such as to insure its 
being seen and read. 





Our cash discount equals loaning your 
money at the following rates of interest 
if you bought and Paw CASH 
Bs ccinins cnt ecds 1,500% a year 
a POET 260% a year 
Every Month ........... 60% a year 
Every Second Month .... 30% a year 
Every Third Month ...... 20% a year 
Every Fourth Month .... 15% a year 
Every Sixth Month ...... 10% a year 

PAYING CASH to us beats loaning your 

money. 











Readers are invited to send in copies of espe- 
cially interesting signs (including billboards 
and bulletin boards) observed in lumber yards 
or elsewhere, on their travels or at home. The 
AMERICAN LUMBERMAN will pay $1 for each one 
published. Fifty cents additional will be paid 
for a good kodak picture (suitable for repro- 
duction) showing the sign described. 


William McNamara, 1313 Methyl street, 
Pittsburgh, Pa., traveling salesman for the 
J. M. Hastings Lumber Co. of that city, to 
whom was awarded the prise of $5 offered by 
the AMERICAN LUMBERMAN for the most in- 
teresting sign reported before June 1, has sent 
the following acknowledgment of check for 
the above amount plus the $1 offered for each 
sign printed: 

“I am in receipt of your letter of June 3 
enclosing check to my order for $6, and am 
very pleased to note that you considered one 
of the signs which I submitted the best re- 
ceived by you before June r. I had already 
noticed this sign printed in the June I issue of 
the AMERICAN LUMBERMAN (page 42). 

“I believe it would be welk for you to con- 
tinue this weekly feature. HR arouses interest 


on the part of your readers, and no doubt many ° 


of them will make. some use of the signs which 
5 have been or which may be printed. _ 

“So far as the writer is concerned, he has 
been a reader of the AMERICAN LUMBERMAN 
for more than 25 years, and expects to con- 
tinue as a reader for the next fifty or so.” 


private office. This is particularly true in a 
small community, where it is usual for most 
of the customers of a lumber yard to be per- 
sonally acquainted with the manager. 

“Regardless of how competent employees 
may be,” said Mr, Quinby, “the customers in a 
small community are provincial enough to be- 
lieve that none can serve them half so well as 
the manager himself. They want to see him. 
And they want to know that he is present even 
though he does not personally wait upon them. 

“For that reason, one of the first things I 
did when I took over the management of this 
yard, less than a year ago, was to move the 
manager’s desk into the main office, right be- 
hind the sales counter, and make the private 
office over into a display room. It is really 
handier to be out where the customers are com- 
ing in than to be back in the private office, for 
in the latter case it would be necessary for me 
to leave my desk from time to time and come 
into the main office to help wait upon the trade. 

“Also, dispensing with a private office re- 
duces the time required for conferences with 
customers, for there is a feeling of leisure 
fostered by sitting in a man’s private office. 
One does not feel that he must finish his work 
so fast and get out to permit another customer 
to come in. With my desk now in the open, 
the conferences are cut shorter and I can see 
more people in the course of a day than here- 
tofore. 

“Referring again to the customers wanting 
to see the manager—this is more of a psycho- 
logical condition than actual sense of need of 
the manager’s advice and counsel. Our small 
community people feel that if the manager is in 
sight the sales people will be right on the job 
to give them service, as the manager can over- 
hear what is being said and see what is being 
done. 

“As a private office, ours makes a dandy dis- 
play room for built-in fixtures, and any loss 
that might be sustained from the lack of a pri- 
vate office is being made up in the increased 
sales of materials as exhibited in the display 
room.” 


Has Department for Ladies 


Among the retail lumber concerns that find 
it profitable to cater in a special way to the 
ladies, is the Wickliffe Lumber Co., of Wick-" 
liffe, Ohio, of which Harley L. Clarke is the 
manager. 

The latest issue of this company’s interest- 
ing house organ says that “Our department 
for ladies is just filled with interesting and 
labor saving items and ideas.” 

The ladies of the community are urged to 
come in, look over the stock, and get ac- 
quainted with the company’s service, because, 
the announcement continues ‘“We’re here to 
help you with your problems.” 

Quite a number of items in which feminine 
customers are presumed to be interested are 
catalogued in a sort of convenient “shopping 
list” as follows: 

Window screens 
Extra table leaves 
Clothes poles 
Clothes props 
Clothes lines 
Kitchen shelves 
China cabinets 
Bookcases 

Mirror doors 
Flower boxes 
Trellises 

‘Small step ladders 
Larger step ladders 
Storm sash 
Casement windows 
French doors 
Colonial entrances 
Medicine cabinets 
Telephone booths 
New drain boards 
Macaroni boards 


Sand boxes for the kiddies 
Sleepi fporches 
Sun rooms 


The announcement closes with the rather | 
ominous statement that “we have no rolling 
pins—but plenty of sash weights and cord.’ 
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Retailer furnishes Inspiration 


Furnt, Micu., June 10.—A lumber office that looks like the interior 
of a modern home was formally opened to the public, in this city, 
on Friday and Saturday of last week, when the Flint Lumber Co. 
held “open house” for its many customers and other friends. A 
constant stream of visitors was conducted through the fine new 
offices and display rooms, and the yards and mill, by Manager Rein- 
hard Kleinpell and his associates. 

The lumber company has occupied its new quarters since January, 
so it was able to present to the public a view of the office as it is 
in use every day. Many were the exclamations of delight, from 
the women visitors especially, as they looked at the displays and 
learned what beautiful effects could be produced in a home by the 
judicious use of the proper kind of wood. Little imagination was 
necessary, on the part 


der if a butler or a maid will be waiting for him just inside. And 
the effect is maintained by the appearance of the lobby. 

When a representative of the AMERICAN LUMBERMAN entered, he 
found the office air sweet with the fragrance of many baskets and 
bouquets of flowers sent by the company’s well wishers. It was 
easy to see, however, that even without these the room would be 
especially pleasing to the eye. The conventional counters and 
straight-backed chairs or benches, so common to many lumber of- 
fices, were nowhere to be seen. Instead, the lobby of this office 
is fittéd up like the living room in a private home. A prominent 
feature is the large fireplace with its mantel, and nearby, at the left, 
a luxurious divan gives a “homey” atmosphere which is enhanced 
by the tables and lights carefully placed about the room. The only 
indication that it is a 





of the housewife, for 
her to see the beauti- 
fully decorated living 
room, the dignified but 
home-like dining 
room, or the conveni- 
ent kitchen as they 
would appear in use in 
her own home. They 
gladly left their names 
and information on 
any building plans they 
might have for the 
future, and accepted 
with thanks the sou- 
venirs offered them. 
The offices and 
yards of the company 
cover an area of about 
four acres, three and 
a half acres of which 
are in the main yard. 
This is located on 
Smith street, one of 
Flint’s main thorough- 
fares, at the bridge 
across the Flint River. 
As one looks across 
the river at the side 








business office and not 
a residence is the pres- 
ence of a desk and 
telephone exchange, 
opposite the entrance. 
At the right may be 
seen the office of Mr. 
Kleinpell, and straight 
ahead is a long corri- 
dor which has more 
displays. 

While the visiting 
scribe was noting these 
details, Mr. Kleinpell 
himself approached 
with a cordial greet- 
ing, and soon also 
came Walter C. Kautz, 
sales manager, and 
Loren W. Frost, sec- 
retary of the company 
and manager of the 
accounting and credit 
departments. Under 
the guidance of Mr. 
Kautz, who with his 
aides will have charge 
of the use of the dis- 
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of the office, it looks 
very much like a long, 
low modern factory 
factory building, but the words “Flint Lumber Company, Service 
That Satisfies” painted in large characters across the river wall, 
show the real nature of the business carried on inside the building. 

As the visitor crosses the bridge and observes the front of the 
office, however, an entirely different style of architecture is seen. 
The office structure is of brick, with attractive entrance, while the yard 
buildings, farther north along the street, are of wood. In one of these 
latter buildings is the display window, which is so attractively ar- 
ranged as to draw the attention of practically every passerby. 

The outside of the office door is a display in itself, and gives one 
a foretaste of the sort of lumber office he is about to enter. It is 
of West Virginia red oak, in colonial style. The large bronze 
knocker serves to add the proper effect of simple dignity. As the 
visitor pushes the door open and steps inside he is inclined to won- 





This attractive “living room” first greets the eye of the visitor 


plays for sales pur- 
poses, the offices and 
entire plant were in- 
spected. 

Tihhe sales manager explained the purpose of the peculiar arrange- 
ment of rooms and doors and corridor. The general plan was pro- 
vided by the Curtis Companies’ Service Bureau, of Clinton, Iowa, 
and a large part of the display was Curtis millwork. Working de- 
signs for the building were drawn up by the Flint company’s own 
staff of draftsmen. The lobby was arranged to represent a living 
room, and the corridor was planned to represent the exterior of a 
house. For the latter purpose, a plastic finish was applied to the 
corridor. All doors were of different designs to show prospective 
customers what each style of door would look like when in use, 
and for the same reason numerous kinds of woods and treatments 
of woods were demonstrated in the construction of the building. 
The variation in birch was shown especially well, along with gum 
and pine under different finishes. 


These two illustrations, viewed together, afford an idea of the excellent facilities provided for window displays 
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or Better Homes 


The tour of inspection started in the lobby, where attention was 
directed toward the Cell-ized block flooring, of oak. Then Mr. 
Kautz pointed with pride to the corridor. On the right side are the 
accounting and sales offices, and on the left are the entrances to the 
display rooms. Turning to the latter, he led the way through the 
first door, which is of colonial type. It admits to a dining room, 
also done in colonial style. Special notice was paid this floor also; 














R. KLEINPELL LOREN W. FROST WALTER C. KAUTZ 
Treasurer and Secretary and Sales Manager 
Manager Accountant of Company 


it too is Cell-ized, in random width oak, and the wide cracks 
(filled, of course, for reasons of easy cleanliness) which savored of 
the days when a blunderbuss was a good gun. The indispensable 
fireplace and mantel are also included, fitted in true colonial style. 
The telephone and its built-in cabinet are the elements most notice- 
ably modern. 

Adjoining the dining room is the kitchen, which is made especially 
convenient by installation of built-in cupboards, ironing board, sink 
equipment, and breakfast alcove. There is a wainscoting of Sheetile. 
Access to this room may also be gained from the corridor, through 
a door of English Tudor architecture. Adjoining the dining room 
is a combination room, which demonstrates several features. It in- 
cludes a built-in dressing table, and a built-in, cedar-lined wardrobe 
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Showing. entrance to office building and front of sheds 


and chest of drawers, as well as other cabinets built into the wall. 
The most noticeable feature in this room, however, is the demon- 
stration stairway. It is located in a corner, and consists of two 
flights of three steps each. Both flights start at the floor and rise 
to a common landing. Both are in colonial style, but one has a 
stain and varnish finish while the other is painted white. Customers 
can easily see the leading features in these two types of stairs and 
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finishes. Further back, beyond the office of the yard superintendent, 
are other displays of mantels, cabinets, and similar millwork. 

Retracing his steps, Mr. Kautz then showed the arrangement 
of the business offices across the corridor. Near the front is a wide 
archway beneath which, in a shallow recess in the wall, is a row 
of seven grillwork windows, similar to wickets im bank tellers’ 
cages. These, he explained, are for the use of the cashier and ac- 
counting department, for the usual routine business transactions 
with customers. Farther to the rear is a cased opening, with a 
counter at the bottom. This is the order department, and is the 
place where the drivers check each load. Here, too, customers who 
plan to take away their purchases will check their orders. Mr. 
Kautz pointed to three desks inside the sales office; each is double, 
with room for two men. Here, he explained, the customer may sit 
down, with an order clerk opposite him to advise, and decide on the 
best of materials for his money. Beyond the sales offices are the 
drafting and estimating rooms which, Mr. Kautz explained, are 
equipped to handle any lumber job, whether it calls for the use of 
one piece for a bread board, or for enough material to build a man- 
sion, or a bank. These are the only limitations on the capacity of 
the whole plant, he added. 


All Lumber Is Stored Under Cover 


He then showed the arrangement of the yards, warehouses and 
mill. No lumber is left uncovered, and since the value of the lum- 
ber stock is placed at about a quarter of a million dollars it is evi- 
dent that much shed space is necessary. I. F. Marshall, yard 
superintendent, showed the neat arrangement of the lumber, and 








Corridor showing openings into the various display rooms 


led the way to the 35-car garage in the basement of one of the 
warehouses. With Mr. Kautz again leading, the inspection tour 
then switched to the millwork warehouse, and from there to the 
new and modern mill, where any millwork operation can be per- 
formed and where a high quality of such work is performed. He 
showed the toy breadboards and rolling-pins which proved very 
popular as souvenirs during the opening celebration, then called at- 
tention to the displays of numerous firms which had sent factory 
representatives for the event. 

Mr. Kleinpell told of the company’s policies, upon which he relies 
for success. 

“You’ve got to have standards for yourself,” he declared. He 
told how he has always been in favor of selling only the highest 
quality of lumber, and has catered to a quality clientele. He com- 
pared high quality woodwork with paintings by such masters as 
Schreyer, and said that just as there has always been a market, at 
high prices, for art masterpieces, so there will also be a market 
for woodworking masterpieces. He does not, he said, make any 
attempt to engage in price competition, and takes pride in the fact 
that he is recognized as managing the most expensive lumber yard 
in Flint. “I take that as a compliment,” he declared with conviction. 

The manager is intensely proud of the work his millmen turn 
out, and of the lumber with which they have to work. He buys, he 
said, the best quality lumber he can obtain. Much of this is trade- 
marked and grade-marked, but he gets the best, whether it is 

















This display room represents a dining room 


marked or not. His company is one of the few markets for West 
Virginia red oak, he said, for he is willing to pay the price. Other 
woods are chosen accordingly. 

He pointed to some of the panels of this oak, in the office lobby. 
“That wood has character,” he explained. “It is not just oak. But 
a good many men don’t want to buy such wood, for they don’t want 
to pay the price. I’ve had them come to me and say, ‘Mr. Klein- 
pell, I’d like to use your lumber, but I can buy cheaper elsewhere. 


Justifiable Pride In Good Handiwork 


“And do you know what I tell them? I told one man, who men- 
tioned some such thing, ‘Yes, you will probably get cheaper wood, 
and then boast about it. But if you went downtown and bought a 
shirt for sixty-eight cents, and a tie for twenty-five cents, and a suit 
for ten dollars, you wouldn’t boast about that. You’d want folks to 
believe that the suit cost at least $35, and the tie at least seventy-five 
cents or a dollar, and the shirt at least a dollar and a half or two 
dollars. But you boast about it when you get cheap lumber for 
your home.’ Well, that gave him another way to look at it. I 
meet with the sales force every Monday night, to get them to see 
lumber as I see it, too.” 

Mr. Kleinpell then took the writer out to a home he had finished, 
to show the kind of work done by his company’s men and equipment. 
The owners, Mr. and Mrs. Edward Burroughs, who had spent be- 
tween $100,000 and $150,000 on their home, were willing indeed to 
show the quality of work. “Go ahead,” they told him. “We're 
just as proud of it as you are.” 

The lumberman pointed to large walnut panels, and sills and 
other trim, and to hand-carved mouldings, and to numerous places 
where joints were specially fitted. He caressed the beautifully fin- 
ished wood almost lovingly. 

“I get just as much pleasure out of seeing such work—see there, 
not a dent or a tool-mark in it—as I do looking at that painting 
there. They’re both art.” 

















The modern kitchen is here demonstrated 
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July-August Rates Declared Open 


New York, June 10.—Robert C. Thackara, 
chairman of the United States Intercoastal 
Lumber Conference, has just announced that 
the lumber rates for July and August have 
been declared open and that each steamship 
company will be free to make its own rates 
during these months. If conditions improve, 
it may be found expedient to re-establish the 
closed rate after Aug. 31, he added. 

Thus for the first time since last fall the 
conference has been unable to hold to the $14 
a thousand rate, and as far as the rate con- 


trolling powers are concerned, it will cease to’ 


function during July and August. Whether 
a wholesale slash in rates will be made all 
along the line was debated among shipping 
men, some of whom believe that the rates may 
fall to $12, while others are of the opinion 
that they may even drop to $8. 

Mr. Thackara inferred that the conference’s 
action was prompted by reports that a num- 
ber of foreign flag steamers have been bring- 
ing lumber into the market under charter at 
rates considerably lower than the rates fixed 
by the conference. These reports concern for- 
eign ships lifting lumber at British Columbia 
ports and dumping it on the eastern market at 
prices below those quoted by American ships, 
which, by reason of their higher operating 
costs, are handicapped in competing with for- 
eign vessels. 

The conference by allowiag open rates re- 
lieves itself of the responsibility of controlling 
the trade and puts the question directly up to 
the steamship operators themselves. 

Included in the Intercoastal lumber confer- 
ence are the following lines: Luckenbach, 


Quaker, Transmarine, Nelson, Williams, Mun- 
son-McCormick, and Arrow. Although not 
members of the conference, the Argonaut, Cal- 
mar and Isthmian lines agree to observe the 
rates. 

The lumber conference is not the only in- 
tercoastal group which faces a threatened up- 
heaval, for Louis Luckenbach, president of the 
Luckenbach Gulf Steamship Co. has filed a 
petition with the Interstate Commerce Commis- 
sion, naming the Iltinois Central Railroad Co. 
as defendant and charging gross discrimina- 
tion against the company in granting to the 
Redwood Line (Inc.), joint rates on through 
routes while denying such treatment to the 
Luckenbach Gulf Line. 

The agreement between the Illinois Central 
and Redwood deprives the Luckenbach line of 
participating in the transportation of freight it 
would receive if the Illinois Central Railroad 
would unite with it, Mr. Luckenbach holds. 
Furthermore, the shipping public has been de- 
prived of an additional through rail-and-water 
route with joint rates applicable between sta- 
tions on the Illinois Central Railroad and the 
California ports of Los Angeles and San 
Francisco, he adds. Se a taste 

A GREAT FACToRY with the machinery all 
working and revolving with absolute and 
rhythmic regularity and with the men all 
driven by one impulse and moving in unison 
as though a constituent part of the mighty 
machine, is one of the most inspiring exam- 
ples of directed force that the world shows. 
I have rarely seen the face of a mechanic in 
the act of creation which was not fine, never 
one that was not earnest and impressive.— 
Tuomas NELSON PAGE. 


Completes New General Offices 


Boston, MAss., June 11.—The general offices 
of the Hawkins Companies, (Inc.), operator 
and general manager of the Red Top Building 
Material companies in Massachusetts and Rhode 
Island, have been removed from 89 State Street 
to the new Hawkins Building, 210 State Street. 
This new location is a sturdy, 6-story building 
which was altered to make it particularly suit- 
able for the building material business. One 
outstanding feature is the unusually attractive 
reproduction of an old colonial entrance which 
graces the front of the new building facing on 
State Street. This entrance was designed and 
made by Curtis Companies, (Inc.), manufac- 
turer of the nationally known line of Curtis 
woodwork. The Hawkins Building has en- 
trances on two streets and is provided with effi- 
cient elevator service designed to make the 
upper floors well adapted for the display of 
various lumber lines and special building ma- 
terials. 

The second floor is very nicely appointed and 
accommodates the reception room and execu- 
tive offices. The general offices of the Hawkins 
Companies (Inc.) and the accounting depart- 
ment are located on the third floor. Vernon M. 
Hawkins, organizer and executive head of this 
progressive organization of retail and wholesale 
lumber enterprises, intends also to establish a 
retail lumber store division, which will occupy 
the entire street floor and basement, together 
with exhibition and storage floors on the stories 
of the new building above the third floor, and 
which will be known as Hawkins Stores. Such 
nationally known building materials as Curtis 
woodwork, Celotex, Upson board, and many 
other items are to be included in this new store. 


Economic Prize Essay Contest Announced 


FitcHBurcG, Mass., June 10.—The Alvan T. 
Simonds prize awards for the best essays on 
economic subjects have come to be practically 
a national institution, and the announcements 
are looked forward to with great interest each 
succeeding year. The subject selected for 1929 
essays is “The Federal Reserve’ System and 
the Control of Credit.” An explanation of what 
led him to select this subject and also details 
as to the contest are given in an announce- 
ment made by Alvan T. Simonds, president, 
Simonds Saw & Steel Co., as follows: 

About the middle of 1927, the Federal Re- 
serve discount rate was lowered from 4 per- 
cent to 3% percent. It is claimed by some 
that this was an unjustified rate and was 
so low that it was the primary cause of the 
great increase in stock market speculation 
which followed. Early in 1928 the board in- 
creased the rate from 3% percent to 4 per- 
cent; shortly after that from 4 percent to 
4% percent, and in the middle of the year to 
5 percent. In February, 1929, the Federal Re- 
serve Board inaugurated a movement that it 
hoped and expected would check the increas- 
ing absorption of credit in stock market spec- 
ulation and remove the likelihood of a fur- 
ther increase in the rates of money for in- 
dustrial and commercial purposes. 

The situation in the money market and the 
relationship of the Federal Reserve Board to 
it have created an intense and widespread 
interest throughout the world. The board 
has been strongly condemned for not having 
acted sooner and for not having acted with 
more vigor. It has been just as vigorously 
commended for its action in the matter. 

Representative McFadden of Pennsylvania, 
chairman of the House committee on banking 
and currency, in a speech on Feb. 7, 1929, in- 
sisted that the Federal Reserve system should 
not concern itself about security loans. “To 
disturb industry merely to prevent stock 
speculation,” he said, ‘seems to be unwar- 
ranted and would work a gross injustice upon 
the business man and the working man. This 
I suggest might be the result of an abortive 
attempt to restrict speculative and investment 
activities by banking policy.” 

Senator Glass, co-author of the Federal Re- 
serve Act and a former secretary of the 
Treasury, declares that the Reserve Board 
has full powers to deal with a credit situa- 


tion such as the present and that it is open 
to criticism for not invoking them months 
before it issued its first warning in February. 

The Federal advisory council of the Fed- 
eral Reserve Board at its meeting held in 
Washington on May 21, 1929, recommended 
to the board that it now grant permission to 
raise rediscount rates to 6 percent in the 
case of those Federal Reserve banks request- 
ing it. Before this meeting two of the banks 
had requested such permission and it had not 
been granted. By the time that this reaches 
the reader some decisive action will without 
much doubt have been taken by the Federal 
Reserve Board and the results of such action 
will have begun to appear. 

There are probably few if any economic 
questions in the United States in 1929 of more 
importance than this one of the Federal Re- 
serve System control of credit. Economists 
are rather generally agreed that the estab- 
lishment of these rates should not be left or 
rather can not wisely be left to laissez-faire. 

Since 1921 (with the exception of the 
year 1922) I have been offering $1,500 annu- 
ally for the best essays on an economic sub- 
ject. My object has been to help increase 
general economic intelligence in the United 
States. The subjects of the contests to date 
are as follows: 


1. (1921) Present Economic Conditions and 
the Teachings of Adam Smith in the 


“Wealth of Nations.” 


Lack of Economic Intelligence. 
Sharing Our National Income. 
Your Prosperity and Mine. 

Saving and Spending. 

(1927) Who Ultimately Pays the Taxes? 
(1928) Reducing the Costs of Distribution. 


For the year 1929, I propose the following 
subject: “The Federal Reserve System and 
the Control of Credit.’ ; 

One thousand dollars is to be awarded the 
essay decided by the judges to be the best and 
$500 for the essay chosen by the judges as 
the next best. The contest is open to every- 
body everywhere. The essays may be as short 
or as long as the contestant chooses. Each 
essay however must open or close with a 
summary (not exceeding 2,500 words in 
length) written in such a manner that it may 
be used as a separate magazine article. 
merits of the summaries will be given much 


(1923) 
(1924) 
(1925) 
(1926) 


NP te gobs 


The" 


weight in selecting the best essays. Consid- 
eration will also be given to the fact that 
the aim of the contest is to increase general 
economic intelligence, especially on the part 
of business men. Therefore the essay that 
by its style and presentation seems most 
likely to interest the ordinary business man 
will have an advantage. 

I suggest that the contestants compare the 
relative merits of the English banking sys- 
tem and its control of credit with those of 
our Federal Reserve system and that they 
also make a study of the part that the cost 
of credit plays in advancing and retarding 
general welfare and prosperity. 

The contest closes on Dec. 31, 1929. All 
essays should be in the hands of the Eco- 
nomic Contest Editor, Simonds Saw & Steel 
Co., 470 Main Street., Fitchburg, Mass., on or 
before that date. Write for the rules of the 
contest, if you are interested. No one should 
submit an essay without familiarizing himself 
with these rules, for no essay will be con- 
sidered for a prize unless it is prepared and 
submitted according to the rules. 


Sending Out Remodeling Booklets 


MILWAUKEE, WIS., June 11.—For the family 
that would remodel its home, booklets have 
been published by the Milwaukee Home Mod- 
ernizing Bureau containing twelve sketches and 
plans for renewing the appearance of old 
dwellings, together with hints on interior trim 
and built-in turniture. This book is being sent 
out by a great many of the lumber and specialty 
dealers. 

At the same time members of the Wisconsin 
Retail Lumbermen’s Association have found a 
great deal of benefit from the use of the serv- 
ice offered by the Home Modernizing Bureau 
in Chicago, including advertising matter for 
newspapers and mailing, together with the 
architectural visualization service for listing re- 
modeling jobs. House-to-house canvasses are 
recommended to the association members in 
a communication sent out by Secretary Don S. 
Montgomery, who points out that this is especi- 
ally necessary where a mail order house has a 
branch in the territory. 
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National Production, Shipments and Orders 


Wasurncton, D. C., June 10.—Following is the National Lumber Manufacturers’ Association’s report for the week ended June 1, 1929, and 
for three weeks ended that date, covering mills whose statistics for both 1929 and 1928 are available, and percentage comparisons with statistics 
of identical mills for the corresponding periods of 1928: 


ONE WEEE 


Softwoods: 

Southern Pine Association... .ccccccceccccses 
West Coast Lumbermen’s Association........ 
Western Pine Manufacturers’ Association..... 
California White & Sugar Pine Mfrs.’ Assn... 
Northern Pine Manufacturers’ Association.... 
Northern Hemlock & Hardwood Mfrs. Assn... 
North Carolina Pine Association............. 
California Redwood Association.............. 


ee Ds os cecaseccerstsiennceces 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 
Northern Hemlock & Hardwood Mfrs. Assn... 


2 i bobs cree eaakeeeene dens 
Grand totals 


THREE WEEES 


Softwoods: 

Southern Pine Association... .ccccccccccccccs 
West Coast Lumbermen’s Association........ 
Western Pine Manufacturers’ Association.... 
California White & Sugar Pine Mfrs.’ Assn... 
Northern Pine Manufacturers’ Association.... 
Northern Hemlock & Hardwood Mfrs. Assn... 
North Carolina Pine Association............. 
California Redwood Association.............. 


ee ee | 


en MRIs cca cccccecccnveceoneness 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 
Northern Hemlock & Hardwood Mfrs. Assn.. 


tt pi. . pceeqekateenaianeue ones 
PE Ccccatenécatacecnnwnndvaanwead 





Pet. 

Change 

No. of from 
Mills Production 1928 
120 55,062,000 —ll1 
82 64,251,000 —29 
35 35,513,000 +6 
20 29,601,000 —3 

9 8,936,000 —12 

26 3,266,000 —13 
"14 "8,509,000 ‘23 
306 205,138,000 —13 
197 32,717,000 — 7 
26 6,675,000 +14 
223 39,392,000 — 4 
503 244,530,000 —12 
341 161,373,000 —10 
246 263,168,000 —9s9 
105 108,789,000 +7 
69 101,104,000 + 4 
27 29,987,000 + 7 
89 11,632,000 —33 
“4i 24,706,000 +20 
918 700,759,000 —4 
595 101,134,000 — 3 
89 23,354,000 + 6 
684 124,488,000 —2 
1513 825,247,000 —4 


Pet. Pct. 

Change Change 

from from 

Shipments 1928 Orders 1928 
61,283,000 —15 56,576,000 — 3 
106,517,000 — 7 85,384,000 —16 
34,582,000 + 6 36,350,000 + 7 
22,467,000 ~ 21,288,000 + 6 
8,822,000 —21 6,502,000 —32 
3,169,000 — 8 2,335,000 —31 

* 8,490,000 +20 "8,133,000 +23 
245,330,000 — 7 216,568,000 — 7 
40,358,000 +18 34,114,000 +13 
y ,000 —10 5,25 1,000 +3 
45,204,000 +14 gti 000 +12 
290,534,000 —4 5,925, 000 — 5 
165,989,000 —17 152,837,000 —15 
321,262,000 —s8 297,731,000 —18 
103,308,000 +2 92,328,000 — 5 
78,494,000 +3 69,506,000 —18 
26,444,000 —14 19,739,000 —20 
10,718,000 —10 8,201,000 —29 
24,324,000 +t 23,596,000 +7 
730,539,000 —s 663,938,000 —15 
119,499,000 +14 111,908,000 +12 
17,047,000 9 16,187,000 —15 
136,546,000 +11 128,095,000 + 7 
867,085,000 — 5 792,033,000 —12 





West Coast Review 


[Special telegram to American LuMBERMAN] 


SEATTLE, WASH., June 12.—The West Coast 
Lumbermen’s Association reports that 207 mills 
—all those reporting production, shipments and 
orders—during the week ended June 8 gave 
these figures: 

Production ..178,498,000 


Shipments ..192,058,000 


7.59 over production 
CEGSTS cccce 197,830,000 


10.83 over production 


A group of 272 mills, whose production re- 
ports of 1929 to date are complete, reported 
as- follows: 

Average weekly operating capacity .276,750,000 
Average weekly cut for twenty-three weeks— 
1838 caCuaysudena kindness haunt aoe 689,000 


Ses i hii: ak de di sie anion aaa weiss si 4°332, 000 
pe! cut week ended June 8, 1929. 304" 782, 000 


A group of 206 identical mills, whose pro- 
duction for the week ended June 8 was 178,- 
153,000 feet, reported distribution as follows: 





Unfilled 

Shipments Orders Orders 
RS 78,729,000 74,941,000 223,184,000 
Domestic 

cargo ... 67,739,000 68,177,000 294,852,000 

Export .... 31,638,000 40,800,000 231,549,000 
Local ..... 13,855,000 13,855,000 

191,961,000 197,773,000 749,585,000 


A group of 112 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1928 and 1929 to date, reported as 
follows : 


Week Aver. 23 Aver. 23 
ended June weeks June weeks June 

8, 1929 8, 1929 9, 1928 
Production 109,575,000 107,837,000 115,551,000 
Shipments .118,227,000 114,464,000 120,680,000 
Orders ....123,215,000 115,986,000 125,629,000 





West Coast Analysis 


SEATTLE, WASH., June 8—The West Coast 
Lumbermen’s Association furnishes the follow- 
ing supplementary analysis of domestic cargo 
business for the week ended May 25: 

















Washington British 
and Oregon Columbia 
98 Mills 18 Mills 
Orders on hand first of 
week— 
Caltfermia. cccccecs 100,746,489 833,397 
Atlantic Coast . .135,636,374 15,689,867 
Miscellaneous ..... 5,774,686 10,497,199 
Total ..........242,157,549 27,020,463 
Orders Received— 
Caltformia ....ccce 26,850,914 1,081,000 
Atlantic Coast .... 19,177,889 4,036,273 
Miscellaneous ..... 876,862 915,000 
— 2 rere 46,905,665 6,032,273 
Cancellations— 
CuliGermta ...si0. S305 =—s sb eA eae 
Atlantic Coast ... 837,816 1,020,000 
BESBGGEIRROGOUS 2cccc Senccces , 
| Pee 1,258,983 1,050,000 
Shipments— 
CoMsermin ..cccece RS eee 
Atlantic Coast .... 29,411,241 5,694,043 
Miscellaneous ..... 1,273,808 2,322,000 
Wetel .ccisvecccs SSIS 8,016,043 
Orders on hand erd of 
week— 
Camiteemie. 2 occsces 105,743,274 1,914,397 
Atlantic Coast .124,565,206 13,012,097 
Misceilaneous ..... 5,377,740 9,060,199 
GEE. sdeaseeses 235,686,220 23,986,693 
Total domestic cargo—~— 
Orders on hand first of 
ES eel anak s ahad axawded 269,178,012 
Orders received ........... 52,937,938 
CRMOSTIRSIORS oc cccccccccce 2,308,983 
Ee 60,134,054 
Unfilled end of week....... 259, 672,913 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., June 10.—Following is a statement for five associations of the footage of 
gross stocks on hand June 1, and the percentage relationship to these of the unfilled orders: 


Association— 


Maemtnesm Fume Aamediatiots «ok .scccccccvecceves 


West Coast Lumbermen’s Association 


Hardwood Mfrs. Institute 


Western Pine Mfrs. Association............... 
Northern Pine Mfrs. Association............... 


Orders to 

No. of Gross Unfilled Stocks— 

Mills Stocks Orders Percent 
111 643,312,000 193,802,000 30 
139 1,106,425,000 564,077,000 51 
37 822,698,000 132,678,000 16 
4 332,053,000 56,012,000 17 
163 812,838,000 243,492,000 30 


Western Pine Summary 


PorTLAND, OrE., June 8.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 1 from 


37 member mills: Per 
cent 
Percent Ship- 
Production— sein Feet ofcut ments 
Normal* ..... 34,750,000 .... 
a eer 36,931,000 .... 
Shipments a i, 346 34,996,000 cane 
Local deliv. 873,000 .... 
Total shipm’ts ... 35,869,000 97.12 ... 
Orders— 
Cancelled . 25 650,000 
Booked (car). “1, at 37,206,000 
Local 


Total orders.. ... 38,079,000 103.11 106.16 
On hand end 


week ...... 5,103 132,678,000 


Bookings for the week by thirty-seven iden- 
tical mills were 123.26 percent of those for 
the previous week, showing an increase of 
7,020,000 feet. 


7Car basis is 26,000 feet. 


*Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 


During the week production was 106 per- 
cent, shipments 103 percent and orders 110 
percent of normal. Averages for the corre- 
sponding week of the preceding four years 
were as follows: Production, 99 percent; 
shipments, 84 percent, and orders 88 percent 
of normal. 


Production is so seasonable that during 
winter months actual production amounts to 
less than 50 percent of normal while during 
peak summer months the production increases 
to well over 100 percent of normal. 





AN EXAMPLE of the long life of cedar posts 
is given by Frank B. Redfield, of Batavia, N. 
Y., son of Heman Redfield, who died in 1877. 
As long as 75 years ago the elder Redfield 
built a poultry fence on the Oakfield road, just 
west of Batavia, now the site of the county 
fair grounds. The fence was taken down in 
1925 and Mr. Redfield found that most of the 
posts were still good enough for fence posts 
and he used them for that purpose. Heman 


Redfield was collector of the port of New York 
in 1853-1857, soon afterward returning to Ba- 
tavia, where he had a farm. 
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Census Bureau Delivered Prices 


Wasurncrton, D. C., June 10.—The Department of Commerce has secured through the bureau 
of the census the following prices, per thousand for lumber items and per hundred square feet 
for shingles, as the average paid May 1, by contractors 8 for material delivered on the job, these be- 
ing selected from the complete list: 


Plooring, 1x4” Shingles, Extra 
No.1 Dimension, Common 10 to 16’ Clear, 16”, 5/2 
S1S1E,2x4—16 Boards Southern Douglas 
— ~~ is owe - 7 ae ec 
pine fs) “C” 2.8 0o.2v.g. cedar ypress 
New Haven, Conn..........+++. wits $48.00 $38.00 sue aces $7.50 wtne 
New Bedford, Mass............. stab 45.00 40.00 tees $80.00 6.10 
Poughkeepsie, N. Y.........+.. aaah 44.00 38.00 $85.00 80.00 6.50 
Syracuse, N. Y.........eeeeeees $38.00 42.00 35.00 85.00 75.00 5.50 
Rochester, N. Y.....sseeesceees 42.00 50.00 39.00 80.00 80.00 5.75 bik 
Pateraem, BW. J... ccccscccccccs - 47.50 45.00 40.00 85.00 80.00 6.00. ites 
Philadelphia, Pa..........eeeee. 43.00 44.00 42.00 79.00 80.00 6.85 $8.00 
Harrisburg, Pa.......-.e.eeeeee 40.00 toate 45.00 aide aie eens 
er « 40.00 45.00 eoee 73.00 80.50 4.50 0020 
CSE bins o'sa0 cee nnioge 45.00 50.00 crue iia i ar 6.00 8.00 
ye. OU eee ee 50.00 50.00 ee 75.00 75.00 6.00 6.00 
BETIWOUEOS, WIR. ccccccccccccces 40.00 43.00 48.00 80.00 o2%2 5.00 coe 
Ge, De Ss nw cinivctredeoows 44.50 47.50 45.00 59.50 64.00 4.80 
TE Goes, Bs 49 0 2 6 cccescvce 42.50 iim 46.50 64.00 wee 6.50 
GORE TUG, Wee Bee cwcccvcscvece ina 41.50 42.00 case 72.00 5.85 
Los Angelee, Calif........ccseee whats 39.00 38.00 mer 68.00 6.00 
San Francisco, Calif........0<. i araic’ 28.50 27.50 BES 60.00 ene 
Portland, Ore.ccccccccsecccsece ie 20.00 20.00 tae 45.00 4.50 





Hemlock and Hardwood 


OsuxosH, Wis., June 10.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the week 
ended June 1: 


Hardwoods— 


Percent 


of Ca- 
Total Per Unit* pacity 


. Capacity, 65 units*.13,789,000 210,000 100 


Actual peoguetne. 53 eraas 159,000 75 
Shipments ¢ ....... 7,505,000 115,000 54 
Orders ey «- 6, 582,000 101,000 48 
Orders on hand.. :63, 699, 000 979,000 “3 
Hemlock— 


Capacity, 89 units*.18,787,600 210,000 100 


Actual production... 3,612,000 41,000 19 
Shipmentst ....... 5,1 191 1,000 58,000 27 
Orders received}... 3, 277, 600 37,000 ” 


Orders on hand....26, 363, 7000 302,000 


*Daily 10-hour suaticsiiies capacity of 36, 000 
feet is considered one unit. The production 
is based on mill log scale, and lumber cut 
overruns this by 20 percent. 


tLumber fabricated at mill and used in con- 


struction work is included in total orders and 
shipments. 





California Redwood 


San Francisco, Cauir., June 8.— The fol- 
lowing information is summarized from the 
reports of 14 mills to the California Redwood 








Association for the week ended June 1: 


Redwood. White- 
Percent of wood 
Feet production Feet 








Production . 8,509,000 100 1,796,000 
Shipments ...... 8,490,000 100 1,309,000 
Orders 4 ‘ 
Received ..... 8,133,000 96 1,067,000 
On hand ...... 37,577,000 Ae. 5,394,000 


Detailed Distribution of Redwood 
Shipments Orders 


Northern California* ..... 3,181,000 2,065,000 
Southern California* ..... 1,512,000 2,927,000 
We © Svea ce konesunsts 4,000 25,0 

ck ce cd cman eet 1,385,000 2,025,000 
PO wervesscuncnieces 2° 338, 000 1,091,000 





8,490,000 8,133,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Southern Pine Barometer 


New Orteans, La., June 10.—For the week 
ended June 1, Saturday, 149 mills of ‘total 
capacity of 181% units (a unit representing 
output of 1,500,000 to 2,000,000 feet between 
Nov. 1, 1925, and Oct. 31, 1928), report as fol- 
lows to the Southern Pine Association : 


Percent Percent 
8-year Actual 


Production— Carst Feet Av. Prod. 9 
Aver. 3 yrs.. ..-. 76,752,056 
BORE sccves cae! 980, 988 84.66 
Shipments* ... 3,451 71, "256, 248 92.84 109.66 
Orders— 


Received* ... 3,271 67,539,608 88.00 103.94 


On hand end 
weekt o11,393 285,242,664 .... «ceov 
*Orders were 94.78 percent of shipments. 


+Basis of car loadings is April average, 
20,648 feet. 


tOrders on hand showed a decrease of 1.56 
percent, or 3,716,640 feet, during the week. 


North Carolina Pine 


NorFoLk, VA., June 10.—The North Caro- 
line Pine Association makes the following 
analysis of figures from seventy mills for the 
week ended June 1: Per 


Percent Percent cent 
Aver.* Actual Ship- 





Production— Feet Output Output ments 
Average* .11,778,000 nA: ene —_ 
Actual ....10,256,000 87 Soe —e 

Shipments .. 8,984,000 76 88 jah 

Orderst . 7,649,000 65 75 85 
Unfilled 

Orders ..52,101,000 


tAs compared with qvecedina week there es 
a decrease in orders of 9 percent, five less 
mills reporting. 

*“Average” is of production for the last 
three years. 


“way Co. et al., 


Wasuincton, D. C., June 10.—One of the 
most important rate cases that has been before 
the Interstate Commerce Commission for a 
long time in its effect on a substantial portion 
of the lumber industry was that on which a 
hearing was held in Waco, Tex., from May 
27 to May 31 inclusive. This case was styled 
I. & S. Docket No. 3283—Lumber and Other 
Forest Products from the Pacific Northwest 
to Destinations in Texas and Waurika, Okla. 
This case has attracted widespread attention and 
the hearing in Waco was attended by repre- 
sentatives of railroads, lumber associations, in- 
dividual lumber manufacturers and others from 
all parts of the country. One of the traffic 
experts who attended this hearing and who is 
familiar with the history of the case has out- 
lined to a representative of the AMERICAN 
LUMBERMAN the issues involved in it, as fol- 
lows: 


On Dec. 15, 1925, the Interstate Commerce 
Commission rendered its decision in I. C. C. 
Docket, No. 13,211, West Coast Lumbermen’s 
Association et al. vs. Abilene & Southern Rail- 
reported in Vol. 104 of the 
Interstate Commerce Commission Reports, 
page 695, prescribing rates and destination 
groups on movement of lumber and forest 
products from the north Pacific coast group 
and the Inland Empire groups. To points of 
destination in the extreme northwestern por- 
tion of Texas a rate was prescribed of 62% 
cents on lumber from the north Pacific coast 
group, and a destination group was formed 
to include such points of destination. To 
points of destination southeast of Amarillo 
and including such points as Wichita Falls, 
San Angelo, Sweetwater, Abilene, Ballinger 
and El Paso, Tex., and extending to include 
Oklahoma City and other points similarly 
located in Oklahoma, a destination group was 
formed and a rate of 70 cents on lumber 
from the north Pacific coast group prescribed 
to such destinations. To points southeast of 
Wichita Falls in Texas a group was pre- 
scribed with a rate of 77% cents. This 77%- 
cent group included the large points of des- 
tination in Texas, such as Fort Worth, Dal- 
las, Sherman, Gainesville, Waco, Austin, San 
Antonio, Houston, Beaumont ete. 

Agent H. G. Toll published to become effec- 
tive May 1, 1929, in Supplement No. 18 to 
Trans-Continental Freight Bureau WBast- 
Bound Tariff No. 18-J, a rate of 62% cents 
on lumber from the north Pacific coast group 
to all points on the Fort Worth & Denver 
City Railway in Texas southeast of Amarillo 
and to all points of destination on the Wich- 
ita Valley Railway in Texas and to Waurika, 
Okla. Rates were also published on lumber 
products to the same destinations with the 
Same reductions as made on lumber. Reduc- 
tions were likewise made from Inland Em- 
pire groups, maintaining the same relation- 
ship with north Pacific coast group as pre- 
scribed by the commission in I. C. C. Docket 
No. 13,211. 


Texas-Oklahoma Rate Case 


Result of. So-Called Reduced Rates 

The reduced rates as published would not 
be applicable from all points of origin.in the 
north Pacific coast group and would not be 
applicable via all carriers serving that ter- 
ritory. On the other hand the rates were 
published to be applicable in practically all 
instances when routed via Spokane, Wash., 
Northern Pacific Railway or Great Northern 
Railway to Laurel, Mont.; Chicago, Burling- 
ton & Quincy’ Railway to Wendover, Wyo., 
Colorado & Southern Lines and Fort Worth 
& Denver City line and Wichita Valley Rail- 
way. 

If this supplement had been permitted to 
become effective, a rate of 62% cents on lum- 
ber from the north Pacific coast group with 
related rates on other lumber products would 
have been applicable to Fort Worth and Dal- 
las and other points on the Fort Worth & 
Denver City Railway and the Wichita Valley 
Railway, with no reductions to other points 
of destination in Texas or Oklahoma. This 
would have been a reduction of 15 cents per 
100 pounds to Fort Worth and Dallas. 

Petitions were filed with the Interstate 
Commerce Commission requesting that the 
proposed rates be suspended and that same 
be set down for hearing. Among those re- 
questing suspension were William Cameron 
& Co. (Inec.), Lumbermen’s Association of 
Texas, Southern Pine Association, El Paso 
Sash & Door Co., California White & Sugar 
Pine Manufacturers’ Association, and some 
of the southwestern carriers. The Interstate 
Commerce Commission suspended the sched- 
ule of rates and set same down for hearing 
at Waco, Tex., on May 27, 1929, under I. & S. 
Docket No. 3,283. é 

In the hearing had at Waco under I. & S. 
Docket No. 3,283, the West Coast Lumber- 
men’s Association intervened on behalf of 
respondents. The Weyerhaeuser Sales Co. 
also intervened on behalf of respondents. 
There were other interests intervening on 
behalf of respondents, including the Western 
Pine Manufacturers’ Association. 

The hearing opened at Waco on Monday, 
May 27, at 9 o’clock and continued until the 
afternoon of Friday, May 31. The burden of 
proof was placed upon respondents to justify 
the reduced rates. Respondent carriers and 
those intervening on behalf of respondents 
consumed Monday, Tuesday and Wednesday 
on direct testimony. Protestants used Thurs- 
day and Friday. Some of the protestants 
offered testimony calculated to show that the 
reduced rates, if permitted to become effec- 
tive, would create undue prejudice to other 
points of destination not receiving the re- 
duction of 15 cents per 100 pounds and an 
undue preference in favor of Dallas, Fort 
Worth and other points. Further, that the 
reduction, if permitted to become effective, 
would disrupt rates from and to other points 
and disrupt the relationship as between 
points of destination. The Southern Pine 
Association offered testimony to show the 
competition between fir and yellow pine and 
the rate relationship as between these woods. 
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News of 


Western Fire Prevention Conference 


San Francisco, CAuir., June 8.—California 
is calling together the entire West for a for- 
est fire prevention conference, according to 
an announcement made today. Governors and 
many other representatives of the eleven west- 
ern States are being invited to attend the meet- 
ing, which will be held at the Hotel Whit- 
comb, San Francisco, on June 24. 

The conference is being sponsored by the 
California Development Association to bring 
about a united backing of the Englebright fire 
prevention and range improvement bill, which 
calls for an annual appropriation by Congress 
of $4,500,000 for the construction and main- 
tenance of fire lanes, lookout houses, telephone 
lines, fire prevention roads and trails and other 
improvements necessary for the protection of 
the national forests from fire. The bill further 
provides that $200,000 of this appropriation be 
extended for range improvements. 

Governor C. C. Young of California is send- 
ing a personal invitation to the governors of 
the other States of the West to attend the 
conference. It is pointed out that hundreds 
of thousands of dollars are spent each year in 
suppressing forest fires, and that not only would 
the greater part of this money be saved, but 
the forest resources themselves insured against 
destruction if proper prevention methods were 
put into effect. It is expected that the confer- 
ence will have far reaching results in the sav- 
ing of valuable timber lands. 


Two New Mills Welcomed 


GoLp Hit, Ore., June 8.—Northern Jackson 
County people are elated over the opening of 
the Swede Basin Lumber Co. at Grants Pass, 
and the construction of the G. G. Oliver saw- 
mill and box factory at Rogue River. A box 
factory is to be built at Grants Pass which will 
utilize the cut of the Swede Basin Lumber Co. 
These industries will add much to the pros- 
perity of the northern end of the county. 


Resumes Coast Connection 


SEATTLE, WASH., June 8.—The recent return 
and association of J. G. (Jerry) Startup with 
the H. J. Miller Lumber Co. has renewed an 
old connection that will be of interest to friends 
of members of this concern all over the coun- 
try. In a letter dated June 3, Harry J. Miller 
sent out to the trade an announcement con- 
cerning Mr. Startup, as follows: 


I take real pleasure in announcing that 
J. G. (“Jerry”) Startup, who, in the “days of 
real sport,” joined in making the dandy little 
city of Chehalis world famous as the home of 
“No-Sag Crowned Joists” and “Practically 
Pitchless Fir,” has again cast his lot with the 
H. J. Miller Lumber Co., at present assisting 
in the distribution of barge grade fir, with the 
intent of gradually developing a wholesale 
business, giving particular attention to spe- 
cialties. 

“Jerry” needs no introduction. A salesman 
par-excellence, he was one of the famous 
coterie that placed Douglas fir in unknown and 
hostile markets where it took genius to induct 
it, and which included such stars as Emory 
White, Harry Collins, D. H. McMullen, Irv. 
Swarthout, “Uncle” Thompson, Jimmy Wal- 
lace, Harry-Osgood, Harry Foster, Tom Part- 
ridge, and others of that brood of he-men and 
royal fellows who would no more be guilty of 
“dirt” to competitors than to their~ customers 
and friends. Square as a die, he is one of the 
Startups who don’t have to lie, because they 
are fearless. Whatever he says he will do. 

You will pardon a bit of seeming egoism: 
His coming re-unites the combination of which 
Maj. Everett Griggs, the prince of St. Paul & 
Tacoma, once said, when the association was 
declaring war-to-the-knife on some unethical 
wholesalers who were ruining the business: 
“IT wish it understood distinctly .that any 
action taken does not apply to Jerry Startup 


the Current Activities o 


and H. J. Miller, for they are the only whole- 
salers on the Coast who know how to sell 
lumber for a mill.” 

This was praise, indeed, since the major’s 
well known modesty and dislike for superflu- 
ous verbiage prohibited his becoming hyper- 
laudatory. 

I bespeak for Jerry and his new venture the 
kindly friendship of other days; of the days 
that seem so precious to those of us who have 
passed the meridian. Come to our Seattle 
office and visit with him, even if you have 
nothing of business to transact. You will go 
home happier, and that is the best that can 
befall you. 


Oldest Shingle Roof in Northwest 


Tacoma, WaASH., June 8.—Where is the old- 
est shingle roof in the Pacific Northwest? 

This question is now under investigation by 
the Tacoma News Tribune which has invited 
contributions on the subject. Roofs made from 
manufactured shingles only are under consid- 
eration. 

The latest contribution to the subject comes 
from W. G. Coates, manager of the Cathlamet 


Seeks to Coordinate Safety Measures 


SEATTLE, WASH., June 4.—Figures compiled 
by Martin J. Flyzik, supervisor of safety, de- 
partment of labor and industries of the State, 
reveal that 470 lives have been lost in and 
around the sawmills of Washington during 
the last ten years. Mr. Flyzik is campaigning 
to have this total greatly reduced in the next 
decade. His aim is to prevent accidents occur- 
ring from defective equipment, lack of safe- 
guards, and non-mechanical factors over which 
vo management or workmen have some con- 
trol. 

Two hundred and thirty-five, or about one- 
half of the lives lost were from seven causes. 
The list is headed by live rolls, carriages and 
shaftings with 13.2 percent. Falling lumber 
came second; third, drowning by falling off 
of logs; fourth, power driven saws, planers 
etc.; fifth, lumber thrown from saws and edg- 
ers; sixth, falls from platforms, ladders etc.; 
and, seventh, handling of heavy materials. 

While the number of accidents has remained 
about the same the last few years the average 
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160 young Australian school boys, members of the Young Australia League, who have just 
completed a tour of this continent, were guests of the British Columbia Lumber & Shingle 
Manufacturers’ Association, in Vancouver, B. C., recently, when they visited one of the largest 
logging camps and lumber mills in British Columbia—that of the M. B. King Logging Co. at 
Newton, B. C. The boys were interested spectators at the topping of two trees by high rig- 
gers, the felling of three large trees, and the hauling of logs to the spar tree. After their 
introduction to the various methods of logging employed on the Coast, they were conducted 
on a comprehensive tour of the sawmill 





Ferry Co., of Cathlamet, who locates the old- 
est roof in Tacoma. Mr. Coates writes as fol- 
lows: 


It may interest you to know that the very 
first sawed shingles ever made in Tacoma and 
so far as I have been able to learn, the first 
made in the Northwest, are still doing good 
service on the roof of St. Luke’s Church at 
Sixth Avenue and Broadway in Tacoma. 

In the fall of 1882 my father, J. L. Coates, 
in partnership with Frank Lunkley, built a 
shingle mill at the head of Commencement 
say. When the mill was barely completed 
and before they were ready to begin operat- 
ing I. W. Anderson, one of the wardens of 
St. Luke’s Church, asked them to saw enough 
shingles for the new church building and a 
special run was made for that purpose. 

These shingles were laid in November, 
1882, and with the exception of the eaves on 
the south side, where some ‘shingles were 
pried loose by ivy which was permitted to 
grow too high, I think the roof has received 
no repairs. 

What better proof of the permanence of 
red cedar shingles can be asked than the 
perfect condition of the very first that were 
ever made after a lapse of nearly 47 years? 


daily compensation has increased from $1.53 
in 1924 to $1.59 in 1928. The number of ac- 
cidents per year was as follows: 1924—3,580; 
1925—3,868; 1926—4,140; 1927—3,975; 1928— 
3,569. 

Co-ordination of safety measures among all 
employees is the great need for improved safety 
conditions, according to Mr. Flyzik. 


Business Rushing at Shingle Plant 


San Francisco, Cauir., June 8.—“The Py- 
roof shingle plant is working at its full capac- 
ity and is two weeks oversold.” 

This was the declaration of Rod Hendrick- 
son, of Oakland, on his return from a trip 
to the Northwest, which included a visit to 
the plant of the Black Bear Products Co. at 
Seattle and also to the Pyro Proof Products 
Co. at Everett, Wash. He also conferred 


with D. H. Carpenter, president of both these 
concerns. 

I have just signed a 15-year contract for 
the exclusive sale of the products of these 
companies in California, Arizona and western 
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the new, palatial liner Malolo. 





Nevada, said Mr. Hendrickson. Sales of 
Black Bear coating in California for the first 
four months of 1929 are far in excess of 1928 
sales, and these include some of the biggest 
shipments to some of the biggest oil com- 
panies and lumber manufacturers. One of 
the latter was the sale of eight barrels to 
the Pacific Lumber Co. for the roofs of some 
of its buildings in Scotia. 


Visit New Mill Operation 


Loncview, WASH., June 8.—Directors of the 
Weyerhaeuser Timber Co. arrived here several 
days ago to look over operations and see the 
start of actual manufacturing at mill No. 1 
which is operated by scores of electric motors. 
Mill 2 will not be ready for operation for some 
time and construction of mill No. 3 is just be- 
ginning. The officials present include: G. S. 
Long, F. R. Titcomb, and G. S. Long, jr., of 
Tacoma; R. L. McCormick, Everett; J. N. and 
E. P. Clapp, Medina, Wis.; F. E. Weyer- 
haeuser, St. Paul; G. R. Little and E. S. Bell, 
Winona, Minn.; C. R. Musser, Muscatine, Iowa, 
and Wm. Carson, of Burlington, Iowa. 


Finds Bright Outlook in Hawaii 


San Francisco, Catir., June 8—After a 
four weeks’ trade promotion trip to the Ha- 
waiian Islands, Perry A. Dame, western sales 
manager for the Creo-Dipt Co. (Inc.), has 
returned to San Francisco. He came back on 
During his visit 
to Hawaii, Mr. Dame conferred several times 
with Lewers & Cooke (Ltd.), his company’s 
agents in the islands. Mr. Dame is enthusias- 
tic about the possibilities for increased business 
for the lumber industry in general and his 
firm’s products in particular on the islands. 

Buys Modern Logging Equipment 

Burns, Ore., June 8.— The Edward Hines 
Western Pine Co., located here, this week pur- 
chased its third Caterpillar tractor—a “Sixty” 
cruiser. The company also bought ten sets of 
Athey logging wheelers equipped with fairleads 
and Willamette hoists. 


Mill Being Electrified 


SaLtem, Ore. June 8—The Charles K. 
Spaulding Lumber Co.’s mill here is being elec- 
trified because of complaints from near-by 
residents as to a “nearly continuous rain otf 
cinders” falling on their lawns and gardens 
which, they contend, come from the company’s 
powerhouse smokestacks. When the electrifica- 
tion is complete, only one boiler will be used 
to operate the dry kilns, and, as it will be oper- 
ated under normal draft, it is not expected to 
throw any cinders. 


Extending Railroad Facilities 


CENTRALIA, WASH., June 8.—Permission to 
extend its logging road through the northwest 
section of Centralia has been given by the 
city commission to the Eastern Railway & 
Lumber Co. This will insure a log supply for 
the western mill which has been handicapped 
by log shortage. The road will extend for 
two miles ending at a log dump now under 
construction at Hannaford Creek. Improve- 
ments at the Eastern plant include installa- 
tion of four new 400-horsepower boilers to 
replace old boilers which have been in use 
since 1924, 

The work of ballasting one and one-fourth 
miles of its railroad trackage so that logs may 
be shipped within the next two weeks is un- 
der way by the Marsh Co., of Chehalis. A 
pile bridge has been completed across the 
Chehalis River and the rail line has been joined 
with the Northern Pacific. Booming facilities 
are being arranged at Olympia to take care of 
a probable output of 125,000 feet a day. 


Notes General Feeling of Optimism 


PotLtatcH, IDAHO, June 8.—Commenting on 
conditions as noted in a recent vacation trip 
east, A. W. Laird, general manager of the 
Potlatch Lumber Co., of this place, said that 
because of disagreeable weather conditions 
that had extended over a period of two months, 
outside residential building operations in New 
York and metropolitan territory have been 
slowed down. He believes, however, that there 
is a general feeling of optimism qualified by 
some signals of caution. The return trip west 
from the Atlantic to the Inland Empire, said 
Mr. Laird, “revealed a prospect for good crops 
everywhere and if they materialize, the country 
will be sure of one good basis of prosperity.” 
Mr. Laird was accompanied on this trip by his 
grandson and practically all of their time was 
devoted to sightseeing. 


Buy Mill Equipment 

SPOKANE, WASH., June 8.—The Consolidated 
Lumber Co., of Elk, Wash., has purchased 
from the Yates-American Machine Co. a 
heavily constructed and most modern type 
steam-set 7-foot band resaw which will be in- 
stalled during the Fourth of July holiday shut- 
down. The Long Lake Lumber Co., here, has 
also recently bought a new resaw from the 
Yates-American company. 


Go Ahead with Plant Construction 


Everett, WaASH., June 8—Work will be 
started at once on construction of elevators, 
gridirons, chipping and hogged fuel plants of 
the Canyon Lumber Co.’s mill despite the un- 
certainty whether the International Wood & 
Sulphite Co., a subsidiary of the Zellerbach 
interests, can construct a plant here. A rul- 
ing of the State fisheries and health departments 
against dumping of waste sulphite in the 
Snohomish River is the cause of the wncer- 
tainty. 


Four California Concerns Merge 


SAN FRANcIsco, CALIF., June 8.—One of the 
most important lumber mergers in the East 
Bay district has just been announced by Gerald 
G. Pearce. It is the consolidation of the Til- 
den Lumber & Mill Co., the National Mill & 
Lumber Co. and the Pacific Tank & Pipe Co. 
with the Sunset Lumber Co. Mr. Pearce is 
the new general manager of the merged Oak- 
land concerns. 

James Tyson, president of the Charles Nel- 
son Co., is president of the consolidation, 
which includes the two yards of the Tilden 
Lumber & Mill Co. at San Jose and the yards 
at Hayward, Piedmont, Berkeley, Fresno and 
Hanford. 

Some important economies will be effected 
by the consolidation, Mr. Pearce said, but this 
will be done with as few changes in personnel 
as possible. He said that Rube Inman is su- 
perintendent of the Pacific Tank & Pipe Co., 
Dick Jaeger is superintendent of the mill de- 
partment and J. F. Finnerty is superintendent 
of the National Mill & Lumber Co . 
Warnecke continues as sales manager of the 
National Mill & Lumber Co., he added, and 
W. J. Pope is sales manager of the lumber 
department. 

Mr. Pearce announced that the planing mill 
of the Sunset Lumber Co. has been closed 
down and all the work will be done with one 
mill, while the National Mill & Lumber Co. 
will be expanded by increasing the output of 
the various lines manufactured by that con- 
cern, 

Mr. Pearce is only 27 years old and his rise 
to his new high executive position has been 
a rapid one. He is a graduate of the Univer- 
sity of California and was prominent in foot- 


West Coast Mills and Lumbermen 


ball. He spent two and a half years in a 
sawmill in the Northwest learning everything 
he could about lumber and its manufacture. 
When he returned to California he spent six 
months piling lumber in the yard of the Sun- 
set company. Then he was made a salesman. 
After selling outside for three months he was 
made sales manager, which position he held 
only three months before his latest promotion 
came. 


(Ga aaa 00208 


Increases Stock; Changes Name 


Everett, WAsH., June 8.—The Cargo Shin- 
gle Co., here, which is a holding company for 
the various operating companies with -which 
Neil C. Jamison and _ his associates are con- 
nected, has filed articles to increase its capital 
stock to $1,000,000, change its name to the 
Minnetonka Investment Co., and deal in in- 
vestments, besides functioning as a _ holding 
company as did the Cargo Shingle Co. Mr. 
Jamison is president of the new company and 
D. W. Dykeman is secretary; which are the 
positions these gentlemen occupied in the Cargo 
Shingle Co. 


Restrictions on Roofing Materials 


Sat Lake City, UtTAn, June 10.—The board 
of governors of the Salt Lake Chamber of 
Commerce has asked the building code com- 
mission appointed by Mayor John F. Bowman 
to compile a list of approved roofing mate- 
rials, and condemn all roofs damaged by fire, 
where the replacement cost will be more than 
50 percent of the cost of the new construction. 
It is understood to be a movement toward re- 
striction of the use of wooden shingle, some- 
thing the fire chief favors. 


SPARSE ELAEa: 


Chicagoans to Buy Colorado Firm 


Denver, Coio., June 10.—A deal involving 
the sale of the stock in the New Mexico Lum- 
ber Co., in Dolores County, Colorado, the ma- 
jority of which is held by the McPhee & Mc- 
Ginnity Co., this city, and the total value of 
which probably can be estimated at almost 
$2,000,000, is expected to be consummated in 
Chicago this week, it is reported here. The 
stock of the lumber company, the operation of 
which resulted in the founding of the town of 
McPhee, Colo., is being purchased, it is un- 
derstood, by a group of Chicago investment 
bankers. Attorney Walter Blood, of the law 
firm of Bartels & Blood, this city, representing 
the McPhee & McGinnity Co., left this city 
last Friday for Chicago to confer with the 
Chicago capitalists, and he is expected to com- 
plete the signing of all necessary papers by the 
financiers purchasing the stock. The Chicago 
men are R. H. H. Luckenbill, John J. Dowdle, 
Delmer C. Gee and A. R. Clarke. John Zalaha, 
manager of the mills in Dolores County, also 
is identified with the Chicago group in the 
purchase of the stock, it is said. 


The continued operation of the sawmill in 
Dolores county, the largest mill of its kind 
in the State, and continued development of the 
wood pulp industry in the State, are assured 
by the deal. The operation of the New Mexico 
Lumber Co., which will retain its name in spite 
of the change in ownership of the stock, will 
be in the hands of Mr. Zalaha, who will be 
president and general manager, according to the 
plans. 

The company operates fifty miles of railroad, 
employs 500 men and saws an average of 125,- 
000 board feet daily. 

Arrangements are being made to ship spruce 
bolts in large quantities to Appleton (Wis.) 
paper mills soon. 
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Southern Hardwood Prices Lower 


MEMPHIS, TENN., June 10.—Demand for 
southern hardwoods is only fair, with prices 
on the majority of items off slightly. The break 
came a few days ago when some mills, fearful 
of high water and a declining market, took 
on business at less than list prices. In many 
instances, manufacturers are holding for the 
higher prices they have been quoting. Stocks 
on hand are still low, and will continue so 
unless some of the mills throughout the South 
start night runs as soon as they are able to 
get back to work after the high water. Logs 
are still scarce, but in the northern part of 
the hardwood belt they are becoming avail- 
able, and some mills are said to be planning 
extra shifts and a heavy production program. 
Production is now low, about 70 percent of 
normal, with sales slightly higher, and ship- 
ments exceptionally active for this season. In 
fact the statistical picture is excellent. 

Demand from the automobile industry is 
slightly off, many plants curtailing, while oth- 
ers are planning on new models and have 
stopped purchasing hardwoods temporarily. De- 
mand from furniture manufacturers continues, 
but in small volume, except in certain sections 
where business is good. Building trade de- 
mand has slightly improved, but is not up to 
expectations, due to inclement weather. The 
best demand is coming from box and crate 
manufacturers and interior trim plants. Floor- 
ing demand is reported slow, and flooring mak- 
ers are not buying much flooring oak. Ex- 
porters are getting a nice volume of business 
from overseas at good prices. 

The Memphis building code has been changed 
to permit wood lath. This change was made 
at the request of D. R. Brewster, of the Na- 
tional Lumber Manufacturers’ Association. Mr. 
Brewster, who has offices in Memphis, has left 
for the summer. He will make a tour of the 
northern automobile body plants. 


Orders Plentiful; Logging Curtailed 

Macon, GA., June 10.—Generally satisfac- 
tory conditions continued to prevail in the 
hardwood lumber market here this week. New 
business was being booked, and there were 
plenty of orders on file to keep mills running 
to capacity. Weather conditions have been 
satisfactory for production, but some of the 
streams are again running high because of 
recent rains, and logging operations have been 
slowed up a little for the time being. How- 
ever, there appeared to be an ample log supply 
available. 


Orders Continue Above Cut 


BrooKHAVEN, Miss., June 10. — A three 
weeks’ visit to the larger consuming centers 
of the South and middle West has shown the 
writer that certain industries that use hard- 
woods have materially slowed up their pro- 
duction, but orders for hardwoods continue to 
come in at a very satisfactory rate, and ex- 
ceed production. Shipments during last month 
ran strongly to upper grades, so the average 
price was higher. There is quite a comfort- 
able supply of orders on hand. Ash stocks 
are rather low, and inquiry is excellent. Beech 
stocks remain low, and logs are scarcer than 
usual. Cypress stocks are fairly well rounded 
in a few grades, but demand is slow. In- 
quiry for quartered black gum is fairly good; 
stocks have increased a little. Plain red gum 
stocks have been sold out and stocks of quar- 
tered red gum are light, but demand is dull 
and prices are not very firm. There has been 
improvement in demand for all grades of plain 
sap gum, and stocks are low. Quartered sap 


Prices Soft: 


gum stocks are very low, and demand runs 
much stronger to plain, prices being very near- 
ly the same. Hickory and soft elm logs con- 
tinue unavailable in this section. Demand for 
magnolia has declined, but logs are scarce. 
Plain red and white oak have been moving 
at just a little better pace, as export orders 
have been more plentiful, but interior demand 
for flooring oak is very dull. Quartered white 
oak stocks have all been sold out. There has 
been very heavy demand for poplar and more 
than 80 percent of the amount shown on new 
stock sheets has already been sold. Produc- 
tion of poplar is a little off, and inquiry is 
extremely heavy. There is a little plain syca- 
more available, and some sales have been made 
of %-inch thickness. Tupelo is just a little 
sluggish, except that No. 2 continues to move 
well, 


News of Baltimore Trade 


BaLtimMorE, Mp., June 10.—At a meeting of 
stockholders of the J. S. Hoskins Lumber Co. 
held last week, George H. Becker was elected 
secretary to succeed the late Richard W. 
Scherf. The duties of treasurer, which posi- 
tion Mr. Scherf also performed, were assigned 
to Howard Wood, the vice president. D. R. 
Haggett is president of the company. 

John L. Alcock, head of the hardwood ex- 
porting firm of John L. Alcock & Co., this 
city, has been designated a member of the 
committee which is to make arrangements for 
a three days’ celebration of the two hundredth 
anniversary of the founding of Baltimore next 
September. He will serve with a number of 
other prominent Baltimoreans. 


Doings of Buffalo Lumbermen 


BurFraLo, N. Y., June 11.—Two bargeloads 
of Pacific coast hemlock arrived here last week 
for various local lumber yards. The shipment 
was made from the Coast by the Ralph C. An- 
gell Lumber Co., of this city. Close to 5,000,- 
000 feet of lumber has been brought up the 
canal by this firm during the last two weeks, 
and distributed at Syracuse, Rochester, the 
Tonawandas and Buffalo. It is stated that 
more lumber will be brought over the canal 
this season than at any time in many years. 

The Home Modernization Bureau of the Ni- 
agara Area has been receiving many inquiries 
since the initial advertising campaign was 
started at the beginning of the month. 

The lumber firm of Zimmerman (Inc.) is 
entering into the home modernizing campaign 
enthusiastically. In order to meet the con- 
venience of people who are interested in the 
subject, and who find it difficult to visit a 
lumber office in the daytime, the firm is keep- 
ing its office open week-day evenings, with the 
exception of Saturday. As a result, some good 
sales have been made. In one evening recently 
lumber was sold for the erection of four 
dwellings. 

A delegation of Buffalo Hoo-Hoo Club 
members visited Youngstown, Ohio, and took 
in the State-wide concatenation of the organi- 
zation, on June 8. Nearly sixty initiates were 
admitted. The Buffalonians attending were: 
F. A. Hofheins, L. N. Whissel, Arthur Whis- 
sel, A. J. Brady, Jr., William J. Brady, Oliver 
J. Veling and Fleming Sullivan. 

The directors of the Empire State Associa- 
tion of Wholesale Lumber & Sash & Door 
Salesmen met at Syracuse on June 6 and ar- 
ranged for a picnic of the association to be 
held at Newport, on Lake Ontario, June 20. 
Baseball and other sports will be on the pro- 


gram. 
Charles N. Perrin, of Blakeslee, Perrin & 


Stocks Low 


Darking, was last week elected first vice presi- 
dent of the Buffalo Boy Scout Council. 

Elmer J. Sturm, of the Yeager Lumber Co., 
has returned from a motor trip to Atlantic 
City and Philadelphia. 

F. J. Curry, representative of the Atlantic 
Lumber Co. at Grand Rapids, Mich., was at 
the company’s office here last week. 

Visitors to the local lumber offices last week 
included: C. N. Troutman, Troutman Lumber 
Co., Richmond, Va.; Frank O’Connor, of E. L. 
Bruce Co., Memphis; John D. Spaulding, sales 
manager, California Door Co, Diamond 
Springs, Calif.; G. Earl Stoddard, Eastern 
Oregon Pondosa Sales Co., New York. 


Hardwood Demand Less Active 


CINCINNATI, O'H10, June 10.—Several devel- 
opments are causing an easing off in business. 
One of these is the slowness of the opening 
of the building season, due partly to wet cool 
weather and partly to unsettled money condi- 
tions; apartment buildings are almost impossi- 
ble to finance here. Another is the dullness 
in the furniture and piano trades. About the 
only southern lumber moving to furniture 
plants is red and sap gum and small lots of 
oak and chestnut, with some poplar and small 
lots of sound wormy chestnut and basswood. 
In the main, furniture factories are holding 
off to await the results of the July show. 
Southern and Appalachian oaks for flooring 
are having a better movement. Factories and 
planing mills are taking fair sized lots of 4/ 
to 8/4 white oak. Only occasional lots of 
flooring maple are sold. Hard and soft maple 
for automobile builders are in better demand in 
small lots. Inquiry for oak, maple, ash and 
gum is improving. Interior trim sales are slow. 
Hardwood prices generally are steady to firm, 
except that 2B poplar for box factories is 
selling off 50 cents to $1 a thousand. Export 
business this week was dull, although there 
was a fair inquiry for small lots of oak, pop- 
lar and walnut. Prices continued to be more 
satisfactory, but inquires were slow to develop 
into orders. 

Southern pine, cypress and Pacific coast 
woods are slow, but there are prospects for 
improvement later in the season. 


Principal Consumers Buy Less 


Louisvitte, Ky., June 10—The hardwood 
market continues quiet. There is a fair de- 
mand for sap gum, wormy oak, plain red and 
white oak and some cottonwood, walnut, quar- 
tered sap and quartered black gum is being 
taken. But the automotive woods are selling 
in smaller volume. Other lines are showing 
fair activity. Veneer and plywood business is 
good, especially the latter, as much plywood 
is moving to the radio trade. Building de- 
mand, through the planers and retailers, is 
fair, but not especially active. Everything in 
walnut except No. 2 common is in good de- 
mand. Quotations on inch stock at Louisville: 

Poplar, FAS, southern, $85; Appalachian, 
$95; saps and selects, $65@70; No. 1 common, 
$48@55; No. 2-A, $36@40; No. 2-B, $26@27. 
Walnut, FAS, $240@250; selects, $165@170; 
No. 1 common, $95@100; No. .2, $40. Plain 
sap gum, FAS, $60; common, $44; quartered 
sap, FAS, $61@62; quartered common, $46@ 
47. Plain red gum, $98 for FAS, and $50 for 
common; quartered red, $100 and $52. Cotton- 
wood, $53, $37, $33. Ash, $75, $50 and $30, 
Southern red oak, $68, $52 and $42; white, 
$85, $54 and $44. Appalachian plain red oak, 
$85 and $55; plain white, $96 and $58; quar- 
tered white, $135 and $75; quartered red, $110 
and $60. Soft maple, No. 2 C and better, 8/4, 
$60 to $62. Magnolia, 8/4, $60. Elm, 8/4, $52; 


For Current Market Prices on Hardwoods See Pages 78 and 79 
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6/4, $50. Sound wormy oak C and better, 4/4, 
$39. Hard maple, 8/4, $88 for FAS; $68 for 
No. 1 common and ‘select ; 6/4, FAS, $85 ; 
common, $65. 

William I. Wymond, of the Chess & Wy- 
mond Co., Louisville, has been named general 
chairman of Flag Day exercises and observance 
in Louisville, by Jefferson Post, American Le- 
gion, of which J. Colgan Norman, of E. B. 
Norman & Co., local hardwood manufacturers, 
is commander. 

John C. Hunter, 82 years of age, retired lum- 
berman of Louisville, is reported to be in a 
dangerous condition at his home, 513 West 
Catherine Street, Louisville, as a result of a 
heart attack suffered early last week. Two sons, 
Willard Hunter, of Chicago, and Hubert 
Hunter, of Detroit, were called home. 


Sales Fair at Firm Prices 


Warren, ArK., June 10.—Sales of hardwood 
are being made in fair volume by mills in this 
district. Prices are firm. A few items of 
flooring oak show a tendency to advance. First 
grade plain red oak %x1%4-inch is scarce and 
recent quotations by some mills are $2 above 
those of ten days ago. Second plain white 
and red +%x1%-inch continue scarce. Some 


Lumber’s 


About 15,000 pieces of wood are required 
to make the average, modern, full-size upright 
or grand piano. In the action parts the mois- 
ture content must be around 2 percent (by 
weight), some as low as 1.2 percent, and all 
wooden parts as low as 4 percent. The 5,000 
pieces of other material, including ebony, iron, 
steel, and ivory, must also be of high quality. 

Those are some of the reasons why it re- 
quires from four to six years, after the trees 
are cut, until the piano in which the lumber is 
used is placed in the consumer’ s home, accord- 
ing to Gordon G. Campbell, vice president of 
the Brambach Piano Co., of New York City. 
Mr. Campbell was in Chicago last week at- 
tending the convention of the Music Indus- 
tries Chamber of Commerce and the National 
Piano Manufacturers’ Association of America, 
at the Drake Hotel. When interviewed at his 


-company’s exhibit, he gave several pointers on 


the use of wood by the piano industry. Dis- 
cussing the long time necessary for the manu- 
facture of wood into pianos Mr. Campbell 
said: 

Contrast this with the making of a Ford 
automobile. Mr. Ford boasts that one of his 
cars can be built within forty-eight hours 
after the arrival of the materials at the fac- 
tory. In piano makirg, we have to allow that 
long between tunings. But the Ford and 
some pianos sell at about the same price. 


The best of lumber is required in the mak- 
ing of a piano, Mr. Campbell pointed out. 
Large quantities of spruce are used for sound- 
ing boards, because of the superior acoustical 
properties this wood possesses. The amount 
required for an average size upright is about 
twenty-five feet. The core, over which the 
veneer is laid, and the cross-banding require 
about fifty feet of poplar. 

About 150 square feet of veneer are re- 
quired. This allows for the necessary waste. 
In addition about ten feet of the solid finish 
wood is needed. Mahogany is the leading 
finish, constituting about 90 percent of that 
used; walnut makes up the other 10 percent. 
Asked what effect the reviving popularity of 
oak furniture would have, Mr. Campbell re- 
plied : 

Mahogany is still the leader in piano fin- 
ishes. I understand that oak is staging a 
comeback in furniture—I recently bought 
some oak furniture myself—but it has not 
affected the pianos. It has been my observa- 
tion that pianos follow the furniture trend 
by about three years. If oak should be the 
leading display in Grand Rapids tomorrow, 
three years from now the pianos would swing 
to oak, 


mills are declining altogether orders calling 
for third and better shorts. Logging condi- 
tions have improved. It is beginning to look 
as if the month may pass without additional 
overflows. 


Sales Smaller, But Exceed Output 


Atianta, GA., June 10.—Logging conditions 
have improved, and mills have a larger log 
supply available than in some months, so out- 
put is being steadily increased, but mill stocks, 
especially of dry lumber, are light. Bookings 
and shipments exceed production, and prices are 
fairly stable. The inquiry is less active. Auto- 
mobile and body plants are placing fewer orders 
than at any time this season. Furniture plants 
in Georgia, the Carolinas and eastern Ten- 
nessee district are buying, but few orders are 
reported from any other section. Oak flooring 
plants are placing better orders. Maple floor- 
ing industrial sales are not as active as they 
were, but textile mills are sending in inquiries. 
Box and crate factories are placing a number 
of good orders. Demand is also better from 
the building trades, especially in the larger 
southeastern cities, call for millwork stock be- 
ing heavier than at any previous time this year. 
Inquiry is much better from foreign buyers. 


For the back and pin block of a piano about 
fifteen feet of elm, maple, birch, or any hard- 
wood, are required. Mr. Campbell interjected 
here a comment on the proposed tariff on these 
woods. The New York Piano Manufacturers’ 
Association, of which he is president, is ac- 
tively opposing such a tariff, and has drawn a 
promise from New York senators to oppose 
the bill when it reaches the upper house. “The 
piano industry is in the doldrums right now 
anyhow,” he said, “and is in no position to 
withstand such a burden.” 

An especially high grade of maple is re- 
quired for the laminated rim, or side, of grand 
pianos. 

For this purpose we buy the finest logs ob- 
tainable, Mr. Campbell said. The boards must 
ibe in lengths of from 11 to 20 feet, and 14, 
15, and 16 inches wide. 

In the best pianos sugar pine is used for 
the keys, with ebony for the sharps. Less 
expensive models, however, use basswood keys, 
and boxwood sharps. Some of these in recent 
years have used special composition material, 
resembling celluloid, for the sharps. 


All this wood is received in fairly rough 
state. Some of it, notably that used for the 
action parts, must go through fifteen different 
machines in preparation for use in the piano. 
In the final assembly, however, it is all done 
by hand. “There is no such thing,” Mr. Camp- 
bell said, “as machine assembly of a piano.” 

Between 200,000 and 250,000 new pianos are 
made each year. There would be more but for 
the 100,000 to 150,000 second hand pianos that 
are put back on the market each year, and 
but for the diminished number of people who 
play the piano nowadays. A piano is so well 
made that it has a definite trade-in value, and 
when a family decides to acquire a better qual- 
ity instrument the old one is put on the mar- 
ket again. This has a demoralizing effect on 
- demand of new pianos in the cheaper mod- 
els. 

Stimulate Music Study in Schools 

The chief difficulty, however, is the falling 
off of the demand for pianos of any kind, 
especially in the last five years. 
makes it possible for one piano to entertain 
millions of people. Nowadays, the piano mak- 
ers say, there are so many means of hearing 
pianos in “canned” music that people are not 
studying music like they once did. 

For a long time the manufacturers watched 
this condition growing more serious and did 
nothing about it—only hoped things would 
come around all right once more. But finally 
they woke up to the fact that things would 
not come around of their own accord, and 


The radio — 


Market Slow But Firm 


Boston, Mass., June 11.—Hardwood busi- 
ness so far in May has been of encouraging 
volume. A slight falling off is reported in the 
requirements of the automobile industry. Fur- 
niture trade is fair, radio makers are still buy- 
ing freely, and there is a little more demand 
for building finish. Foreign inquiries indicate 
a growing interest in American hardwoods. 
The general undertone of the market is still 
firm. Current business is being done at the 
following range of quotations for 4/4: 


No. 1 
FAS common 
ee ee a $85 @$90 $59@$61 
I. ine when 6 & isin ws 3@ 8 59 64 
EE Lo. Sa wai 6 54 a Wawa’ 75@ 80 50 55 
EE oa cdi need dee 95@105 58 62 
BE mda ev sews Oe 5s c08 0s 85@ 95 56 60 
Oak, plain— 
IE ark s vane wiedie-s 82@ 85 63@ 65 
8 ee 100@105 65 68 
aa 110@120 70@ 75 
Oak, quartered— 
re eee 135@138 85 95 
ee Ce civaosnones 150@158 $5@100 


Rumors of imminent advances on hardwood 
flooring have caused some excitement, but re- 
tailers here are still buying very cautiously. 
Oak flooring is expected to go up $2 in all 
grades. First grade maple flooring is $98.50, 
and first grade birch is $83.50. 


Use in the Piano Industry 


now definite steps are being made to bring the 
study of music back to its former popularity. 

It is children they seek as music enthusiasts. 
With a slogan “The richest child without 
music training is poor,” they are telling parents 
the value of music in the home—the kind of 
music that is played in the home, and not just 
heard there. Music instruction in the public 
schools is being encouraged. The romance of 
music is being told through the advertising 
pages of magazines. 

Special inventiveness is brought into play 
in the devising of methods for piano instruc- 
tion in the public schools. ‘Because it is ob- 
viously out of the question to. provide a piano 
for each pupil, other means must be employed. 
On Tuesday afternoon many interested manu- 
facturers at the convention watched while a 
woman taught sixty boys and girls, who had 
never played a piano. She used but one in- 
strument for the class. The “piano” that each 
pupil had was a chart of the keys. He laid 
this on his desk and “played” on it. This is 
the method used to teach music to 10,000 boys 
and girls in Chicago’s public schools. Those 
in charge say that pupils learn not only how 
to play, but even how to compose music. 

It is on this program of education that piano 
manufacturers are basing their hopes of a re- 
turn of their industry to its former standing. 





Changes in Company’s Personnel 


PortsMOUTH, Onto, June 10.—At the annual 
stockholders’ meeting of the Breece Manufac- 
turing Co., held recently, two important changes 
were made in the company’s official personnel. 
P. E. Selby, of Cleveland, and a son of the 
late George Selby, founder of the Selby Shoe 
Co., of Portsmouth, was named a director and 
elected a vice president of the company. H. V. 
Bachman was named assistant secretary and 
treasurer of the company. 

The new officers of the company, named by 
the board of directors are: John T. Breece, 
president and general manager; George W. 
Breece, vice president; P. E. Selby, vice presi- 
dent; John E. Breece, treasurer; S. R. Craw- 
ford, secretary, and H. V. Bachman, assistant 
secretary and treasurer. These officers with 
Timmonds Harmount, Chillicothe; W. B. An- 
derson, H. W. Heer, W. K. Dupre, Dr. A. R. 
Moore and Judge A. Z. Blair constitute the 
board of directors. 

The Breece plant is working on a 24-hour 
schedule on a large contract for radio cabinets 
which will amount to more than $1,000,000. 
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Associations Plans and Activities 


June 18 
Woodridge Golf Club, Lisle, Ill. 
ing and tournament. 


June 19—Northern Hemlock & Hardwood Manu- 
facturers’ Association, Schroeder Hotel, Mil- 
waukee, Wis. 


June 19—West Side Hardwood Club, Pine Bluff, 
Ark, 


Annual meet- 


June 22—Louisiana Retail Lumber & Building 
Material Dealers’ Association, Alexandria, La. 
Quarterly meeting. 


June 26-27—Southern Pine Association, Roosevelt 
Hotel, New Orleans, La. Mid-summer meeting. 


June 29—Western Carolina Lumber & Timber As- 
sociation, Wrightsville Beach, N. C. Summer 
meeting. 


July 10-11—Plywood Manufacturers’ 
Edgewater Beach Hotel, 
meeting. 


July 17—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Ashville, N. C. Sum- 
mer meeting. 


July 26—Millwork Institute of California, 
Alexandria, Los Angeles, Calif. 
Aug. 29-30—Carolina Retail Lumber Dealers’ Asso- 


ciation, Wrightsville Beach, N. Summer 
meeting. 


Association, 
Chicago. Summer 


Hotel 


Southern Pine Mid-Summer Meeting 


New Orveans, La., June 10—The mid- 
summer meeting of the Southern Pine Associa- 
tion will be held at the Roosevelt Hotel, here, 
on June 27, according to H. C. Berckes, secre- 
tary-manager, who today addressed subscribers 
urging a full attendance for the discussion of 
trade promotion and advertising problems. 

Conferences of standing committees have been 
scheduled for June 26 and all subscribers 
whether or not officially members of the re- 
spective groups, including advertising and pub- 
licity, trade promotion, grading, production 
and refinement, moisture content, traffic etc., 
have been asked to attend. Field representa- 
tives and staff members will report on the 
progress of their activities during the first half 
of the year. 

Sessions of the mid-summer meeting will be 
informal in nature in order that general ex- 
pression and discussion will develop by which 
future activities of the organization will be 
guided. Present indications point to an attend- 
ance of 200 leading southern pine manu fac- 
turers. 


Field Manager Introduced 


SACRAMENTO, CALIF., June 8.—A quota of 
200 new members for this year—and the hope 
that it may be realized before the annual con- 
vention next November—is the mark that has 
been set by the California Retail Lumbermen’s 
Association, which held a meeting of the direc- 
tors of the northern district here recently. 

One of the features of the meeting was the 
introduction to the members of Dee C. Essley, 
manager of the Heinecke Lumber Co.’s yard 
at Ontario for the last three years, who has 
been appointed the new field manager for the 
association. He plans to make his headquarters 
in San Jose. 

In introducing Mr. Essley to the directors, 
Harry A. Lake, president of the association, 
said he hoped Mr. Essley would be able to 
sign up 100 new members during the next 
sixty days, and he said he believes this will be 
entirely possible, with the co-operation of the 
directors. 

Mr. Essley is well known throughout the 
lumber industry in California and thas been 
in the business in this State since 1914. He 
was connected with the Whittier Lumber Co. 
at Whittier from 1914 to 1920, when he be- 
came associated with A. L. Hoover, of Los 
Angeles, southern California representative of 
the Pacific Lumber Co. and the Wendling- 
Nathan Co. He remained with Mr. Hoover un- 
til 1926, when he went with the Heinecke com- 
pany. He is an active member of Hoo- 
Hoo and served as Vicegerent Snark of the 
Orange Belt district during 1928. He is ‘also 
a director of the Orange Belt Hoo-Hoo Club. 

At the meeting here at which Mr. Essley 


Lumbermen’s Golf Association of Chicago, 





was introduced, reports were presented by the 
chairmen of various committees, and there 
was considerable discussion on problems affect- 
ing the retail lumbermen of California. 


Jacksonville Wholesalers Elect 


JACKSONVILLE, FLA., June 10.—The monthly 
meeting of the Jacksonville Wholesale Lumber 
Association, held in the Lumbermen’s Club 
last Thursday at noon, brought out some in- 
teresting discussions on matters of interest to 
the trade, one of which was that of paying 
some of the mills 98 percent on draft at time 
of shipment and, the other, the practice of 
some southeastern mills in selling direct to re- 
tail lumber yards. As a result of the discus- 
sions, members of the association agreed among 
themselves to combat the practice of 98 per- 
cent payments by not purchasing from mills 
that make such demands, it being brought out 
that the larger and more reliable mills are not 
demanding payments of more than 80 percent on 
receipt of papers. The matter of direct solici- 
tation by the mills has been placed in the hands 
of the committee on trade relations, with in- 
structions to report before the next monthly 
meeting. 

A report of the traffic 
committee was made 
by G. L. Moore, who 
stated that no results 
have been obtained 
from the protests that 
have been filed against 





A. D. HOLLEY, 
Jacksonville, Fla.; 
Re-elected President 





the Southern Weighing 
& Inspection Bureau, 
although this matter 
was scheduled to be 
brought before a meet- 
ing of the Southeastern 
Freight Association 
during the latter part 
of the week. 

The election of officers resulted in the re- 
appointment of all of those officers and directors 
that had served during the last year, namely: 

President—A. D. Holley, Coney Lumber Co. 








Vice president—E. L. Chiasson, Terrell- 
Chiasson Lumber Co. 

Secretary-treasurer—G. L. Moore. 

Directors—Clyde Taylor, Hirsch Lumber 


Co.; M. N. McCullough, Eppinger & Russell 
Co., and G. D. Gay, Gay-Womack Lumber Co. 


Erie Dealers in Fine Meeting 


Erie, Pa., June 11—A number of the offi- 
cers of the Retail Lumber Dealers’ Association 
of Western Pennsylvania, some of them ac- 
companied by their wives, who attended a 
meeting here Saturday of the Erie Lumber 
Dealers’ Association, affiliated with the State 
association, were enthusiastic in pronouncing it 
one of the most delightful meetings of a local 
association they have ever attended. Enter- 
tainment in connection with the meeting did 
not conclude until Sunday morning, when the 
visitors were taken on a launch trip to Lake 
Erie resorts and points of interest in the 
vicinity of Erie. 

Visiting officers of the State association and 
their wives made the trip to Erie by automobile, 
Saturday, arriving in the afternoon. At 6:30 
p. m., the men attended a dinner meeting in 
the Lawrence Hotel, at which there were pres- 
ent in addition to the State association officers 
about twenty-five Erie County dealers and em- 
ployees. 

After dinner, there were short talks by all 


the visitors, which were followed by a round- 
table discussion. Reports of the dealers showed 
that business in this district is in rather light 
volume. Collections, however, were reported 
unusually good, which is attributed to work 
in connection with the credit association. The 
Erie Lumber Dealers’ Association has _ been 
very active in the adoption of modern mer- 
chandising ideas and in advertising, and is 
beginning to realize results on its efforts. The 
business outlook for the rest of the year is 
considered very promising. 

After the business of the evening, the com- 
pany adjourned to the home of Clarence Du- 
denhoeffer, a director of the State association. 
A pleasant social time was enjoyed until a 
late hour, when Mr. and Mrs. Dudenhoeffer 
served midnight lunch. 

While the men were having their dinner 
at the hotel, the women of the party were taken 
to Hunters’ Lodge, in the vicinity of Erie for 
dinner. Returning to the city, they were taken 
to the home of W. H. Seib, of the Lyman 
Felheim Co., Erie lumber dealer, where a 
bridge party was enjoyed. 

Sunday morning, D. S. Malloy and _ son, 
Glenn, of the Malloy Lumber Co., of this 
city, took the visitors for a motor launch ride 
on Lake Erie, visiting Presque Isle and other 
points. The visitors returned to their homes 
in Pittsburgh and vicinity Sunday afternoon. 


Canadian Lumbermen Set 1930 Date 


Ottawa, Ont., June 10.—Secretary R. L. 
Sargant, of the Canadian Lumbermen’s Asso- 
ciation, this city, advises that at a meeting of 
the directors of the organization, June 5, it 
was decided to hold the 1930 convention on 
Jan. 21, 22 and 23 at the Chateau Laurier, 
here. The date was set a little earlier than 
usual because of a possible conflict with the 
meeting of Parliament. Meetings of the various 
groups of the association will be held on the 
first day, while the general business sessions 
of the convention will be held on the following 
two days. 


Conclude Illinois District Meets 


CARBONDALE, ILL., June 10.—With the meet- 
ing here last Thursday of the ninth district 
of the Illinois Lumber & Material Dealers’ 
Association the ten district meetings scheduled 
by the organization have now been held. The 
Carbondale meeting was preceded by meetings 
at Effingham and East St. Louis. 

The Effingham meeting was held at the Ben- 
wood Hotel on June 4 with a very representa- 
tive attendance, there being 40 dealers present 
James T. Ewing, district chairman, presided 
while Grover C. Betts, of Vernon, district sec- 
retary, carried out his duty. This was a meet- 
ing of the eighth district and was devoted to 
an extensive talk by J. F. Bryan, secretary of 
the association, on the plans for the extension 
of its field service. Mr. Bryan explained how 
the association had grown through the years 
and how the dues exacted from the membership 
at present were inadequate to meet the demands 
made upon the association. At this meeting, 
as well as at the other two, the dealers par- 
ticipated in the talks and discussions and each 
was enthusiastic in agreeing that the plan for 
enlarged finances would be of great benefit 
to the membership. All of them indicated their 
intention of meeting the requirements of their 
respective yards. 

A meeting of the seventh district was held 
at the Broadview Hotel, East St. Louis, on 
June 5, with Charles C. Reis, of Wood River, 
district chairman, presiding, and district Sec- 
retary R. H. White, of Marissa, carrying out 
the secretarial duties. Here also as at the 


other meetings the plans for extending the ac- 
tivities of the association were discussed and 
thoroughly approved. 

The ninth district meeting held at the Rob- 
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erts Hotel, Carbondale, on June 6, was pre- 
sided over by Joe Mallonee, of Harrisburg, 
district chairman, the secretarial duties being 
looked after by A. J. McCreery, of Benton, dis- 
trict secretary. 

Each of the three meetings above mentioned 
began with a noon dinner and adjourned 
promptly at 4 o'clock, this being time enough 
to go into discussion of the subject thoroughly. 
Secretary Bryan talked at each meeting and 
the hour following was devoted to discussions 
in which each dealer took part. 


Told of Millwork Listing Bureaus 


ATLANTA, Ga., June 11—Two meetings of 
the group members of the Southern Sash, Door 
& Millwork Manufacturers’ Association were 
held last week, one at Augusta, June 5, and 
the other at Atlanta, June 7, Maurice, 
representing the Millwork Cost Bureau, of 
Chicago, being the principal speaker at both 
meetings. The Augusta meeting was for mem- 
bers of Group No. 2, comprising millwork 
manufacturers in South Carolina, Augusta and 
Savannah, Ga.; while the Atlanta meeting was 
for members of Group No. 3, comprising the 
plants in Georgia and Alabama. 

At both meetings Mr. Maurice gave a de- 
tailed explanation of the system of establish- 
ing listing bureaus that is now being carried 
out by the Millwork Cost Bureau, and how 
these bureaus operate to the benefit of the 
manufacturers who subscribe to them, includ- 
ing the installing of uniform bookkeeping sys- 
tems, ledger accounts, etc. 

The Augusta meeting was very well attended 
by millwork manufacturers from South Caro- 
lina, Augusta and Savannah, Ga., and a reso- 
lution was adopted by the members to the 
effect that the listing bureau which has been in 
successful operation for the plants at Augusta 
the last fifteen years, be requested to expand 
its work and offer a proposition to all members 
of Group No. 2 for listing bureau service over 
a period of three months, giving the terms and 
methods of operation etc. If, at the end of 
the three months the subscribers to the service 
have found it valuable the service will continue 
in effect for an indefinite period. The Augusta 
bureau agreed to submit a plan of operation, 
following which there will be another meeting 
of the group and arrangements made to inau- 
gurate the service. 

Other matters discussed at the Augusta meet- 
ing were of a technical nature. Louis Fischer, 
of the A. H. Fischer Co., Charleston, S. C., 
president of the Southern Sash, Door & Mill- 
work Manufacturers’ Association and chairman 
of Group No. 2, presided. 

The Atlanta meeting on June 7 was attended 
by manufacturers from Georgia and Alabama, 
and following Mr. Maurice’s talk there was a 
general discussion of the listing bureau plan. 
The members have taken the matter under con- 
sideration and will probably subscribe for the 
service of the bureau that the Millwork Cost 
Bureau will establish in Atlanta. John Ray 
Pattillo, of the Pattillo Lumber Co., Atlanta, 
chairman of the group, presided. 

Harman, secretary-manager of the 
association, explained that all of the groups 
authorized at the annual meeting in Atlanta 
last year have now been organized with the 
exception of Group No. 7, comprising the 
manufacturers in Texas, and that listing bu- 
reaus either have been established and are now 
in operation, or will be established within the 
next few weeks. 

It is also announced by Mr. Harman that 
it has been definitely decided to hold the annual 
summer convention at Asheville, N. C., on July 
24 and 25, and that the business program will 
include very little discussion other than the 
group and listing bureau plan. 

Interviews with those attending the two 
above meetings brought out that millwork 
business has shown considerable improvement 
the last few weeks and is now approximately 
normal for this period, though not as active 
as at this time last year, which was an un- 
usually good season. 


Lead Pencil Manufacturers Organize 


Wasuinecrton, D. C., June 10.—Manufactur- 
ers of wood sheathed lead pencils, representing 
approximately 98 percent of the productive 
volume, met at the Hotel Biltmore, New York, 
recently and organized a trade institute. This 
action was the conclusion of a series of con- 
ferences carrying over several months, during 
which time an organizing committee was con- 
sidering various types of organization, opera- 
tion and methods in the light of the problems 
confronting the industry. 

The committee determined upon the research 
and statistical form of operation and incorpo- 
rated, in Delaware, the Lead Pencil Institute 
(Inc.). This action was approved and a code 
of by-laws was adopted which provides for the 
usual officers and a board of trustees of nine 
members. 

Eberhard Faber, of the Eberhard Faber Pen- 
cil Co., was elected chairman of the board of 
trustees, which elected Nelson B. Gaskill as 
president of the institute. Mr. Gaskill was 
assistant attorney general of New Jersey and 
later member and chairman of the Federal 
Trade Commission. As a lawyer specializing 
in the field of trade relations and as a writer 
and speaker on these subjects, he is well known 
in the trade association field. 

The headquarters of the institute will be in 
Washington, D. C., where offices will shortly 
be opened at 16 Jackson Place. 

Mr. Gaskill stated that the prime object of 


the institute was to obtain and provide infor- 
mation which would enable the manufacturer 
to conduct his business with an intelligent com- 
prehension of the vital facts relating to pro- 
duction, distribution and demand as these are 
common to the industry as a whole. As an 
essential part of this program, a study of dis- 
tributive methods will be made and the co- 
operation of distributers and their organizations 
will be sought in an effort to work out a solu- 
tion of the common problems, in behalf of the 
industry and the trade. 


Change By-Laws for More Activity 


BattimorE, Mp., June 10.—The several 
changes in the by-laws of the Baltimore Ex- 
change ratified at the quarterly meeting last 
Monday night in the Merchants’ Club, which 
provide for virtual continuity in the managing 
committee, the governing body of the exchange, 
and create a new class of members, to be 
known as associates, will, it is urged, effect 
rotation in office and give a better chance to 
the younger element to be more active and in- 
fluential in the affairs of the exchange, and 
are also expected to increase the importance of 
the organization. 

The quarterly reports were submitted and 
acted upon and various other routine matters 
were disposed of. William T. Lawton was 
chosen to fill a vacancy on the managing com- 
mittee, one of the regularly elected members 
having failed to qualify. 


National-American Committees 


New York, June 10.—President C. A. Mauk, 
of the National-American Wholesale Lumber 
Association, announces the following appoint- 
ments of standing committees for the year: 


Executive—C. A. Mauk, president, C. A. 
Mauk Lumber Co., Toledo, Ohio; Arthur E. 
Lane, A. E. Lane Lumber Corporation, New 
York; M. G. Truman, Marsh & Truman Lum- 
ber Co., Chicago; F. A. Dudley, Sterling Lum- 
ber Co., Philadelphia, Pa.; C. A. Goodman, 
Sawyer-Goodman Co., Marinette, Wis.; Dwight 
Hinckley, Dwight Hinckley Lumber Co., Cin- 
cinnati, Ohio; Gardner I. Jones, Jones Hard- 
wood Co., Boston, Mass.; J. W. McClure, Bell- 
grade Lumber Co., Memphis, Tenn.; W. H. 
Schuette, William Schuette Co., Pittsburgh, 
Pa.; Ben S. Woodhead, Beaumont Lumber Co., 
Beaumont, Tex. 


Bureau of Information (Credit Department) 
M. J. E. Hoban, chairman, Hoban-Hunter- 
Feitner Co., Brooklyn, N. Y.; Wells Blanchard, 
Blanchard Lumber Co., Boston, Mass.; J. A. 
Currey, J. C. Turner Lumber Co., New York; 
Octavius Leon, Octavius Leon (Inc.), Yonkers, 
N. Y.; E. F. Magee, E. F. Magee Lumber Co., 
Philadelphia, Pa.; A. C. Manbert, Canadian 
General Lumber Co., Toronto, Can.; A. G. 
Naundorf, Baird-Naundorf Lumber Co., Spo- 
kane, Wash.; Thomas W. Tebb, Pacific Lum- 
ber Agency, Aberdeen, Wash.; B. L. Tim, 
Hirsch Lumber Co., New York; W. J. Yost, 
Pine Plume Lumber Co., Montgomery, Ala. 


On Cost of Conducting Wholesale Lumber 
Business—W. B. Eaton, chairman, Hamlin, 
Jones & Eaton (Inc.), New York; BE. M. Bon- 
ner, Atlas Lumber Co., Cincinnati, Ohio; 
Frank S. Davis, Frost & Davis Lumber Co., 
New York; H. M. Guernsey, Guernsey-West- 
brook Co., Hartford, Conn.; R. C. Herrmann, 
Duquesne Lumber Co., Pittsburgh, Pa.; 
Frank Morrill, Morrill & Sturgeon Lumber 
Co., Portland, Ore.; J. M. Nelson, jr., John M. 
Nelson, jr. (Inc.), Baltimore, Md.; E. R. Plun- 
kett, Plunkett-Webster Lumber Co., New 
Rochelle, N. Y.; R. R. Sizer, jr., Robert R. 
Sizer & Co., New York; George M. Stevens, 
Stevens-Eaton Co., New York; J. N. Woollett, 
Aberdeen Lumber Co., Chicago. 


Arbitration—C. F. Kreamer, chairman, 
Kreamer Lumber Co., Phiiadelphia, Pa.; B. W. 
Cross, B. W. Cross Lumber Co., Pittsburgh, 
Pa.; G. H. Dornblazer, Raine Lumber Sales 
Corporation, Elkins, W. Va.; F. W. Duttweiler, 
KF. W. Duttweiler Lumber Co., Toledo, Ohio; 
G. R. Gloor, Gloor-Ortmann Lumber Co., St. 
Louis, Mo.; A. H. Hempstead, Mershon, Eddy 
Parker Co., Saginaw, Mich.; C. F. Leatherbee, 
Leatherbee-McDonough Co., Boston, Mass.; 
Frank S. McNally, A. Sherman Lumber Co., 
New York, N. Y.; J. B. Montgomery, J. B. 





Montgomery Lumber Co., 
J. V. @ Powey, J: V. G. 
land, Ore. 


Railroad and Transportation—E. G. Garrett- 
son, chairman, Garrettson-Ellis Lumber Co., 
Springfield, Mass.; S. M. Barnard, S. M. 
Barnard Lumber Co., Vancouver, Wash.; Lu- 
ther K. Creason, Creason-Grayson Lumber 
Co., Kansas City, Mo.; Alan Dill, Lewis Dill 
& Co., Baltimore, Md.; V. P. Gregg, Gregeg- 
Soderberg Lumber Co., Spokane, Wash.; John 
C. Shepherd, John C. Shepherd Lumber Co., 
Charlotte, N. C.; W. H. Solomon, Penn Post 
& Lumber Co., Hyndman, Pa.; Ben L. Stephens, 
Ben L. Stephens & Co., Toledo, Ohio; A. RA. 
Weaver, A. H. Weaver Lumber Co., Buffalo, 
N. Y.; M. G. Wright, Henrico -Lumber Co., 
Philadelphia, Pa. 


Legislation—E. H. Stoner, West Penn Lum- 
ber Co., Pittsburgh, Pa.; P. O. Allen, Wyman- 
Allen Lumber Co., Boston, Mass.; F. A. Dud- 
ley, Sterling Lumber Co., Philadelphia, Pa.; 
G. E. Jones, M. B. \Farrin Lumber Co., Cin- 
cinnati, ‘Ohio; H. Morton Jones, R. T. Jones 
Lumber Co., North Tonawanda, N. Y.; F. lL, 
Leidinger, Inland Empire Lumber Co., Chi- 
cago; Herbert Templeton, Herbert Templeton, 
Inc., Portland, Ore.; Allan Turner, Kelsey & 
Freeman Lumber Co., Toledo, Ohio; Bert R. 
West, Bert R. West Lumber Co., Spokane, 
Wash. 


Trade Extension—-Dwight Hinckley, chair- 
man, Dwight Hinckley Lumber Co., Cincinnati, 
Ohio; J. M. Allen, Allen-Stoltze Lumber Co., 
Vancouver, B. C.; O. H. Babcock, Babcock 
Lumber Co., Pittsburgh, Pa.; C. A. Goodman, 
Sawyer-Goodman Co., Marinette, Wis.; Max 
Myers, Nicola, Stone & Myers Co., Cleveland, 
Ohio; W. H. Schuette, William Schuette Co., 
Pittsburgh, Pa.; Horace F. Taylor, Taylor & 
Crate, Buffalo, N. Y.; M. G. Truman, Marsh & 
Truman Lumber Co., Chicago; F. S. Under- 
hill, Wistar, Underhill & Nixon, Philadelphia, 
Pa.; Ben S. Woodhead, Beaumont Lumber Co., 
Beaumont, Tex. 


Joint Committee, Manufacturers-Wholesal- 
ers—M. G. Truman, chairman, Marsh & Tru- 
man Lumber Co., Chicago; B. C. Currie, B. C. 
Currie Lumber Co., Philadelphia, Pa.; Dwight 
Hinckley, Dwight Hinckley Lumber Co., Cin- 
cinnati, Ohio; A. E. Lane, A. E. Lane Lumber 
Corporation, New York; I. Y. Mackintosh, 
Mackintosh-Truman Lumber Co., Seattle, 
Wash.; J. B. Montgomery, J. B. Montgomery 
Lumber Co., Pittsburgh, Pa.; R. C. Pepper, 
Rice & Lockwood Lumber Co., Springfield, 
Mass.; W. H. Schuette, William Schuette Co., 
Pittsburgh, Pa.; H. J. Strong, Frederick J. 
Bruce (Inc.), New York; W. H. Sturdivant, 
Sturdivant-Mauk Lumber Co., Toledo, Ohio; 
Horace F. Taylor, Taylor & Crate, Buffalo, 


Pittsburgh, ‘Pa.; 
Posey & Co., Port- 
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N. ¥.; Cc. N. Troutner, Troutner Lumber Co., 
Richmond, Va. 

Audit—A. C. Crombie, chairman, W. M. 
Crombie & Co., New York; C. E. Kennedy, 
Cc. EB. Kennedy (Inc.), New York; R. E. Stock- 
ing, Power, Moir & Stocking, New York. 

There are three other committees to be ap- 
pointed to consider special questions of co-op- 
eration between. manufacturers and wholesalers 
and among wholesalers themselves, and they 
will be announced shortly. The membership 
committee will be announced next week. 


Work on Cypress Mill Progressing 


PALATKA, FLa., June 10.—Work on the big 
plant of the Wilson Cypress Co., at this place, 
is progressing rapidly under the direction of 
Harry W. Mitchell. The mill building is prac- 
tically completed, conveyors installed and every- 
thing in readiness for the installation of ma- 
chinery which is now beginning to arrive. The 
turbine unit which will generate power for the 
planing mill as well as the sawmill, is now 
being erected and power will be furnished 
to the planing mill in a short time. Be- 
cause of the machinery for this mill being of 
unusually heavy design for this section, there 














New mill of the Wilson Cypress Co., under 
construction at Palatka, Fla. 


has been some delay in its shipment, according 
to Mr. Mitchell, but he believes that when 
this plant is completed it will be the best of its 
size in the entire southeastern section. The 
framing lumber is all of selected cypress and 
has been cut on the job on a small portable 
mill which was purchased for that purpose. 


Buys 2,500-Acre Taber Estate 


Cutupeert, GA., June 10.—C. B. King, man- 
ager of the King Lumber Co., of this city, has 
announced the purchase by that company of 
what is known as the Lon Dickey Estate tim- 
ber in Coffee County, Georgia, consisting ot 
2,500 acres. This timber has been in the own- 
ership of one family for more than a hundred 
years and is one of the few remaining tracts 
of fine yellow pine timber in this section. A 
good number of the trees are a hundred feet 
tall, and the timber runs fine to clear stock, 
being especially adapted for making finish or 
B&better lumber. The King Lumber Co. will 
install a band mill at Relee, Ga., on the Georgia 
& Florida Railroad, and with this purchase 
and the adjoining timber it already owns will 
have a 4-year run at that place. 





Lumbermen’s Club Activities 


Evansville Club in Outing 


EVANSVILLE, IND., June 13.—The annual out- 
ing and summer picnic of the Evansville Lum- 
bermen’s Club was held today at the Municipal 
Golf Links here and members of the club, 
their families and invited guests had a jolly 
time. 

The entertainment committee had arranged 
a golf tournament for the men in which at- 
tractive prizes donated by local lumber firms 
were awarded for the highest scores. The 
tournament began at 1:30 o'clock in the after- 
noon and continued until nearly 6 o'clock, 
Some good scores were made. 

The ladies played bridge during the after- 
noon and some nice prizes were given the high 
scorers. A fine supper was served at 7 o'clock 
in the evening. Claude Wertz, of the Maley & 
Wertz Lumber Co. and president of the local 
club, acted as toastmaster. After the supper 
dancing was indulged in for two hours. 

The entertainment committee that arranged 
the affair is composed of Carl Wolflin, of the 
Wolflin West Side Lumber Co., secretary 
treasurer of the club; G. A. Bauman, of the 
3auman Hardwood Co., and Frank C. Storton, 
of the Evansville Veneer Co. 


Yard Service of Forty Years Ago 


MILWAUKEE, WIs., June 10.—An interesting 
contrast between lumber yard service as rend- 
ered thirty-five and forty years ago and the 
service which is rendered today was pictured 
by Albert Klotz, manager of the Fuller-Good- 
man Co.’s line yard at Brown Deer, Wis., to 
members of the Eastern Wisconsin Lumber- 
men’s Club at the Republican Hotel, Mil- 
waukee, June 6. The address followed a dinner 
and meeting attended by twenty dealers with 
President Otto E. Lay in the chair. 


Mr. Klotz’s subject was “A Lifetime in the 
Lumber Business,” and his descriptions were 
drawn mostly from his experiences in the re- 
tail lumber business in Milwaukee im the early 
days. He compared prices and methods. 


The lumber in those days was altogether 
rough. The contractors took the grades and 
sizes just as they came off the boats. They 
had to go to the docks after them because 
the dealers did not deliver. The carpenters 
would take the rough boards to the planing 
mill to have them surfaced on each side, ex- 
plained Mr. Klotz. Today the contractor ex- 
pects and usually gets the other extreme in 
the way of service. He calls up late in the 


afternoon and wants his stuff on the job be-. 


fore the carpenters begin work the next 


morning. He specifies exactly what he wants 
and insists on having it surfaced on four 
sides. If a building is partly up he expects 
to have lumber delivered to the second or 
third floor. This is all the fault of the 
dealers themselves. In their hunger for 
more business they have spoiled the contrac- 
tors. Each yard tries to outdo the other in 
the way of service. 

In the old days if there were no knots in 
the wood the carpenters would complain and 
often hired a painter to paint knots on the 
boards. Now they kick if there are knots 
in the wood. 


The next meeting of the club will be 
an all-day affair and a tour of the Milwaukee 
yards has been arranged. The date is not yet 
set. 


Cites Opportunity for Teamwork 


SACRAMENTO, CALIF., June 8.— Prof. H. B. 
Walker, of Davis, head of the division of agri- 
cultural engineering of the University of Cali- 
fornia, was the principal speaker at the last 
regular monthly meeting of the Sacramento 
Valley Lumbermen’s Club, which was held 
here at the Hotel Senator. Ira E. Brink, of 
the Diamond Match Co., Chico, president of 
the club, presided. 

Prof. Walker was introduced by E. S. Mc- 
Bride, of the Davis Lumber Co. at Davis. He 
told of the opportunity he sees for more and 
better teamwork between his institution and the 
retail lumber dealers of the State, with the 
object of providing better and more efficient 
buildings for farms. He said that the farmer 
now looks to the State educational institutions 
for advice regarding building, and that one of 
the functions of such institutions is to find out 
the requirements of the farmer and create the 
desire for better buildings. 

Mr. Walker spoke of the success of the lum- 
ber schools which he conducted at the Kansas 


. State Agricultural College, and expressed the 


hope that a lumber school can be developed in 
California. He suggested that a cofference be 
held between the lumbermen of California and 
his institution during the coming fall. 

L. V. Graham, of the Chicago Lumber Co. 
of Washington, with factory and headquarters 
in Oakland, spoke on conditions in the East 
Bay district. 

R. T. Titus, of the West Coast Lumbermen’s 
Association in Seatle, talked on American Lum- 
ber Standards, and short talks were also given 
by E. T. Robie, of the Auburn Lumber Co.; 
Earl E. White, of the Little River Redwood 
Co. and Jo Shepard, of the Friend & Terry 
Lumber Co. 


Pleads for Broad View of Athletics 


MINNEAPOLIS, MINN., June 11.—A plea for 
“a broader minded view of amateur athletics 
in the Big Ten—more faith in the other fellow 
and less legislation,’ was voiced before the 
Twin City Hoo-Hoo Club at its last meeting, 
June 7, by C. W. Spears, coach of the Univer- 
sity of Minnesota football team. The session 
was held in the gold room of the Hotel Radis- 
son. About 150 members attended. 

The trouble that routed Iowa from the con- 
ference was caused by a man who had a 
grouch because he was fired, the coach con- 
tinued. While I am not here to defend 
lowa’s methods of conducting athletics, I do 
want to point out that it is very easy to 
distinguish between a real representative col- 
lege athlete and one who does not truly 
represent his school. I always have thought 
the word of a college for which a man is 
competing should be enough to insure his 
eligibility. 1 do not think a college man 
should be disqualified from all participation 
in athletics because, for instance, he received 
a half a dollar years ago for running a foot 
race. 

James Roper, president of the Duluth club, 
was among the guests at the Thursday meeting. 

Nate Thompson, of the Thompson Lumber 
Co., won first prize in the annual golf tourna- 
ment staged by the club last Thursday after- 
noon, with a net low score of 94, playing with 
a handicap of 25. Howard Cosler, of the R. B. 
Thompson, Jr., Lumber Co., took the medal for 
gross low with a score of 94. George Andrews, 
Shevlin, Carpenter & Clarke Co., won the high 
gross consolation with 150 strokes. Herb 
Bengston, carried off the prize in the approach 
contest, and Bud Berge, H. H. Berge Lumber 
Co., and John Lenox, of the Lenox Lumber 
Co., tied for long drive honors. R. B. Thomp- 
son, jr., was chairman of the committee in 
charge. The tournament was concluded with 
a dinner at the Minneapolis Automobile Club 
country home. 





Toledans Golf and Dance 


ToLepo, Onto, June 11.—The Toledo Lum- 
bermen’s Club held its annual spring combina- 
tion golf tournament and dinner dance Friday 
evening, June 7, at the Heather Downs County 
Club. There was an attendance of about 250, 
including lumbermen and their friends. After 
an afternoon of golf followed by a chicken 
dinner, Fred E. Osgood, president of the club, 
acted as toastmaster. Edward Smith, radio 


announcer of the Toledo Blade, entertained with 
a comical talk. A vacuum cleaner was raffled 
off to the ladies after which Ray Humphrey’s 
Syncopators played for dancing. 
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Know Your Truck Hauling Costs 
[By Conrad Hundertmark] 


Do you Know what it costs you to operate 
your motor trucks, or do they run on a “hit 
and miss” schedule? Whether you operate 
one truck or a dozen, you ought to know the 
actual operating cost for each one of them 
for any given period and, unless you do, you 
have here an opening through which a con- 
siderable percentage of your profits may be 
leaking. 

The average lumberman knows to the frac- 
tion of a cent the cost of his lumber, he can 
tell what his profit is per thousand feet and 
can point his finger to any excess cost at any 
point of production between stump and shed. 

But ask him about his motor truck haul- 
ing. If he does his own hauling, it’s a ten 
to one shot that he has only a vague idea 
as to the actual cost, and if he has his haul- 
ing done, he is probably one of the many 
who got burned at an earlier stage of the 
game and came to the conclusion that you 
ean hire the hauling done at a lower rate 
than you can do it yourself. 

In that case he never stopped to reason 


his main plant, and logs from his logging 
camps to the main sawmill. Some of these 
trucks covered on an average one hundred 
and eighty miles a day. At the main plant 
they took on gas and oil and, whenever one 
of them broke down, the mechanic at the 
main plant took it in charge and looked after 
the necessary repairs. At times three trucks 
were laid up simultaneously for repairs. Tire 
costs were almost prohibitive, but were attrib- 
uted to the fact that loads carried were 
mostly considerably above the rated capacity 
of the trucks. 


Everything went well while the lumber 
market was booming, but when the market 
fell off, when prices hit a new low mark, and 
when the income tax return showed a loss 
instead of a gain for the last taxable period, 
this manufacturer proceeded to look at his 
overhead. He decided that his ‘‘white-collar” 
help was receiving ‘‘wartime” salaries and 
cut their pay from 10 to 20 per cent. He 
shut down two of his mills and curtailed his 
production. He did everything he could think 
of to reduce his operating costs, but he failed 
to do a thing about his hauling cost, and 


of the month. Vertical columns were provided 
for gas, ojl, tire check, hauling done, repairs, 
cost of tires and repair parts. In the morn- 
ing, before leaving the garage, the mechanic 
was required to check the tire pressure on 
each tire. This resulted in an immediate 
cut-down of the tire bills, as it avoided run- 
ning on partly deflated tires. Each truck was 
filled with gas and oil in the morning and the 
amount posted on its sheet. This showed up 
at once those trucks which used too much 
gas and oil, and by having them overhauled 
to cut down this excess, an additional saving 
resulted. Finally, a permanent record was 
established to show definitely how long each 
truck was laid up for repairs or other rea- 
sons, and this brought, at the end of the 
year, a good-sized refund check from the in- 
surance company which carried the liability 
insurance under a blanket policy, based on 
the actual running time for the year. 

The saving in this one case amounted to 
considerably more than the saving on the 
salary reductions, and no extra help was 
needed to keep this record. 

It would hardly. be possible to produce a 
stock sheet which would fill the requirements 
of every lumber concern, but if given a little 
thought and study, any concern could produce 
a sheet along these lines to furnish all the 
information required, and the result would 
be an eye-opener to the average lumberman 
who has not kept actual cost records on his 
motor truck hauling. 

“Know your costs” is a good slogan for any 
business, but unless it be applied to each and 




















Heavily laden International trucks on the shore of Payette Lake, near McCall, Idaho. 


mountain grades on dirt roads which are sometimes very soft. 


These are part of a fleet operated by J. W. Mc- 
Murrin & Son, of McCall, to carry heavy logs from the Idaho national forest reserve to the lake, a distance of ten miles, over steep 


The hauling was done for the Hoff & Brown Lumber Co., of McCall 





why, or he would have discovered that his 
hauling was so expensive because it was done 
on the “hit and miss’ schedule. He never 
stopped to consider that the “boss-trucker” 
is making a handsome profit in the business, 
and that this profit could easily be diverted 
to the lumberman’s pocket, if he would only 
take the trouble to check up on his hauling 
cost. 

“Check up how?” growled one of my lumber 
friends, a manufacturer, to whom I had put 
this same question some time ago. “You 
white-collar fellows always have some fancy 
brainstorms about all kinds of cost problems, 
but if you had to go out and cruise timber 
and worry about stumpage costs once in a 
while, you would realize that the office over- 
head is high enough without going to an ad- 
ditional expense of hiring someone to check 
up on trucks.” 

This same man equate a fleet of twelve 
trucks. He had a number of small sawmills 
and logging camps within a radius of fifty 
miles from his main plant, and did his haul- 
ing mainly by trucks, bringing in the green 
lumber from outlying mills to the kilns at 


then, when this phase was brought to his at- 
tention, he looked into it grudgingly at first. 


Finds Leaks and Applies Remedy 


This is what he found: His mechanic was 
a good automobile repair man, but he had no 
interest in the trucks aside from the actual 
repairs. It had never occurred to him that 
he should look at them at times when they 
were not out of order. He did not check the 
trucks for any possible defects before they 
left the garage in the morning. He had no 
record of how many trucks were laid up for 
repairs on any given date. He did not know 
how much gas and oil each truck consumed 
per mile. It was found that the -average 
driver would run his truck without paying 
any attention to the tires beyond looking at 
them in the morning to see if they were not 
actually flat. 

The remedy was applied as follows: A sheet 
was devised for each truck, showing the 
make and age of the truck, the original cost, 
name of the driver, and his pay, at the top 
of the sheet. Thirty-one horizontal lines were 
drawn on each sheet, one line, for each day 


every phase of the business, any cost system 
will prove a failure. 

In these days of low prices and reduced 
profits, it is necessary more than ever to 
know your costs and to get away from the 
old time “hit and miss’ schedule. 

“Know your costs and stop the leaks,” that 
is the only way to keep your balance on the 
“Profit” side of the ledger. 


Saaaaaetaaanan 


Motor Vehicle Statistics 


That the use of motor transportation abroad 
is approaching conditions in the United States 
is indicated by “Facts and Figures of the Au- 
tomobile Industry,” 1929 edition, recently 
published by the National Automobile Cham- 
ber of Commerce this week. Motor vehicle 
registration outside of the United States now 
equals 7,285,000, according to this publication, 
which compares with 7,585,000 registered in 
the United States on Dec. 31, 1919. This vol- 
ume, which is the eleventh annual edition, 
covers data for the calendar year 1928. It is 
a compilation of statistics dealing with all 
phases of motor transportation. 
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ROOF-TRUSSES OF WOOD 


FOR ALL TYPES OF BUILDINGS 





Wie WS 
Scissor Trusses with Curved or Straight Braces 
for Churches, Clubs, Etc. 





Cantilever Trusses for Grandstands 


McKeown Brothers Company 
Established 1894 


BUILDS TRUSSES TO SERVE A DECORATIVE AS 
WELL AS.A STRUCTURAL PURPOSE. 


5239 So. Keeler Ave. 


CHICAGO 


21 East 40th St. 


NEW YORK 


WEEDS need not 


cause fires....destroy 
them this easy way!!! 


Simply dilute 1 gallon of Wilson's Weed Killer to 40 
gallons of water and just sprinkle around your lumber 
piles and buildings. . . at the mills or in your yards. 

good application a year is sufficient. This is cheap fire 
insurance! Send in a trial order today! 1 Gallon $2.00; 
5 Gallons $8 00; 10 Gallons $15.00; 25 Gallons $30.00; 
50 gallons $50.00; freight allowed on 5 gallons or over, 
East of the Mississippi River. 


Booklet mailed on reauest. 











Department R 
SPRINGFIELD, NEW JERSEY 
s 
C.B. Richard & Co, sss 
29 Broadway, NEW YORK Casi Boman Wi 
handle all classes of 
Ocean Freight = nf°aicounanne 
Brokers Syapeet tears 
Special department handling export lumber shipments 











WARREN AXE & TOOL CO. 


WARREN, PA. 


nonors Panama Pacts GRAND PRIZE 
SS eee 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac 
AXES-LOGGING TOOLS tory Capacity 3500 Axes & Tools 





HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 





NOTES FROM WASHINGTON 


Building Program at Capital 

In laying the cornerstone of the new Depart- 
ment of Commerce Building Monday afternoon 
President Hoover recalled briefly the growth 
of the city of Washington and the Nation. 
Mr. Hoover used the same trowel with which 
President Washington laid the cornerstone of 
the Capitol 136 years ago. 

“When President Washington laid the 
cornerstone,” he said, “this particular spot was 
but a swamp traversed by little more than a 
cow path which led from the beginnings of 
the Capitol to the beginnings of the White 
House. Even when, seven years later, the ad- 
ministrative bureaus of the Government were 
moved from New York and Philadelphia and 
set up in Washington, they consisted in entire 
personnel of officials and clerical force of less 
than 150 persons.” 

The President added that the administrative 
functions of the Government have been expanded 
year by year until now they require twenty 
times as many officials for each million of 
people as were required when the administrative 
bureaus were first moved to the Nation’s capi- 
tal. 

While there may be complaints over the ex- 
pansion in other directions, he said the Depart- 
ment of Commerce could not be subject to them, 
since it is devoted solely to aid and foster the 
development of higher standards of living and 
comfort of the people. 

The President pointed out that the new Com- 
merce Building “represents the most important 
structure in the new program for better ac- 
commodation of our Government and the beau- 
tification of our national capital. 

This building, the foundations for which 
have been completed, will be the largest office 
structure in the world. It will cover three 
city blocks. A board fence now encloses the 
site. If stretched in a straight line this fence 
would cover approximately two-thirds of a 
mile. : 

When the present building program here is 
completed beautiful public buildings will oc- 
cupy the entire area south of historic Pennsyl- 
vania Avenue between the Treasury Depart- 
ment at 15th Street and the Capitol. A new 
municipal group will occupy a smaller tri- 
angle north of Pennsylvania Avenue, doing 
away with a considerable number of old and 
unsightly structures on that side of the famous 
thoroughfare. 

During the course of his brief remarks 
President Hoover defined the policy of his 
administration toward business as “that by co- 
operation and not by compulsion it should seek 
to assist in maintaining and giving the impulse 
of progress to commerce and industry in a 
nation whose successful economic life underlies 
advancement in every other field.” 


Improving Fire Protective System 


Forest fires during the last five years on the 
national forests were held down for the entire 
period to about 1% percent of the total na- 
tional forest area, according to the Forest Serv- 
ice. For the period 1924-28, inclusive, the av- 
erage area burned over each year was 570,765 
acres—an average of 0.311 percent of the total 
national forest area. 

Not since 1919 has the area burned by for- 
est fires on the national forests exceeded 1 per- 
cent of the total area. That year was marked 
by exceptionally bad fire conditions in the 
northern Rocky Mountain region. The worst 
fire year in the history of national forests was 
in. 1910, when~some 4,947,000 acres of national 
forest land were swept by fire—more than 2% 
percent of the total area. 

The Forest Service is constantly improving 
its protective system on the national forests, 
but the danger of fire also is increasing. With 
the increased amount of motor travel and 
camping on the forests a constant vigil and an 











alert organization for the suppression of fires 
are required of forest officers. 


Profits in Naval Stores Practices 


The Forest Service in a new leaflet points 
out that losses in naval stores operations have 
frequently been changed into profits by the ob- 
servance of modern scientific practices. Naval 
stores and timber crops can be taken continu- 
ously from the same land and operators and 
timber owners may, with good management, 
provide for permanent income from their 
wooded tracts. Some of the rules of good 
naval stores practice follow: 

Cups yield more turpentine than cut boxes. 

Setting cups as low as possible prolongs 
the working life of the faces. Cuts made 
deeper than necessary to hold the apron or 


Woman Pastor Builds Own Church 


Dopson, Mo., June 10.—When the congrega- 
tion of the Full Gospel Church at this place 
recently decided to erect a house of worship, 
some of the women took an active part in as- 
sisting Carpenter Charles Richert to build this 
mission house. The lumber for the building 
was supplied from the retail lumber yard of 
Dierks & Son Lumber Co. here. The size of 
the building is 16x30. The accompanying pho- 














Women participate in building mission house 


tograph shows the pastor, Mrs. Jeanette San- 
ders, nailing on siding, while two members of 
the congregation, Mrs. A. Henry and Mrs. 
John Kruse, assisted in sawing boards to the 
proper length. 





gutter reduce the upward flow of sap—the 
“life blood” of the tree. 

Several weeks should elapse after cups are 
hung and the first streak is cut before regu- 
lar chipping begins. 

In chipping, a sharp hack, regularly timed 
work and mechanical regularity that leaves 
the face smooth and straight at the edges are 
established points in good practice. 

Making the streak from five-eighths to 
three-fourths of an inch deep at the deepest 
point, and about half as deep at the peak is 
recognized as good practice. 

A moderately wide face is the practice of 
successful operators. 

Overworked trees furnish many unprofitable 
faces. 

Crowded trees, with thin sapwood and small 
tops, may not stand ordinary working long 
enough to pay. 

In general, timber smaller than 8 to 9 
inches in diameter at breast height should 
not be worked. A 6-inch tree yields only 
half as much gum as one 3 inches larger. 


Leaflet 41-L—Good Naval Stores Practice— 
can be had without charge on application to 
the U. S. Department of Agriculture, Wash- 
ington, D. C. 
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When Evening Comes 


Peace comes at evening’s hour, 
And now the rose, 

The garden’s gaudiest flow’r, 
Begins to close. 

Now still the roaring fires, 
The noisy. drums, 

Peace all the heart desires 
When evening comes. 


Peace comes with evening’s touch; 
It may be so 
The peace we miss so much 
We yet shall know. 
Perhaps we yet shall find, 
As finds the flow’r, 
The winds of life more kind 
At evening’s hour. 


Between Trains 


MitcHett, S. D.—This is really the home 
town of President Entsminger, who commutes 
from here to his four yards. The Rotary Club 
had us come on over from Sioux Falls after 
the convention, so, although we missed Mr. 
Entsminger, we saw his town. 


TorpEKA, Kan.—Love suffereth long and is 
kind, and also druggists. So here we are 
again, at the Kansas pharmaceutical conven- 
tion again, although we don’t know any more 
about farming than the pharmacist does about 
lumbering. Still, the druggists may add lum- 
ber to their stock before long; they’ve added 
just about everything else. A drugstore used 
to be a place where they sold drugs; now it is 
a place where they also sell drugs. And don’t 
get the idea that the druggists like it especially. 

We lumbermen think that the selling of 
lumber has undergone some changes since you 
and I were young, Maggie, but consider the 
case of the retail druggist. Our lumber line 
has become as variegated as that of the Massa- 
chusetts retail lumberman whose business sign 
read, “Lumber, Lath, Shingles and Music Les- 
sons,” or that other fellow in Plymouth, Mass., 
who sold “Fish, Lobsters, Clams, Lime, Hair 
and Cement.” 

Some lumber yards now sell just about 
everything but bootleg licker, and we are not 
so sure about a couple of them not selling that. 
But if we have had to add to our line, con- 
sider the case of the pharmaceutical fellow up 
the street. He has had to put in everything 
but sash, doors and blinds, and, as we say, 
he is considering that. A young man who 
can’t make much of a club sandwich isn’t 
considered much of a drug clerk in these days. 

Of course, it was the chain stores that drove 
the druggists to it. A druggist used to turn 
his stock once a year and his cuffs every 
six months. Then the chain store came along, 
and now, instead of it being drugs and sun- 
dries, it is sundries and drugs. We are not 
prepared to argue that this is for better or 
for worse. But we hope it won’t extend its 
baneful influence to the lumber yard, at least 
any farther than it has. 

Somehow, we haven’t any faith in a retail 
lumberman’s cooking. He would he as likely 
to put in cement as soda in the biscuits, if 
the lumber yards add lunch counters, and it cer- 
tainly would be no pleasure to find a hemlock 
sliver in the pie. No, the lumberman better 
stick to his last, even if it is his last. 

While in town we also took occasion to 
ring the welkin at the annual dinner of the 
Topeka Chamber of Commerce, and to help 
to open officially the season in the Western 
League. So we had a fairly busy coupla days, 
what with baseball and banquets, and, of 
course, also a little work. That’s the worst 
about work: just when a fellow is enjoying 
himself it comes around and taps you on the 
shoulder and says, “Did you remember to do 


that or this, or to telephone so-and-so?” It’s 
just like your wife, when you hold the first 
good hand of the evening: “Did you lock 


the back door and shut the basement win- 


And you always didn’t. 


We See b’ the Papers 


Now Babe wishes he had saved more of it. 

Flag Day’ comes but once a year for some 
people. 

The extra fare train is all right if it is ex- 
tra fair. 

We take our vacation, but somebody else 
takes everything else. 

Aguinaldo complains of graft. 
Philippines. seem to be civilized. 

Lightning never strikes twice in the same 
place, because the second time the place isn’t 
there. 

Considering the number of infractions of 
the traffic laws, we suppose they ought to be 
modified. 

The two most inaccessible things in the 
world are Tibet and the petcock on an au- 
tomobile. 

If Mr. Hoover approves the tariff bill just 
as it is at this writing, he will be about the 
only one. 


We don’t need to know what it’s like to 
know how the new money will look. It will 
look good. 

As far as the international safety at sea 
conference is concerned, that is about the only 
place there is any. 

_ Great Britain’s new warhips have armor 16 
inches thick. That’s what a man in public 
office ought to have. 


The girls in the beauty contest at Galveston 
were tanned by the sun. Too bad it wasn’t 
long ago, and by their fathers. 


The duty on chair seats is to raised from 
35 to 50 percent. We always thought that 
chair seat duties were too easy. 

You can save five hours going to the Coast 
now, but the important thing is what you do 
with it after you have saved it. 


Chicago cleaners and dyers have ow 
their prices about 30 percent, but a lover still 
finds it just as expensive to press his suit. 

An Iowa farmer has started suit, valuing his 
wife’s love at $40,000. We never knew a 
farmer who seemed to value his wife at any- 
thing like that. 


The Early Birds 


I love the birds that sing and sing, 
Admire the birds like anything, 

Each morning every littie sitter 

Who in the branches starts to twitter. 
They greet the dawning with their song, 
And loudly sing, and sing for long; 
And yet I wish, these mornings pearly, 
They wouldn’t do it quite so early. 


dow ?” 


At last the 


I love the little feathered host, 

It’s hard to say which bird the most, 
The tree before my door adorning, 
To sing their melody of morning. 
And yet I think I’d love them more 
At half past six than half past four. 
I wish the morning’s advertisers 
Were not, at that, such early risers. 


At half past four they start to cheep, 

And after that it’s hard to sleep. 

I hear them through the branches whirring 
Before the cook has started stirring. 

I love to hear the swallow’s wings, 

The robin’s call, and other things, 

And yet I’d thank both them and heaven 

If they would not begin till seven. 








A Real Bargain 
—GRAB IT 


Unusual opportunity for one or more to 
join me in buying and developing North 
Florida 25,000 acre tract, estimated to cut 
60 million feet merchantable timber, half 
virgin long leaf, half cypress. Longleaf 
should yield 60 crops of turpentine. Price 
about $8 an acre but would consider reduc- 
ing about $2 an acre for 4th interest. 


Tract already loaded with wild game. 
Could make combination hunting preserve, 
cattle, hog and goat ranch. 








Address “A 5”, 
Care American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 








Scovell 
Wellington 


and Company 
ACCOUNTANTS * ENGINEERS 


110 STATE STREET, BOSTON 


CLEVELAND CHICAGO PHILADELPHIA 
SYRACUSE KANSAS CITY SAN FRANCISCO 


NEW YORK 
SPRINGFIELD 














PROFITS FOLLOW 
MODERN MACHINERY 





Old fashioned machinery loses money every 
day. Learn how the IMPROVED Phillips 
keeps step with progress and maintains the 
window frame industry on a profitable basis. 


Our research department is constantly at 
work studying changes that mean much to 
the manufacturer of window frames. Let 
us tell you about some of the recent im- 
provements made in the IMPROVED Phil- 
lips. 


The IMPROVED Phillips Window Frame 
Machine is sturdily built to last a life-time 
—a pulley mortiser, pocket cutter and va- 
riety saw table in one compact machine— 
no fool parts to get out of order. 


Signing the attached coupon will not obli- 
gate you in any way. It may mean the 
source of profit from your frame department 
for years to come, 


Atlas Mfg. Co. 

Dept. A-15, Oriando, Fla. 

Tell us about some of the recent improve- 
ments made in the IMPROVED Phillips 
Window Frame Machine. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kenar=” Hardwoods 


Kentucky anc 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 
BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 528 Maccabees Bldg 
Johnstown, Pa., Title & Trust Bide. 
Sea'tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 


Caddo River 


Lumber Company 
R. A. Long Bidg., MANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 
Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 

{ aoe, = We Solicit 
Efendi Ak Your Patronage 























FIGURE 
Any House 


in hy Minutes 





With the wonder book, “ Automatic 
Building Costs,” you can figure the 
cost of any house, frame, brick, or tile, 
any price,in 5 minutes. Simple to use, 
absolutely reliable. Sounds unbeliev- 
able, but it’s true. 


We will send this book for 10 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 
action is closed. 


SEND NO MONEY 
Just Mail This Coupon 


American Lumberman 
| 431 South Dearborn St. | 
Chicago, Illinois. 





Send “Automatic Building Costs.” After 10 days I | 
will either return the book by parcel post insured or 
remit $15 in full payment. 


Subject to approval of the management. 


| 
| 
| 
TEST GP a | 
|< 





FRANCIS EARL DIONNE, widely known to 
the southern lumber industry and highly re- 
garded among lumbermen, died at: his home, 
3361 State Street Drive, New Orleans, La., on 
June 6, following a long illness of heart 
trouble. He was 45 years old. He was for 
years prominently associated with the lum- 
ber industry, of late years as an advertising 
agent, handling the publicity of a number 
of the largest and best known companies of 
that region. Mr. Dionne, familiarly known 
to a wide circle of warm friends as “Earl,” 
was a man of fine character, a sincere, hon- 
orable and lovable personality, whose passing 
is deeply regretted. He was born in Manis- 
tee, Mich., Jan. 2, 1884, the second son of 
Francis E. and Elizabeth Dionne. His father 
was a well known timber cruiser of the 
northern pineries. Earl Dionne spent his 
boyhood years at Menominee and Marinette, 
and was a graduate of the Marinette High 
School class of 1901. He went to Texas in 
1904 and entered the employ of the Trinity 
County Lumber Co., at Groveton. Two years 
later he and his father went to Houston where 
they engaged in the business of public tim- 
ber estimating and appraising under name 
of F. E. Dionne & Son, which operated for 
22 years. While living in Houston he owned 
and published a dog fanciers’ magazine. He 
was also a talented painter of dog pictures. 
During that time he was secretary of the 
Houston Lumbermen’s Club for several years. 
He moved to Elizabeth, La., later, and be- 
came associated with the Industrial Lumber 
Co. as manager of the cut-over land depart- 
ment, and it was at that time that he began 
his advertising work. Shortly afterward he 
began writing the advertising of the Indus- 
trial Lumber Co., and of the Hillyer-Deutsch- 
Edwards Co., of ‘Oakdale. Finding a demand 
for a lumber advertising service he moved 
to New Orleans and opened the agency which 
has since been operating under name of 
Dionne Advertising Agency, of which he made 
a great success. He handled the publicity 
of the Southern Pine Association for a time 
and also of the Long Leaf Pine Manufactur- 
ers’ Association. Mr. Dionne is survived by 
a widow, Mrs. Katherine Rahl Dionne, a 
brother, Jack Dionne, of Houston, Texas, also 
widely known in lumber circles, and two 
sisters: Mrs. C. W. Hury, of San Antonio, 
Texas, and Mrs. Joseph Green, of Mexico. 
Funeral services were held in New Orleans, 
Friday, and the body shipped to Houston, 
Texas, for ‘burial. 


MRS. CLARA CHARLES WOODS, wife of 
O. E. Woods, died Sunday, June 7, at her home 
in Independence, Kan., after an illness of 
several months. She was the mother of E. E. 
Woods, secretary of the Southwestern Lum- 
bermen’s Association; of Mrs. Claude H. Brad- 
field of Independence, Kan.; Ray C. Woods 
of Fort Scott, Kan., and O. Harry Woods of 
Parsons, Kan. A brother, R. J. Charles of 
Heavener, Okla., and sister, Mrs. Mollie 
Baumgartner of Chicago also survive. There 
are nine grandchildren. The funeral services 
were held Tuesday afternoon at Independ- 
ence and burial was in Mt. Hope cemetery, 
services being conducted by Rev. Fred Bailey 
of St. Joseph, assisted by Rev. H. R. Mills 
of Independence. Mrs. Woods was born at 
Centralia, Ill, Feb. 18, 1861, the daughter of 
John C. and Elizabeth Charles. In 1870 her 
parents moved to Labette County, Kansas, 
where on Oct. 16, 1879, she was married to 
Oscar E. Woods. They would have cele- 
brated their golden wedding anniversary in 
four months. Mr. and Mrs. Woods lived 
many years at Oswego, Kan., where Mr. 
Woods had entered the retail lumber busi- 
ness. Expansion of his interests into nine 
retail yards in Kansas and Oklahoma caused 
a removal to Independence in 1921. Mrs. 
Woods was a member of the Methodist church 
and took an active interest in church and 
social work. She had a very wide circle of 
friends in southern Kansas. 


JOHN PATRICK PETERSON, aged 67, died 
on Sunday night, June 2 at St. Mary’s In- 
firmary, Cairo, Ill., after an illness of several 
months. He was apparently on the way to 
recovery when a fall, sustained a few days 
before his death, caused a relapse, bringing 
on an acute condition which resulted in death. 
Mr. Peterson was born May 4, 1862, in Gote- 
‘berg, Sweden. He came to the United States 
when 17 years old and located in Phillips, 
Wis., where he became interested in the lum- 
ber business. After serving an apprentice- 
ship of a few years in the lumber and box 
business there he embarked in business for 
himself at Fort Madison, Iowa, and Quincy, 
Ill., associating himself at the former city 
with Henry Weiss, of Waterloo. Mr. Peter- 
son moved his plant from Quincy to Cairo in 
1896 and established the Weis-Peterson Box 
Co., which organization was continued until 
1906. At that time Mr. Peterson purchased 
the interest of Mr. Weiss and formed the 
organization known as the Peterson-Miller 


Box Co. Mr. Peterson was married in 1883 
to Miss Anna Carlotta Johnson, of Cloquet, 
Minn., who died about a year and a half 
ago. One son, J. Will Peterson, of Cairo, 
survives, with two daughters: Mrs. Lillian 
Clark, of Seattle, Wash., and Miss Ruth Pet- 
erson, of Cairo, one brother, C. R. Peterson, 
of Spokane, Wash., a sister Mrs. Alma Sarn- 
blad, of Goteberg, Sweden, and several grand- 
children. 


A. J. BARBOUR, vice-president of Mixer & 
Co., Buffalo, N. Y., in charge of the Greens- 
boro, N. C., office, was fatally injured on 
June 5 when the car in which he and W. H. 
Leachman, a salesman, were visiting the 
mills collided with another car near Florence, 
S. Cc. Mr. Barbour suffered a fractured skuli 
and died when removed to the hospital. Mr. 
Barbour was 52 years old and is survived by 
his wife and five children. He was a native 
of eastern North Carolina and had been with 
Mixer & Co. for about twenty years, first as 
the superintendent of a planing mill and 
later as salesman. In 1920 he was made vice- 
president. He had a great many friends 
throughout North and South Carolina. The 
funeral was largely attended by former asso- 
ciates and employes of the company. 


EMMETT E. HALL, former secretary of 
the Nebraska Retail Lumber Merchants’ As- 
sociation, and widely known and liked in the 
lumber trade, was found dead in Salt Creek, 
a stream running 
through his home city 
of Lincoln, Neb., on 
Tuesday, June 3, hav- 
ing apparently ended 
his life by shooting 
himself through the 
head. As is well known 
among his many 
friends “E. E.,” as he 
was affectionately 





THE LATE 
E. E. HALL 








called, had been in poor 
health for years and no 
hope had been held out 
for his recovery. Of 
recent months he had 
been in such bad condi- 
tion as to be quite 
hopeless, and though 
his ending is greatly 
deplored, it is easy to 
understand how, as one 
of his very good friends 
said, “the deadly mo- 
notony of simply waiting the pleasure of the 
grim reaper may have upset his mental equi- 
librium and led to his act.” Mr. Hall was born 
March 9, 1863, and was therefore 66 years old. 
He had been secretary of the Nebraska associa- 
tion for many years until illness forced him 
to retire two years ago. A widow, Mrs. Cora 
B. Hall, survives. 


AARON C. CHESBROUGH, formerly en- 
gaged extensively in the lumber and timber 
business in Toledo, Ohio, and in Michigan, 
died at a Toledo hospital on Tuesday night, 
June 4, at the age of 67. His death followed 
a nervous breakdown suffered a few weeks 
ago, complicated by an attack of influenza. 
Mr. Chesbrough was a member of a pioneer 
Toledo family the members of which have 
been prominent in the business life of that 
city. He was for fifty years associated with 
the lumber business established there by his 
father. Mr. Chesbrough was born in Niagara 
Falls, N. Y., in 1862, but moved with his 
family to Toledo when he was five years old. 
His father became active in Toledo civic and 
business affairs almost immediately after 
moving there and was prominent in the de- 
velopment of transportation facilities of the 
city. He had also become widely interested 
in timber land developments and had ac- 
quired extensive holdings in Michigan. Aaron 
Cc. and his brothers entered the lumber busi- 
ness as soon as they were grown. Mr. Ches- 
brough retired from active participation in 
the business in 1913 and had interested him- 
self chiefly in art, books and travel since 
that time. He is survived by a widow and 
one son, Milton. 


GEORGE W. LANDON, a resident of Ko- 
komo, Ind.; for 55 years, died at his home 
there recently at the age of 82. Mr. Landon 
had been well and active up to the last ten 
weeks before his death, attending to his busi- 
ness and being in his office daily. He was 








highly regarded in business circles in Ko- 
komo and was a civic leader of that place, 
recognized as one of the city’s foremost men 
of affairs for half a century. Mr. Landon was 
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born in Franklin County, Ohio, Feb. 6, 1847, 
and was educated in the public schools of 
Columbus, and at Otterbein University, Wes- 
terville, Ohio. He taught school for a term 
and then enlisted, in 1864, in the 133d Ohio 
infantry serving until the end of the Civil 
War. After a few years of teaching in 
various places Mr. Landon moved to Ko- 
komo, Ind., and in 1874 formed a business 
connection that continued until his death, the 
business now known as the Armstrong-Lan- 
don Co., a retail lumber and planing mill 
business, which under various names has 
grown and prospered. Mr. Landon had been 
president for the last 25 years and as stated 
had been active until the last. Besides his 
widow Mr. Landon leaves one son, Hugh 
Landon, prominent business man of Indianap- 
olis, and a daughter, Mrs. Maude Watson, of 
Kokomo. 


CLAUDE WILLIAMS, superintendent of 
the E. K. Wood Lumber Co., in Hoquiam, 
Wash., died at his home in Hoquiam, June 4. 
Exposure and injuries suffered when he fell 
into the Hoquiam river seven weeks ago 
brought on the illness which resulted in his 
death. Mr. Williams was born in Canton, 
Ohio, in 1868, and had been a resident of 
Hoquiam for 23 years. The accident hap- 
pened when Mr. Williams misjudged the dis- 
tance between the dock and the deck of a 
tugboat and fell between the wharf and the 
boat. Mr. Williams is survived by his widow, 
a son Harry, in Seattle, and two married 
daughters living in the East. Impressive 
services were held at the Elks Temple in 
Hoquiam June 7. Interment in Aberdeen. 


CHARLES H. AINSWORTH, aged 70, for a 
quarter of a century president of Dimock, 
Gould & Co., Moline and Rock Island, IIL, 
lumber dealers, died June 4 in his home, 2526 
Twelfth street, Moline, after an illness of 
two weeks. Death was due to heart disease. 
He was born in Rock Island, Nov. 3, 1858. 
His father, Charles Rodney Ainsworth, was 
one of the pioneers in the Dimock & Gould 
firm and the son entered the business in his 
youth, remaining associated with it through- 
out his life. In the last decade he had re- 
linquished many of the active duties to his 
two sons, George Rodney and Charles P., 
the former in the Moline office and the latter 
in Rock Island, although retaining a guiding 
hand in the business. Mr. Ainsworth was a di- 
rector of the Southern Lumber Co., Warren, 














Joint Rate Schedules Canceled 


WASHINGTON, D. C., June 10.—Division 3 of 
the Interstate Commerce Commission has 
handed down a decision in Investigation & 
Suspension Docket No. 3183, holding that the 
earriers have not justified their proposed joint 
rates on turpentine and rosin in carloads from 
south Atlantic ports and interior points to 
destinations in Canada. The suspended sched- 
ules are ordered canceled and the proceeding 
discontinued. 
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Southern and Canadian Freight Rates 


MEMPHIS, TENN., June 10. —~ Fabrtonting 
Plants in Memphis will have a new supply of 
hardwoods to draw from, and mills located 
along the line of the Gulf, Mobile & Northern 
Railroad will have new outlet for their lum- 
ber, as a result of the publication of new 
rough material rates by this railroad, in con- 
junction with the Frisco railroad, according 
to the announcement made here today by J. 
H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association. The 
new rates will represent a reduction in old 
rates of approximately 20 percent from all 
local points on the Gulf, Mobile & Northern 
Railroad to Memphis. The finished article 
may be reshipped on the Frisco railroad and 
apply against tonnage. 

The new rough material rates are a result 
of much hard work on the part of the officials 
of the Southern Hardwood Traffic Associa- 
tion, as this is the first time that two rail- 
roads have joined in the publication of such 
rates. It has been the custom for only these 
railroads getting the line haul to issue such 
rates. J. O. Gill, of the Gulf, Mobile & North- 
ern, and R. E. Buchanan of the Frisco, worked 
with the traffic association to get these pub- 
lished. The effective date, as yet has not been 
announced. 

Announcement is also made by Mr. Town- 
shend that there is a probability that the new 
Canadian rates, which were to have become 
effective June 15, will not go into effect until 
later, for suspension application has been 


Ark., the Southland Lumber Co., Louisiana, 
and of Williams, White & Co., Moline manu- 
facturing concern. His widow, three daugh- 
ters, and two sons; six grandchildren, a 
brother, and a sister survive. 


GEORGE H. CHAMBERLAIN, of Minne- 
apolis, Minn., a traveling lumber salesman, 
was instantly killed, and a companion, D. G. 
Robinson, also a lumber salesman, was in- 
jured, when the automobile in which they 
were riding turned over nine miles east of 
Valley City, N. D., the evening of June 4. 
Mr. Chamberlain, who was 29 years old, was 
employed by the McCormick Lumber Co., of 
Portland, Oregon. He resided at 2200 Harriet 
Avenue, Minneapolis. He was a son of 
Charles T. Chamberlain, vice president of the 
Boyd Transfer & Storage Co., Minneapolis. 
Mr. Robinson is employed by the Weyer- 
haeuser Lumber Co. of Fargo, N. D. Mr. 
Chamberlain is survived by his wife, a 
daughter, Meredyth, his parents, two 
brothers, Charles and Edward, both residing 
in Minneapolis, and a _ sister, Marie, of 
Chicago. 








J. F. (DIXIE) ROGERS, 68 years old, a 
well known retired lumber and coal dealer 
of Owatonna, Minn., was found dead on the 
porch of his home there the night of June 10. 
Death was caused by a hemorrhage: Pre- 
vious to being in business in Owatonna Mr. 
Rogers was in charge of the Hays-Lucas 
Lumber Co. yard in Winona, Minn. 


Timber Land Sales 


SARASOTA, FLA., June 10.—S. B. Denton, 
of this place, recently acquired a tract of 
timber property in Sarasota County, near 
here, containing 15,000 acres, the early de- 
velopment of which is contemplated. 


GROVELAND, FLA., June 10.—A deal was 
completed a few days ago by the J. Ray 
Arnold Lumber Co., Groveland, whereby this 
company acquired a tract of longleaf pine 
and cypress timber in Orange County, near 
this place, the tract containing 7,000 acres 
and an estimated stand of approximately 
40,000,000 feet of lumber, nearly all of which 
is said to be virgin timber. The company 
plans starting development of the tract im- 
mediately. 








filed by the southeastern shippers, who are 
objecting to the adjustment. The adjustment 
was agreed to, as to rates, at a conference in 
Chicago several months ago, but when pub- 
lished, southeastern shippers objected to the 
rates from their sections, which appeared 
high. When they filed an application for sus- 
pension, the Southern Hardwood Traffic Asso- 
ciation, also made application, so that if any 
part of the rates were suspended all would 
be suspended, in order to maintain important 
competitive relationships and rate parities. 
Many of the southern lines have joined the 
traffic association in this application, so it is 
felt sure that either the whole structure will 
be suspended or the southeastern suspension 
overruled. 


Week’s Revenue Freight Loadings 


WASHINGTON, D. C., June 12—Loading 
of revenue freight for the week ended June 1 
totaled 971,920 cars, distributed as follows: 
Forest products, 66,817 cars; grain, 37,235 cars; 
livestock, 22,468 cars; coal, 147,934 cars; 
coke, 12,154 cars; ore, 73,521 cars; merchan- 
dise, 231,338 cars; miscellaneous 380,453 cars. 


Railroad Freight Car Purchases 


In the latest issue of Railway Age, in- 
quiries and orders for railway cars are re- 
ported as follows: 


Inquiries—Boston & Maine, 500 box cars. 


Orders—Canadian Pacific, 500 flat cars 
from the Canadian Car & Foundry Co.; St. 
Louis-San Francisco, underframes and super- 
structure parts for rebuilding 10 box cars 
from the American Car & Foundry Co.; Co- 
lumbus & Greenville, 300 box cars from the 
American Car & Foundry Co. 





Tue Harvarp Economic Society’s weekly in- 
dex of wholesale commodity prices remains un- 
changed at 95.9 for the week ended June 5, 
1929, i 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 

BIRCH SOFT ELM 

Try HARD MAPLE -OAK-SPRUCE 

[5 WISCONSIN HEMLOCK 

S = “Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 
MELLEN 


wi Lumber Co. 















Rotary Cut 


Northern Veneers 
and Plywood _/, teat: 


Maple Flooring 
Manafacturing 


Association 


FURNITURE manufacturers and factory 
buyers who insist on having high quaiity 
veneers shouid send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spru 
Hemlock, Cedar Posts and Poles, Lat a 
Shingles, which we sie in straight cars and 
cargos or mixed with our “ Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 


The Northwestern Cooperage 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G W. Critten. 516 Lumber Exchange 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, ro 


Soecialize in Mixed Cars o PINL and 
WOOD Lumber, Sct, ee Flooring 
Sak “yo Blinds, Window dings 


and Box Shooks from SAGINA 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 





























17 
O TIMBER ESTIMATORS 0 








JAMES W. SEWALL 


Consulting Forester 
Old Town, tt Maine 





TIMBER Oy ae 
ESTIMATORS Ee es 
Lemieux Brothers & Co. 


ESTABLISHED 1906 
1441-42 Canal Bank Bide. = NEW ORLEANS 
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GOLDSBORO 
N. C. PINE 


YARD STOCK 


JOHNSON & 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


Let us prove it on your next order, 


WIMSATT 
WASHINGTON, D. C. J 


q 


SHED STOCK 




















Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 




















Kiln Dried, Well Manu- 
factured, Hig rade. 
Capacity, 250,000 feet 
er Day. 











1530-35 Oliver Bldg., 





North Carolina Pine and 
West Virginia Hardwood 


WILLSON BROTHERS LUMBER CO. 


CASING, 
BASE AND 
MOULDINGS 


Mixed Cars Our Specialty. 


PITTSBURGH, PA. 














Manufacturers 


Short Leaf Pine and Hardwoods 











Put 


should be in every 
in America. 
home town? 

For $3.00 we will 
self, one for t 


Can you think of 
to do, at so little 


town? 











“Come on Home” 
y in your 
3 Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 


Wouldn’t you like to be the one 
to put it in the library in your 
(It ought to be in 
the hie school library, too.) 


paid, three yy for your- 

e library, and one 
for the high school. 
price, $1.25 a copy. 


thing so dikely to delight librarian, 
teachers and pupils, and to pro- 
mote a love of home in your home 


Address the Publisher, 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 


public library 


send you, post- 


(Regular 
) 

as fine a thing 
expense ?—any- 

















News Notes from Ame 


Bogalusa, La. 


June 10.—The school committee of the Wil- 
liam Henry Sullivan memorial association has 
raised $1,000 for the fund, which is in excess 
of the contributions expected from this source. 
Mrs. Vance McCormick, wife of the former 
Democratic national chairman and mother of 
M. E. Olmsted, general manager of the Pacific 
coast redwood operations of the Great South- 
ern Lumber Co., sent to Mayor Cassidy her 
check for $100 to the William Henry Sullivan 
memorial fund. Thus far the committee has 
on hand $11,000 toward the goal of $25,000, 
with approximately $5,000 additional pledged. 

J. K. Johnson, forester of the Great South- 
ern Lumber Co., and Mrs. Johnson have re- 
turned from a two weeks’ trip to Nicaragua 
as guests of the Standard Fruit & Steamship 
Line. This trip was taken by Mr. Johnson 
through the courtesy of the Great Southern 
Lumber Co., for the purpose of making a sur- 
vey of cut-over lands of the Standard Fruit & 
Steamship Line with a view to reforestation 
of vast areas. Both Mr. and Mrs. Johnson re- 
ported a delightful trip. 

M. E. Olmsted, general manager of the red- 
wood operations of the Great Southern Lum- 
ber Co., made the return trip to San Francisco, 
Calif., by rail as far as El Paso, and thence 
by air to San Francisco. 


Shreveport, La. 


June 10.—Some improvement in demand for 
pine has been noted. A nice amount of good 
business has gone on the books during the 
week. The first part of last week, rain fell 
over the whole territory for hours at a stretch. 
It will take some weeks of dry weather to get 
lumber in pile into shipping condition, but the 
mills are preparing to put out a lot of stock 
as soon as the rains cease. Volume of unfilled 
orders is not large, and the mills are still 
looking for business. Last month shipments 
were fairly heavy, in spite of the unfavorable 
weather, and the mills expect to ship heavily 
in June. Prices are down to bedrock, and, if 
they do not improve, the mills will curtail pro- 
duction somewhat. 

Hardwood buyers are inclined to shop 
around and try to buy a little cheaper, and 
the market is slow. 


Norfolk, Va. 


June 10.—There has been some improve- 
ment in demand for certain items of North 
Carolina pine, and it is felt that the yards 
and other consumers will soon come on the 
market again when they realize that prices 
have hit the bottom. The credit situation is 
still a big factor in retarlJing development of 
trade. Demand should be better during June 
than it was during May, and prices are likely 
io be maintained. 

Edge 4/4 No. 2 and better, both band and 
circular sawn, has been moving very slowly, 
but the mills do not accumulate it very fast. 
No. 2 and better 4/4 stock widths have been 
moving a little better. Edge 4/4 No. 3 con- 
tinues very quiet. No. 3 4/4 stock widths are 
moving better and fair prices have been ob- 
tained. No. 2 and better, 5/4 and thicker, con- 
tinves quiet, and the same is true of No. 2 and 
better 4/4 bark strips. No. 2 and better 4/4 
miscuts, however, have been more active and 
are firm. 

Sales of 4/4 edge No. 1 box, kiln dried or 
air dried rough, have been very light; demand 
for dressed and resawn has been a little better. 
Edge 4/4 No. 2 box continues very quiet. No. 1 
4/4 stock box, kiln dried or air dried, dressed, 
also dressed and resawn, has been moving bet- 
ter, but demand for rough box has been light. 
No. 2 4/4 stock box has been in good demand. 
Stock box, 5/4 dressed, has been inquired for 
freely but orders are slow in developing. 
Edge box, 5/ and 6/4; is very quiet and prices 
are unsettled. Demand for box bark strips, 
4/4, has slowed up. No. 2 common poplar and 
cypress, 4/4, are moving very well, and good 
prices are being obtained without trouble. 

There has been a slight improvement in de- 
mand for mixed cars of flooring, casing, mold- 


ings, roofers” ete. Inquiries, also, have 
picked up. Planing mills are able to get their 
list prices provided quick shipment is assured. 
There has also been a better demand for 3/4- 
and 11/16-inch No. 2 and better bark strip 
partition and regular partition. Kiln dried 
roofers have been moving very well in 6- and 
8-inch widths, but other widths are quiet. 
There has also been a little better demand for 
6-inch air dried roofers, but the market is far 
from active. Most roofer milis are short on 
6-inch but have the 8-, 10- and 12-inch widths. 
Recent sales of 6-inch air dried roofers have 
been on the basis of $17.50, f. o. b. cars 
Georgia main line rate, but the market is weak 
anc some mills are preparing to close down. 


Macon, Ga. 


June 10.—The roofer market, a little 
weaker than it has been, was at a standstill 
this week. There was little new business be- 
ing placed. Prices appeared to be $17.50 and 
$18.50, but there was iittle selling at such 
figures. Most mills were curtailing their pro- 
duction still further. In southern Georgia, 
conditions were a little better, for many mills 
there were filling big orders for railroads, for 
special grades and larger sizes, at prices much 
better than are obtainable for roofers. The 
Southeast is still a good market for roofers. 
For the last ten days or so, orders from the 
East have fallen off, though there have been 
efforts to buy at prices below the quotations 
above. 

Railroad and ‘textile mill developments in 
the Southeast kept the longleaf pine market 
active this week. There was a steady demand 
from not only the Southeast but other sec- 
tions, especially the East, with no material 
change in prices. Local wholesalers appeared 
to be fairly well satisfied with the volume of 
business. 


Brookhaven, Mliss. 


June 10.—A three weeks’ visit to the larger 
consuming centers of the middle South and 
middle West has convinced the writer that 
there has been a slowing up of city building. 
But large industrial centers have in recent 
years been depending on small mills, and the 
present slackening is affecting small mills 
more than it is large. Keen competition among 
yards has led to price cutting, and there is a 
disposition to buy the cheapest type of lum- 
ber. Some wholesalers are flooding the mar- 
kets with transits, which can only be sold 
at a sacrifice in prices. The market needs 
a sharp curtailment of production. One fav- 
orable factor is that retail and industrial 
stocks are depleted, and another is the in- 
crease in foreign sales. It follows that mills 
depending entirely on interior markets are 
suffering more than those with overseas out- 
lets. Prices being paid the small mills are 
very low and they are going to have to quit 
producing, because they simply can not make 
ends meet on present prices. West Coast 
prices are sliding off worse than those of 
large southern pine mills. There seems to 
be more or less resentment on the part of 
the West Coast operators because southern 
mills do not curtail. 

Pine flooring sales have held up quite well. 
Manufacture of rift grain flooring has been 
curtailed in this section, as orders for pole 
stock are absorbing the same type of logs, 
and use of oak floors has reduced demand. 
Itecent sales of 4-inch No. 3 pine flooring 
have absorbed stocks, and stocks of No. 2 
also are low. No. 1 longleaf 4-inch flooring 
has been selling heavily; there is a fair stock 
of B&better, but it is firm. No. 2, 38-inch 
longleaf flooring is slow, but production will 
be curtailed, as mills have taken large orders 
for 1x3-inch No. 2 S4S strips. All drop siding 
items have continued in excellent demand, 
and they are holding firm. Pine siding holds 
consistently several dollars under upper 


srades of fir siding in Ohio and Pennsylvania 
territories, as it had been believed to have 
superior paint holding qualities, until Gov- 
ernment tests showed the woods to be equal 
in this respect. Upper grades of pine ceiling 
have been slipping a bit; there is a fairly 
good stock, especially of %x4-inch, but out- 











June 15, 1929 


AMERICAN LUMBERMAN 


69 





ricas Lumber Centers 


put of %x4-inch has been light. Partition, 
%x4-inch, has sold fairly well and production 
is low. Bevel and square edge sidings have 
sold in small quantities. The mills are much 
oversold on molder work of all kinds, espe- 
cially in shortleaf. The export market has 
been buying heavily of 1x3-, 4- and 6-inch 
saps and also boards, 1x12- and 6/4x12-inch, 
and is absorbing all inch B&better and No. 
1 and C grades. South America is one of 
the very heaviest buyers. A number of domes- 
tic industrial concerns are buying such ma- 
terial. 

Prices of No. 2 fencing and boards have 
slipped off badly. No. 2 and better Georgia, 
southern Alabama and western Florida stuff 
in 6- to 12-inch widths can be bought at $27 
to $28. The boards would weigh a mini- 
mum of 2,300 pounds, so on Detroit rate mills 
are getting a net of $17 to $18. The export 
market has contributed some nice orders for 
1x8- and 1x10-inch No. 2 shortleaf boards. 
No. 3 fencing and boards have sold at a com- 
fortable rate, and mills have low stocks, but 
heavy stocks of No. 2. There is a fair supply 
of No. 8 droppings from No. 2 in center 
matched stock and shiplap. The shook mar- 
ket is firm, and mills are swamped with 
orders. The price has been entirely too low 
for a number of years. 

There has been no apparent weakening in 
prices of dimension, longleaf or _ shortleaf, 
and the usual good volume of orders has 
come to hand, with the result that stocks are 
still badly broken. 

No. 1 kiln dried pine lath have continued 
to sell in good volume, and No. 2 are pretty 
well oversold. Due to the firmness of prices 
in this section, there are practically no green 
lath sold. Pine shingles have been selling 
at an excellent rate, and there is only a very 
light stock of select hearts. No. 1, hearts are 
heavily oversold, and stocks of No. 2 saps 
have been cut extremely low. 

S. E. Moreton, vice president and general 
manager J. J. Newman Lumber Co., has been 
attending a directors’ meeting of the United 
States Lumber Co., at Scranton, Pa., and also 
visiting in New York and other poirits. 


Atlanta, Ga. 


June 10.—Southern pine demand is holding 
up fairly well. Dealers in the larger centers 
are the best buyers, there being little demand 
from dealers in smaller communities. Re- 
tailers in Atlanta find orders relatively small, 
and total sales well below those of the corre- 
sponding period last year. Wholesalers state 
the same conditions prevail elsewhere over 


the State in larger cities. Mill prices are 
fairly stable. Sizable orders are reported for 
textile mill and village construction. There 


is a brisk demand from larger southeastern 
railroads. Roofers are moving on a better 
basis, and prices are unchanged. Export in- 
quiry has been showing improvement. 


Warren, Ark. 


June 10.—-Prospects for business are reas- 
onably good. Warm weather has been very 
beneficial to the cotton crop; rice crop reports 
from the Stuttgart district are not as en- 
couraging as those from other sections of the 
State. Small mills have had _ favorable 
weather for operating the last two weeks, and 
have increased their output. The small mills 
are not having much trouble moving their 
stock about as fast as it is dry enough for 
loading. 

Orders booked by Arkansas soft pine mills 
last week were near normal. Good demand is 
coming from the central West despite the re- 
cent drop in wheat prices. All orders are to 
take care of immediate requirements. The 
mills receive far more wire orders than they 
formerly did. They have been able to ship 
quickly orders for straight cars, but mixed 
car orders have been slower in moving, par- 
ticularly orders running heavily to finish and 
interior trim. An analysis of present order 
files reveals that unshipped orders run largely 
to finish, trim and other shed items requiring 
machine work. Total unfilled orders show only 
a slight decline since May 1, and there is less 
stock on hand. 


Edge grain flooring, B&better 1x3-inch, is 
moving as fast as it accumulates, while some 
mills are oversold on 4-inch flat grain. Other 
bundled stock is moving freely. B&better and 
No. 1, 6-inch siding are scarce, especially 
18 and 20-foot. Inch No. 2 shorts are cleaned 
up at practically all mills. The 4-inch No. 
2 continue scarce. No. 3 boards, 1x12-inch, 
10- and 12-foot, are extremely scarce. Sev- 
eral mills are now oversold on 6-inch No. 3; 
10-inch are not in surplus; 8-inch stocks are 
rather limited, while stocks of 12-inch have 
been considerably reduced. Dimension stocks 
are practically unchanged, with long lengths 
still scarce, as well as No. 2, 2x4-, 6- and 8- 
inch. These items in No. 1 are fairly plenti- 
ful. Finish stocks are reasonably complete, 
though a few lengths are in very limited 
supply. 


Birmingham, Ala. 


June 10.—Retailers are making a large 
number of sales, but total volume is unsatis- 
factory. Building is more active than it wag 
recently, but less than in former years. Most 
jobs are apartments or large residences, and 
not many medium priced residences are being 
built. Dealers have been forced to shade 
prices on the few large jobs coming up. On 
several jobs let recently, price varied as much 
as $7. Lists coming from the mills contain 
reductions on many items, ranging from 50 
cents to $6. Stocks are light at most yards, 
but the tendency is to buy sparingly, so cars 
including three to ten items are common. 
Mills continue to increase their shed and yard 
stocks and, while some talk of curtailing, 
no one seems to wish to do so until assort- 
ments are improved. Certain items continue 
in strong demand. Railroad requirements in 
June wer® larger than those in May. There 
is a heavy call for decking, especially mer- 
chantable, 10-foot; siding and lining are in 
fair demand, and small amounts of sills have 
been ordered for repairs. Timbers and ties 
for bridges are bought in limited amounts, but 
at lower prices than prevailed last winter. 
Roofer prices have been slipping, and 1x6- 
inch sold as low as $17.50, but no large 
blocks of stock are selling at these figures. 
There is a limited demand for roofer rejects 
at $10 mill base. No. 3 air dried stock sold 
as low as $13, while 3-inch flooring was $11, 
and 4-inch, $12. Dimension is weakening. 
Kiln dry boards in all grades have declined 
$1 to $2. Small timbers and heavy joists are 
in fair demand. 


Kansas City, Mo. 


June 11.—Last week the lumber market was 
rather quiet as a result of continuous rains 
over a large part of the middle West. The 
wet weather, which has seriously hampered 
farm work, also has prevented delivery of 
lumber in the country, and for that reason 
the yards have not been in the market: City 
yards have not been so badly handicapped, 
but the weather has been perverse enough to 
Slow down operations to a considerable extent, 
where the work is not under roof. In the 
country there has been a larger call than 
usual for bridge material, because of wide- 
spread damage done by floods. 

E. E. Woods, secretary of the Southwestern, 
is in Independence, Kan., at the bedside of 
his mother, who is dangerously ill. 


St. Louis, Mo. 


June 10.—Settlement of the building labor- 
ers’ strike in St. Louis, affecting 3,100 men, 
who have been out since May 1, is expected 
to afford much relief to the lumber and 
building material dealers. Small building op- 
erations may now go ahead. Seven hundred 
iron workers are still out, but their strike af- 
fects only larger projects. 

Manufacturers of oak flooring have ad- 
vanced prices $1 to $2 during the last week, 
the advance being due to increased costs of 
manufacturing. The demand for oak flooring, 
however, is light, and manufacturers are buy- 
ing very little plain oak. 

Southern pine prices are firm and un- 
changed, and mills are accepting proffered 
business, although they complain that prices 
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SISALKRAFT 


“more than a building paper” 


can be used for a dozen different protective 
purposes on any type of building job, besides 
giving the finest of waterproof and wind- 
proof protection anywhere that building paper 
is required. 

Sisalkraft’s wide range of use and its econom- 
ical protection cause it to be specified by archi- 
tects and used by contractors everywhere. 
Volume sales at quick profits are available 
for dealers who handle Sisalkraft. 


Investigate today. 


The Sisalkraft Co. 


205 W. Wacker Drive (Canal Station) 
Chicago, Ill. AL 6-15 Gray 
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are too low. Buying in Detroit has been re- 
sumed. Shed stock is quiet. 

Gov. Caulfield has vetoed Missouri house 
bill No. 136, providing that no motor vehicle 
having a gross weight of more than 8,000 
pounds shall be permitted to operate over any 
county or private road without first obtain- 
ing a permit. L. W. Lease, secretary of the 
St. Louis Hoo-Hoo Club, presented the pro- 
tests of more than twenty St. Louis lumber 
distributers to the governor. 


Milwaukee, Wis. 


June 11.—Country yard business is show- 
ing a very considerable increase with the 
bulk of it attributable to home building. In 
larger towns and cities there has been a de- 
cline in lumber sales, but improvement is 
foreseen. Prices show a tendency toward 
softening. Transit cars are held responsible 
for price reductions that have been noted. 

Northern mills are in position to ship soft- 
woods of this season’s cutting, and will be 
able to ship dry hardwoods within the week. 
Stocks of all items continue below mill es- 
timates of market requirements, birch and 
maple being especially scarce. 

An income tax department has been opened 
by the Wisconsin Retail Lumbermen’s Asso- 
ciation and will be in charge of C. F. Pattison, 
Milwaukee manager of Wolf & Co., public ac- 
countants. The service is free to members. 

The Wisconsin Retail Lumbermen’s Asso- 
ciation is considering the advisability of 
united action to secure from railroads the 
privilege of stopping cars in transit to partly 
unload lumber. This right is especially de- 
sired on cars from the West Coast, where 
the minimum weights are higher than for 
shipments originating in this territory. 

Irving Schaefer, sales manager of the Mid- 
land Lumber & Coal Co., Hinckley, Minn., has 
been appointed manager of the Marshfield 
Lumber Co., Marshfield, Wis., to succeed H. R. 
McDonald, who has resigned to engage in the 
hardware business at Iron Mountain, Mich. 


Duluth, Minn. 


June 12.—Northern pine operators in the 
Head of the Lakes region report that stocks 
are considerably below normal for this time 
of the year, partly because of the heavy de- 
mand since Jan. 1, and partly because the 
new cut is for the most part not yet ready 
for market. 

Inquiries are about normal, although some 
mills report a slight falling off, and the total 
number of orders remains about the same 
as for the last few weeks. Almost without 
exception the operators are optimistic. 

Among scarce stocks the following may be 
listed, generally speaking, although of course 
some mills are pretty well supplied with 
these. Most dimension sizes; No. 2 common and 
better; Nos. 5 and 6 common; 6/4 No. 2 shop; 
12-inch No. 2 white pine; 2x4-inch and wider 
No. 1 dimension. Among surplus stocks re- 
ported by some mills are 1x4-inch No. 3 com- 
mon; 1ix6-inch No. 4 common; 6/4 D select 





Norway; Norway lath; 4-inch No. 3 common; ~ 


1x10-inch, 16-foot No. 2 boards; 1x12-inch, 
16-foot Nos. 3 and 4 boards. 

Timber owners, mill operators and _ the 
State and Federal forest services are begin- 
ning to take extra precautions against fire 
as the season advances, although there has 
been considerable rainfall up to this writing, 
with an overabundance in some sections. 


Minneapolis, Minn. 


June 11.—Sales and shipments of northern 
pine continued to increase during the last 
week, while volume of trade in northern white 
cedar poles and posts has been abnormally 
large for this season. Some buyers are evi- 
dencing a willingness to take slightly green 
northern pine stock rather than wait for items 
that are in short supply. The new cut has 
begun to reach this market, but prices are 
holding firm, and an advance would not be 
surprising in view of the fact that many 
items are scarce and there is not enough of 
the new cut coming on the market to supply 
the demand. Highway construction now is 
getting into full swing throughout the North- 
west and is absorbing much northern pine. 
Railways continue to be large consumers, al- 
though their orders are frequent rather than 
bulky. Box manufacturers also continue to 
purchase in fair quantities. 

No material price changes have been noted 
in the white cedar market. The backward 
season for seeding, demand for highway guard 
rails and other items, and new and repair 


work by phone companies, have contributed to 
keep white cedar active. 

Considerable improvement in the millwork 
trade is reported by the sash and door men, 
who believe that the small house building 
season and modernizing and repair work have 
begun in earnest. Inquiries are more numer- 
ous, and more orders are following in their 
wake. Some of the mills which have been 
working on short schedules, with limited 
crews, now are on a normal basis. 

Bven the lath market, in the doldrums for 
some time, shows improvement, particularly 
in the Illinois and Wisconsin territories. The 
demand in the Twin Cities has increased only 
slightly, if at all. Prices remain the same. 


Vancouver, B. C. 


June 8.—Conditions during the last few 
days have shown a decided improvement from 
a mill point of view. A large volume of cutting 
orders has come into the market, and there 
is every indication of a good healthy demand 
for July. The Japanese market, owing to the 
rainy season in that country, has not shown 
much activity, but prospects are very bright. 
The mills have a large amount of business 
on their books but are holding down output. 

The cedar log market is a little slow and 
stocks are rather heavier than they were last 
week. The fir market is strong, with no 
change shown in the amount of stocks. Hem- 
lock log prices are firm. Undoubtedly within 
the next few weeks a number of the larger 
logging camps will be curtailing on account 
of the fire season. 


Tacoma, Wash. 


June 8.—Plans for bringing the problems 
of the lumber industry before the the Pacific 
Northwest advisory board of the American 
Railway Association, which meets here next 
Friday at the Hotel Winthrop, were dis- 
cussed at the regular meeting of the Tacoma 
Lumbermen’s Club yesterday. Ernest Dolge, 
who represents the lumber industry on the 
board, outlined the program for the meeting 
and urged the attendance at all sessions of 
every lumberman in the Tacoma district. The 
club will entertain the members of the 
board’s contact committee, and some mem- 
bers of: the executive committee, at a lunch- 
eon to be held between the two business 
sessions. According to Mr. Dolge, one of the 
important matters to come before the board 
will be the report by the railroads on the 
statistical distribution of lumber for 1927 
and 1928. This will be the first time, he 
said, that the lumber industry will have had 
access to these figures which cover the en- 
tire movement of Pacific coast lumber for 
the two years. There was also discussion of 
some of the lumber problems which the 
Tacoma manufacturers wish to submit to the 
board. One of these is the provision of special 
and improved equipment for handling lumber 
and logs. Col. W. B. Greeley, secretary of 
the West Coast Lumberman’s Association, is 
to speak before the advisory board. 

The annual golf tournament sponsored by 
the club was tentatively set for July 19, and 
next week President Karl B. Kellogg will 
name the committees to take charge of the 
arrangements. 

The club adopted a resolution welcoming 
Samuel A. Sizer and his veneer plant to 
Tacoma, and offering him the assistance of 
the members in getting settled here. 

Most of the Tacoma mills which shut down 
during the last part of May resumed opera- 
tions this week. 

Addition to the Lumber Capital of America 
of one of the largest veneer. manufacturing 
plants of the Northwest was announced last 
Wednesday by Samuel A. Sizer, president 
Raymond Veneer Co., which will move its 
entire plant from Raymond to Tacoma. The 
company has purchased a 4 3/10-acre site ad- 
joining the Peterman Manufacturing Co. and 
including a number of the old buildings of 
the Todd Drydock & Construction Corpora- 
tion, which will be remodeled, and there will 
be additional construction costing $250,000. 
The veneer works will at first employ 300 
men. Mr. Sizer selected Tacoma because of 
the unusual combination of facilities here; 
it is the best log market on Puget Sound, has 
exceptionally low power rates, and good trans- 
portation facilities. Mr. Sizer complimented 
the civic officials and organizations for the 
assistance given him. J. G Newhbegin, 
Tacoma’s lumberman mayor, and John 
Dower, the lumberman president of the 
Tacoma Chamber of Commerce, were largely 
instrumental in negotiating the deal which 
brought the plan to Tacoma. 
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The Peterman Manufacturing Co. has pur- 
chased another two acres of land adjoining 
the new plant, and will start immediate con- 
struction of another unit on the site. The 
additional construction will cost approxi- 
mately $45,000 exclusive of the equipment. 

W. R. Osborne, inventor of the new pho- 
tographic method of detecting forest fires, 
is visiting Tacoma and assisting E. J. Fenby, 
forest supervisor, in the installation of the 
system in the observatories in the Tacoma 
district. It will take two years to complete 
the work of assembling and installing the 
apparatus. 


Spokane, Wash. 


June 8.—Good drying weather is bringing 
more stock into shipping condition, and 
Inland Empire pine mills have a better sup- 
ply of lumber on hand than at any time since 
early fall. There is light demand for shop 
lumber. Supply of selects in shipping con- 
dition in all widths and thicknesses is fairly 
good. Demand for No. 2 common is about 
the same as it was two months ago. Twelve- 
inch stuff is still scarce and brings top 
prices. Demand is good for No. 3 in 8- and 
10-inch widths in all thicknesses. The gen- 


Dave Spoor, of the Minneapolis & St. Louis 
railway, reports interviewing many county 
commissioners on the coming meeting of men 
interested in getting private lumber interests 
and county, State, and Federal officials to 
come together in a mass meeting to discuss 
the needs of the lumber industry. The 
Wood Products Bureau is sponsoring the 
move, and reports much interest being shown. 

Arthur A. Hood, Past Snark of Hoo-Hoo, of 
Chicago, paid a surprise visit to Spokane 
Hoo-Hoo Friday. In a short talk he urged 
that Hoo-Hoo co-operate with the National 
Lumber Manufacturers’ Association in de- 
veloping facilities for gathering live statis- 
ties. 


San Francisco, Calif. 


June 8.—On a tour undertaken to inspect 
farm buildings, poultry plants and similar 
structures .in northern California, Max E. 
Cook, farmstead engineer of the agricultural 
department of the California Redwood Asso- 
ciation ,accompanied Prof. H. B. Walker, of 
Davis, Calif., head of the division of agricul- 
tural engineering of the University of Cali- 
fornia; H. L. Belton, also of this division, and 
W. H. Tesche, field editor of the Pacific Rural 

Press. 




















This cubist effect was obtained from Japanese squares on the export 
dock of the Long-Bell Lumber Co., Longview, Wash., awaiting shipment This move has been 





The specific object of 
the trip was to call on 
retail lumber dealers 
for the purpose of get- 
ting an interchange of 
ideas on farm building 
construction. The tour 
was -one of several 
which will be prelim- 
inary to the proposed 
series of farm building 
conferences to be held 
next fall. It was pro- 
ductive of much valu- 
able information, ac- 
cording to those who 
made it. 

For the purpose of 
promoting the use of 
structural grades of 
redwood among State 
and county authorities 
in the middle west, W. 
L. Hook, structural en- 
gineer of the Califor- 
nia Redwood Associa- 
tion, is making a pro- 
tracted tour of that 
section. He also plans 
to pay a visit to the 
(Forest Products Lab- 
oratory, at Madison, 
Wis. 

T. A. Bonner, well 
known as a_ lumber 
salesman throughout 
California, is again as- 
sociated with the 
Charles Nelson Co. 

Al Lucas, after 
spending several years 
running a ranch of his 
own, has become sales- 
man for the Little 
River Redwood Co., 
Madera. 

W. R. Chamberlain, 
of San Francisco, pres- 
ident W. R. Chamber- 
lain & Co., is moving 
to Los Angeles to take 
charge of his com- 
pany’s Office’ there. 


caused by the resigna- 





eral market looks weak, but no price reduc- 
tions have been anounced, though it is ad- 
mitted that some mills are willing to sell 
at reduced figures. , 

Investigations carried on by the Spokane 
Chamber of Commerce reveal that lumber 
production in the Inland Empire during 
April showed a substantial gain over April 
of last year. During April, 1929, the mills 
cut 166,000,000 feet, compared with 150,000,000 
feet cut in April, 1928. 

At the Wood Products Bureau luncheon on 
Wednesday, Paul Pugsley, of the industrial 
bureau of the Chamber of Commerce, re- 
ported progress in the survey being con- 
ducted by his organization to determine the 
extent of the woodworking industry in the 
Inland Empire. L. M. Livengood, secretary 
of the Taxpayers Economy League, discussed 
taxation in general, and specifically the taxa- 
tion of logged-off timber lands. 


tion on June 1 of Jack 
Rea, formerly southern 
California representative. 

Ben Maisler, of Maisler Bros., Fresno, and 
Mrs. Maisler aré spending a few months in 
Europe. Mrs. Maisler was forced recently to 
spend three weeks in a hospital in Berlin. 

L. M. Harkins, secretary Lewers & Cooke 
(Ltd.), Honolulu, is on an extensive tour of 
the Deuglas fir, pine and redwood regions of 
California. 


Portland, Ore. 


June 8.—Lumber demand is about normal, 
with production perhaps exceeding sales for 
the moment, although mills are generally 
curtailing, some operating five days a week 
and others less. Relatively little new con- 
struction is under way locally. General de- 
mand for pine has shown some increase re- 
cently, and demand for spruce . continues 
active. Hardly had the United States inter- 
coastal lumber conference decided upon a 
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HEMLOCK 
BOARDS AND SHIPLAP 


WE sell Hemlock that don’t 

come back to customers that do. 

REMEMBER this when ordering 
your next car. 


Pacific States 


Lumber Co. 





TACOMA, WASH. 
Manufacturers of 
Douglas Fir, West Coast Hemlock, 
and Red Cedar Products 
REPRESENTATIVES: 
Ss. B. Marvin, 518 Peoples’ Gas Bldg., 
Chicago, Ill. 


K. J. Clarkson, 833 McKnight Bldg., 
Minneapolis, Minn. 


Jas. A. Harrison, P. O. Box 745, Sioux Falls, 
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Frank Probst, P. O. Box 1187, Fargo, N. D. 
A P. O. Box 171, Denver, Colo, 
‘ 1330 J St., Lincoln, Neb. 
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This ls Headquarters for 
SHORT UPPER GRADES 


The growing tendency of lumber 
dealers to take advantage of the extra 
profits offered by short lengths, 
pointed the need for a firm to con- 
centrate its facilities on this stock, 

run it to pattern or dress it and take 

good care of it. 


At Sumner, Wash., we have a big 
plant that is doing this and we are 
truly “headquarters” for short Upper 
grades of flooring, ceiling, drop sid- 
ing, finish and plain boards in 
poems Fir, Spruce, Hemlock, and 

edar. 


Will gladly mix in standard lengths 
wins desired. ry us on your next 
order. 


PACIFIC LUMBER AGENCY 
ABERDEEN, WASH. 


Combined Daily Capacity: 3000,000 feet 
L ae 750. 00 Lath- 1,000,000 Jhingles 
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"iPortland, Oregon 
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Flooring Finish 
Siding Moulding 
Ceiling Thick Clears 
Factory and Industrial Stock 
Fir Plywood 


SPRUCE, CEDAR, 
WESTERN PINE 
AND HEMLOCK 
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Cut From Selected Logs. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 











—- 








enemas 








72 


AMERICAN LUMBERMAN 


June 15, 1929 





$14 rate for July and August shipments to 
the east coast, than rumors came that space 
was offered as low as $12 for July. The 


break in rates is attributed to competition 
from Canadian lumber shipped on tramp 
steamers. In spite of the fact that the lum- 
ber exporting business may be described as 
only normal, large quantities of forest prod- 
ucts are moving regularly out of this dis- 
trict for foreign destinations. 


Boston, Mass. 


June 11.—The advent of good weather has 
not brought the expected stimulation of 
building, and retailers generally speak of cur- 
rent business as “quiet” or “not very active.” 
The three large spruce dimension mills are 
to curtail production by shutting down two 
days a week, but frame quotations continue 
firm at $42 base. The spruce lath market is 
weaker, $6.90 being sometimes accepted for 
1%-inch. There is a fair sized business in 
transit lots of Pacific coast fir and hemlock, 
but at a variety of prices. Southern pine 
roofer prices are irregular. Idaho white pine 
and Pondosa pine are steady. 

Eight schooners arrived last week with 
cargoes of spruce from Nova Scotia. Two 
steamers brought cargoes of fir and hemlock 
from British Columbia. The Palmer & Parker 
Co. received a cargo of 463 mahogany logs 
from Axim, West Africa. The only other 
arrivals of foreign lumber were a cargo of 
walnut, English oak, bubinga and iroke from 
Liverpool, and a shipment of 134,729 feet of 
Philippine hardwoods from lloilo. 

A group of East Boston and Wilmington 
men have organized the Wilmington Lumber 
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Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: RAYMOND, WASH. 

General Sales Office: PORTLAND, ORE, 
Chicago Representative 

Western Wood Products Co., 2251 S. Loomis St. 
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mixed with FIR UPPERS. 
Parker-Poyneer Lumber Co. 
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me. = etc. for circular containing 
sample pages. 


Pocket Size (416 x 6%4"") $5.00, Postpaid. 
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Co., which has begun business in Wilmington 
with capital of $60,000. John E. Denehy, jr., 
Wilmington, is president, Samuel L. Kinnear, 
East Boston, is treasurer, and E. Daniel Ells- 
worth, Wilmington, is clerk. 

W. R. Chester & Co., one of the oldest 
wholesale lumber concerns in Boston, has 
moved its offices to the second floor of the 
new Hawkins Building, 210 State Street. 

Burnham & Davis Lumber Co., Lowell, fur- 
nished the eastern spruce framing, matched 
roofing, Douglas fir timber and hardwood 
flooring for the handsome new St. Jeanne 
ad’Are Church being completed in Lowell, 
Mass. 

John Schwarz, jr., of Schwarz Brothers Co., 
Bridgeport, Conn., has been enjoying a Euro- 
pean vacation. W. L. Smith, of the Lexing- 
ton Lumber Co., has returned from a vacation 
of nearly four months in Europe. 


Pittsburgh, Pa. 


June 11.—Wholesalers report that ideal 
weather has resulted in a better and more 
cheerful feeling among dealers, especially in 
the rural districts, and that business has 
shown some improvement. Reports from the 
steel mills are that never in the history of 
that industry has production been so great, 
and that as a result of this, production of 
coke has increased. The consumption of bi- 
tuminous coal has not materially changed, 
however. 

There have been no price changes during 
the last week. In softwoods, West Coast fir 
and hemlock seem to be in a stronger position 
than they have occupied for some time, and 
it is difficult to get mills to accept orders for 
badly mixed cars. Prices on Idaho and Pon- 
dosa pines have undergone no change, and 
there is apparently a stronger demand for 
the California pines than there has been for 
some time. Shortages in some items of Idaho 
and Pondosa pines, which were acute in the 
winter and spring, have been largely over- 
come since the mills have increased produc- 
tion. 

Some wholesalers report increased inquiry 
for hardwoods, and some very substantial or- 
ders. Dealers in West Virginia hardwoods re- 
port a continued active demand for maple 
and basswood, with oak and chestnut moving 
more slowly. They report a slight decline 
in the demand from the retail trade. 


Philadelphia, Pa. 


June 10.—Prices have remained firm for 
the last two weeks, and the market is almost 
without change. Maple flooring held its recent 
advance. Building activity in Philadelphia 
and vicinity has had a stimulating effect on 
the southern pines and West Coast, and June 
consumption will probably be better than for 
the same month last year. 

At the meeting held last week, the Phila- 
delphia Lumbermen’s Exchange approved the 
revised simplified practice recommendations. 
Other Philadelphia lumber organizations to 
endorse the recommendations are the Pennsyl- 
vania Lumbermen’s Association, the Retail 
Lumbermen’s Association, and the Philadel- 
phia Wholesaler Lumber Dealers’ Association. 
The retailers’ resolution condemned the prac- 
tice of sawing and selling 2%-inch rough 
plank in fir and hemlock. The wholesalers 
adopted a resolution condemning the practice 
of buying 1%- and 2%-inch plank and selling 
them as 2- and 38-inch thick. 

The entertainment committee of the Phila- 
delphia Lumbermen’s Exchange is making 
plans for its annual outing, to be held on 
June 21 at the Brookline Square Club. 

A special meeting of the Pennsylvania Lum- 
bermen’s Association was held Thursday at 
the Ben Franklin Hotel, when plans were an- 
nounced regarding the annual summer meét- 
ing, which will be a 4-day trip to the Adiron- 
dack Mountains. The committee has arranged 
for a special all-Pullman express, which will 
leave Broad Street station Thursday evening. 
The first stop will be Friday morning at 
Lake George, New York, where breakfast 
will be served at the Fort William Henry Ho- 
tel. The party will then go by steamboats up 
Lake George and Lake Champlain to Bluff 
Point, where the next two days will be spent 
at Hotel Champlain. They will leave for 
Philadelphia Sunday evening and arrive in 
town the next evening. 

At the June luncheon of the Philadelphia 
Wholesale Lumber Dealers’ Association, A. S. 
Nicholson, a Canadian lumberman, gave a 
very thorough and interesting suryey of busi- 
ness conditions in the Dominion. 


Joseph P. Comegys, who has had offices in 
the Perry Building for a number of years, 
has moved to the County Building, Media, Pa. 
Mr. Comegys is president of the Philadelphia 
Wholesale Lumber Dealers’ Association, and 
is active in other local trade organizations. 


New York, N. Y. 


June 10.—After a week of fairly brisk 
business, many lumbermen are ready to con- 
cede that it was more than a “flurry.” The 
city and suburban yards are very active as 
the new week opens, and several say they 
are crowded to keep up with orders. Prices 
continue to be very steady. Stocks of Idaho 
pine are badly broken. Wholesalers on an 
average reported conditions a little better 
than in the latter part of May, but nothing 
to boast of. 

The directors of the Nylta Club at their 
meeting last Tuesday night in the National 
Republican Club decided to hold the annual 
outing during the last week in August, and 
instructed Herbert B. Coho, the secretary, 
to make definite arrangements. 

A committee has been appointed to arrange 
for the third annual joint outing of the New 
York and Long Island lumber trades and the 
Westchester County dealers. 

The Corwin & Vail Lumber Co., of River- 
head, Long Island, a branch of the Nassau- 
suffolk Lumber Corporation, entertained sixty 
men and women at a dinner in the River- 
head Country Club one evening last week. 
The guests included many of the prominent 
contractors and builders ‘on Eastern Long 
Island. The affair was arranged under the 
direction of Leon W. Corwin. 

E. M. Scheffler, who formerly represented 
A. C. Dutton & Co. in Westchester County, 
has purchased the yard of F. W. Lee, Red 
Hook, N. Y. The yard has been in opera- 
tion for a number of years, and Mr. Scheffler 
will operate it under the original name. 

Krauss Bros. Lumber Co. has opened a 
distributing office in Baltimore in charge of 
H. A. Crane, who was attached to the New 
York office for four years. He is a native 
of Massachusetts, but got his lumber train- 
ing on the West Coast. 

W. D. Harper recently returned from a 
trip to the mills of Georgia, Alabama and the 
Carolinas. At that time, the manufacturers 
were badly hampered by rains. Mr. Harper 
has opened an office in the Williamsburg 
Savings Bank, Brooklyn, as the local repre- 
sentative of Henry G. Brabston & Co., south- 
ern pine distributors, of Birmingham, Ala. 

oO. J. Breudgord, eastern representative of 
the J. Neils Lumber Company, is visiting the 
company’s operations at Klickitat, Wash., 
and Libby, Mont., 

Charles Hill, of the Southern Pine Sales 
Corporation, will leave the later part of this 
week on a business trip to Germany. 

Francis J. Oates, of the Oates Woodwork- 
ing Co., Rutherford, N. J., is on a visit to 
England and northern Europe. He is accom- 
panied by his father, Peter J. Oakes, who is 
in his seventy-ninth year. 

Paul Auferio, representing the Wemple 
Lumber Corporation, is the latest addition 
to the ranks of the Westchester Building 
Material Salesmen’s Club. 


Jacksonville, Fla. 


June 10.—The southeastern lumber market 
last week just about held its own. 

Export demand for pine continues satis- 
factory, with demand steady for all items. 
Prices prevailing on some export items are 
as follows: 1x4- and 6-inch kiln dried saps, 
$41; prime heart face, $65; 85 percent heart 
scantling and Rio scantling, about $37; 3- 
and 4x9-inch Rio deals, $48; 1x8-inch heart 
face, $37; 1x10-inch, $41, and 1x12-inch, $52. 
All of this stock is excellent cutting for the 
Florida mills and they welcome orders for 
it. The domestic timber market has been 
slow. Some mills have been quoting lower 
prices on yard and shed stocks. The mills 
have enough orders on file to keep them busy 
for the next thirty to forty days. 

There has been a fair demand for mixed 
cars of cypress. Most orders call for a 
variety of items that only the larger mills 
can possibly supply, and mixed orders are 
bringing full list. There is a fair demand for 
4/4 No. 1 shop, select and FAS, but even these 
items are moving better where the mills will 
agree to ship stock widths and will guar- 
antee a certain pereentage of each width. 
The most active cypress items are “C” and 
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“D” finish. No. 2 and 3 common and pecky. 
Box is moving along with the pecky when 
the mills will agree to ship lengths in multi- 
ples of 4 feet. There is also a good demand 
fer the lower grades, surfaced two sides and 
resawn, for crating. 

The hardwood market is more competitive 
and some items have shown weakness. Ex- 
port démand has been noticeably slow of late, 
and does not give any indication of picking 
up for a few weeks. The buyers of ash, 
maple and magnolia are very attentive to 
the market, but are not taking a great deal. 

J. S. Foley, manager of the Brooks-Scanlon 
Corporation, was a visitor to the new mill 
location at Perry, Fla., early last week. He 
expects the plant to be ready to start operat- 
ing during October. 

A, new issue of “Moore Facts,” the interest- 
ing and instructive house organ of the Moore 
Dry Kiln Co., of this city and North Port- 
land, Ore., is just off the press and ready for 
distribution to the lumber industry. This is- 
sue, which is described as “Bulletin No. 2906,” 
gives a brief description of the development 
of the dry kiln industry during the last fifty 
years, from the ttime Lafayette Moore, 
founder of the Moore Dry Kiln Co., built the 
first Moore kiln, to the present time, and com- 
memorates the golden anniversary of the Moore 
Dry Kiln Co. Besides a detailed description 
of the Moore reversible cross-circulation fan 
kiln, which is amply illustrated with pictures 
showing the application of the fan and heat- 
ing system to installation, either overhead or 
below the tracks to suit building require- 
ments, a partial list is given of prominent 
manufacturers now using this new system. 
Over 125 installations have been made on the 
Pacific coast alone, several in foreign coun- 
tries, a number in the South, and many others 
are now under way. A free copy of this bul- 
letin will be mailed upon request. 


Toronto, Ont. 


June 10.—While lumber trade in Ontario 
may not be quite so active as it would have 
been had the weather been warmer, there is 
a large volume of sales and prices in nearly 
all lines are steady. Reports issued by vari- 
ous banks and commercial reporting agencies 
are all encouraging. Building construction 
continues to show good gains over last year’s 
totals. 

A. N. Dudley, wholesale lumber dealer, To- 
ronto, has moved his office to 917 Federal 
Building. 

Fred Benner’s sawmill at Otter Lake Sta- 
tion, Ont., was recently destroyed by fire. 
He expects to rebuild. 

F. W. Fearman, general manager Coast 
Sawmills (Ltd.), Vancouver, B. C., was in 
Toronto recently accompanied by K. M. 
Brown, manager of the Toronto office, he is 
on a visit to northern Ontario and Quebec 
milling centers. 


Seattle, Wash. 


June 8.—Intercoastal wholesale shippers 
here declare the $14 rate of the lumber con- 
ference is too high for the eastern market, 
which wants to buy at the $12 rate that has 
prevailed during the last thirty days. 

R. W. Condon, Republican national com- 
mitteeman and chairman of the lumber indus- 
tries tariff committee, declared yesterday he 
expected Gov. Roland E. Hartley and Mark 
E. Reed to go to Washington after June 15, 
when the finance committee of the Senate 
will listen to prominent lumbermen on the 
tariff schedule. Messrs. Hartley and Reed 
will renew the fight to get a tariff of $3 a 
thousand on fir, spruce and hemlock. 

Pete Hansen has purchased the Victory 
Lumber Co. from John Engstrom, and will 
operate a retail yard under the name of the 
Hansen Lumber Co. A stock of builders’ 
supplies and paint will be added. The office 
and yard are now being remodeled and re- 
arranged. 

The Lammers Lumber Co., of which George 
E. Lammers is president, has moved to 822 
White Building. Mr. Lammers represents 
Lewers & Cooke (Ltd.) of Honolulu, and the 
Bahamas-Cuban Co. (Ltd.), of Camaguey, 
Cuba. 

Paul Doneghy, treasurer M. R. Smith Lum- 
ber & Shingle Co., manufacturer of red cedar 
shingles and wholesaler of fir, spruce and 
cedar, with headquarters in Kansas City, ar- 
rived in Seattle June 2 where he is working 
with the Seattle office. Mr. Doneghy is 


widely known as the originator of the plan 
of putting new shingles over old roofing. 

Edward Mathews, manager of the San 
Francisco office of the Burns-Philp Co., re- 
turned to the South June 6 after spending a 
week in the Pacific Northwest making a sur- 
vey of lumber operations. The Burns-Philp 
Co. has offices throughout Australia and the 
South Sea Islands, the headquarters office 
being in Sydney. 

E. S. Loomis, of E. S. Loomis (Inc.), whole- 
sale lumber dealer, New York City, visited 
Seattle and Vancouver, B. C., last week while 
on a business trip to the Pacific Northwest. 


Aberdeen-Hoquiam, Wash. 


June 8.—During May seventy-five ships 
cleared from Grays Harbor, carrying 110,289,- 
074 feet of lumber. During April, 106,314-042 
board feet was shipped. The total for the 
first five months of 1929 is lower than that 
for the corresponding months of 1928. Cali- 
fornia was the best market during May, tak- 
ing 40,390,000 feet; the East coast was sec- 
ond with 31,768,914 feet, and Japan third with 
19,437,923 feet. 

Upholding the opinion of the Indian depart- 
ment that Quinault timber is ripe and ready 
for cutting, the Hoquiam Chamber of Com- 
merce, at a meeting held June 7, tabled a 
resolution which asked that the sale of 
timber be delayed for another two years. It 
had been thought that greater utilization of 
the timber could be obtained if the Indian 
stands were withdrawn from the market for 
a time, particularly in view of the proposed 
construction of a railroad into this section. 

Experiments have developed that western 
hemlock bark contains 16.6 percent tannin, 
as compared with 11 percent in bark from 
Wisconsin and Michigan. 

Dredging to a depth of 30 feet is now under 
way at the docks of the Grays Harbor Lum- 
ber Co., in Hoquiam. The Hoquiam River 
has recently been dredged in the vicinity 
of the Hoquiam Lumber & Shingle Co. mill, 
to a depth of 24 feet at the mill docks. 
Dredging will also be started at the mill of 
the Hulbert Lumber Co. 

Six hundred tons of railroad steel for the 
new line of the Clemmons Logging Co. was 
brought to Grays Harbor by the Mukilteo. 
The steel was transhipped via California 
from the east coast, and was loaded here on 
lighters for towing to Melbourne, where the 
Clemmons headquarters are. 

The Markham Callow Co., which recently 
terminated its logging activities in Grays 
Harbor County, has sent its logging equip- 
ment from Montesano to Nehalem, Ore., by 
scow. 

An air passenger service between Grays 
Harbor and Portland is being inaugurated 
today by the Hobi Airways Co. The Hobi 
men are pioneer loggers and still carry on 
logging operations on the North River. 

A series of band concerts every Friday 
night at Lake Sylvia is being planned by the 
band of the Schafer Bros. Lumber & Door 
Co. A float in the middle of the lake will 
accommodate the organization. 

Picketers of the “International Labor 
Union” have been menacing laborers at the 
General Package Co. in South Aberdeen, 
where a strike is on. A sympathetic strike 
was defeated at the mill of the Wilson Bros. 
Co. in Aberdeen the latter part of May. 


Laurel, Miss. 


June 10.—Weather conditions last week 
were much more favorable for operating than 
they had been recently, and local mills were 
able to run full time. Extensive rains had 
materially retarded logging and the season- 
ing of stocks. Pine mills here have com- 
fortable order files and shipments are up to 
normal, while current demand is good. 
Hardwood manufacturers report some slack- 
ening in new business, but say that as stocks 
are somewhat under normal and rather badly 
broken, prices have shown little change. The 
export demand for both pine and hardwoods 
continues active. Foreign buyers appear to 
be placing orders for future needs as well 
as for prompt delivery; they have been plac- 
ing a good amount of business for late sum- 
mer and fall shipment. There has recently 
been a revival in inquiry from the River 
Plate. Mills here report that stocks of pine 
export items are somewhat broken. Prices 
on export business are firm. 


(Continued on page 82) 
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alifornia Sugar Pine 
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Ask LOUIS WUICHET, Inc. 
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WENDLING - NATHAN CO. 
Established 1914 
Lumbermen’s Bldg., 110 Market St., 
SAN FRANCISCO, CALIF. 











ALIFORNIA 


¥ WHITE PINE 


Soft and Light 
BOX, SHOP 
CLEARS 


Our Service 
will please 
you. 
Try 
us. 


We are prepared 
to furnish mixed 
cars of boards, 
dimension mould- 
ing and clears to 
the yard trade. 


Clover Valley 


Lumber Co., ‘oxirornia 
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Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
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is a collection of the funniest 
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it is the everyday e - 
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man owes it to hi 

Price postpaid, $1.00. 
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Dimension Stock 


Kiln Dried, glued and machined to sizes, 
saves money to any manufacturer. Our 
booklet, “The Story of Dimension” is full 
of profit making ideas. It is free to any 
manufacturer of woodwork. 
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SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
oints that are stronger than the wood itself. 
haped or square edges. Also furnish cutstock 
for ee and frames. Kiln dried, dressed and 
sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram- Willis Lumber Co. 


866-74 Larrabee St., CHICAGO, ILL. 
Telephone: Diversey 6306 








Builders’ Commercial Ageney 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








Collections 


If you can’t collect it let the 


people handle it for you. They are the 
people for intelligent collection service. 
Rates low for results obtained. 


No charge if no collection, unless spe- 
cial services rendered. 


Ask Department 3 to send Pamphlet 
49-C giving rates. 


Use Clancy’s Red Book Service for ac- 
curate credit ratings. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
606 So. Dearborn St., CHICAGO 
Eastern Headquarters: 35 S. Wiliam St., NEW YORK CITY 








Every Lumberman 
Should Have This Book 


8 “Tote -road and 
Trail,” the new vol- 
ume of verse by Mr. 
Malloch now ready 
for delivery, is the 
most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man. w:th the 
lumber business, It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 


No book of verse 
will afford a lum- 
berman or logger 
greater joy, or serve as a more v cticome gift 
to his friend. 

“Tote-road and Trail’ has been printed 
in the manner of which it is worthy; bound 
in cloth, gola stamped. and witk gilt tep. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50, 
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431 S. Dearborn St., CHICAGO, ILL. 
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Charles S. Sims, of the Sims-Morgan Lum- 
ber Co., Selma, Ala., was in Chicago two days 
last week, calling on friends in the trade. 


R. G. Maislein, of the Maislein-Dawson Lum- 
ber Co. at Sheboygan, Wis., was in Chicago 
this week to call on local distributers of lum- 
ber. 


H. R, Beatty, manager of the I. N. R. Beatty 
Lumber. Co., retail yard at Morris, IIl., was in 
Chicago Tuesday, getting a line om market 
conditions. 


A. J. Smith, of Smith & Bell, who operate 
a hardwood mill at Decatur, Ind., was in Chi- 
cago a few days this week, calling on hardwood 
distributers. 


J. W. Welsh, of the Welsh Lumber Co., 
owner of a hardwood sawmill at Memphis, 
Tenn., was calling on Chicago lumbermen dur- 
ing the latter part of last week. 


G. E. Farlinger, owner of a sawmill at 
Sioux Lookout, Ontario, was in Chicago this 
week to call at the office of the Interstate 
Lumber Co., his local representative. 


Irving Banker, who for many years was man- 
ager of the Farmers’ Grain & Lumber Co., 
ot Sycamore, Ill., has resigned to accept a 
similar position with the Shurtleff Lumber Co., 
of Elgin. 

A. E. Lewis, of Ypsilanti, Mich., treasurer 
of the Michigan Ladder Co., visited a number 
of Chicago lumbermen last week. He reported 
that his company has done a fair volume of 
business during recent weeks, 


The Twin Harbors Lumber Co., of which 
H. D. Welch is manager, has moved its office 
from 549 McCormick Building to room 2060 
Conway Building, at 111 West Washington 
Street, Chicago. 


J. S. Weidman, jr., of Trout Creek, Mich., 
president of the Weidman-Vogelsang Lumber 
Co., called at the firm’s Chicago office Tues- 
day. He reported an increase in inquiry, and 
prospects of better sales conditions. 


W. C. Steele, of Cincinnati, commission 
merchant in pine and West Coast woods, is 
making a trip into the southern Indiana ter- 
ritory. He is accompanied by his wife, and 
they will visit relatives and old friends. 


A. H. Abendroth, of Rhinelander, Wis., 
president of the Robbins Flooring Co., called 
at several of the lumber offices in Chicago last 
week. Accompanied by his wife, he had been 
on a tour of Michigan, and was on his way 
home. 


Gain Robinson, sales manager of the Owen 
Oregon Lumber Co. at Medford, Ore., was in 
Chicago a few days last week and early this 
week, and called on local lumber distributers. 
He predicted an increase in lumber sales in the 
near future. 


V. B. Hooks, proprietor of the Forsyth Coal 
& Lumber Co., at Forsyth, Ga., was in Chicago 
Wednesday and called at several lumber dis- 
tributers’ offices. He reported that plenty of 
pine lumber is being shipped, but that the prices 
are unsatisfactory. 


The Arrow Lakes Lumber Co., Ltd., with 
mills at Nakusp, B. C., recently has opened 
a sales office at 228 Traders Building, Calgary, 
Alta., Canada. Charles Howarth’is president 
and manager, and H. C. Poulsen, sales man- 
ager, of this company. 

W. B. Ward, of the Ward-Lewis Lumber 
Co., Portland, Ore., was in Chicago this week, 
on his way east, and called at local lumber 
offices. Conditions, he reported, are fair. The 


mills are not running on full-time schedule, and 
prices are holding firm. 

Charles L. Schwartz, of Naperville, Ill., pro- 
prietor of the C. L. Schwartz Lumber Co., 


and R. C. Clark, manager of the Chicago office 
of the Tremont Lumber Co., expect to start 
Saturday on a two week’s fishing trip to north- 
ern Wisconsin and Minnesota. 


I’, L. Zander, of St. Louis, sales manager 
of Lee Wilson & Co., manufacturers, whose 
mill is located at Wilson, Ark., was in Chi- 
cago on Friday and Saturday of last week. 
He was on his way home from a trip to New 
York and Grand Rapids. Mr. Zander ex- 
pressed confidence in the future, and reported 
that his firm’s mill has been keeping busy. 


Allen W. Bird, of Crossett, Ark., sales man- 
ager of the Crossett Lumber Co., was in Chi- 
cago early this week to call at the company’s 
local office and to visit other lumber distribu- 
ters in this territory. He said that the business 
outlook in lumber is good. 


Fred Miller, son of Carl Miller, president of 
the Miller Lumber Co., Milwaukee, has gradu- 
ated from Notre Dame University with high 
honors, including a special coat of arms and 
a medal for high standards in academic work. 
Last Fall he was captain of the football team 
and was a member of the baseball team this 
spring. 


C. J. La Vallee, president of the Marietta 
Paint & Color Co., Marietta, Ohio, and Mrs. 
La Vallee, both of whom have undergone seri- 
ous operations recently at the Mayo Hospital, 
Rochester, Minn., are recovering and it will be 
good news to their many friends that they ex- 
pect to return to their home in Marietta the 
latter part of June. 


H. B. Jamison, whose resignation as sales 
manager of the East Oregon Lumber Co., at 
Kansas City, was recently announced, passed 
through Chicago Friday of last week on his 
final eastern trip for that company. On June 
15 he will assume his new duties as sales man- 
ager of the Sugar Pine Lumber Co., with 
headquarters at Pinedale, Calif. 


June 1 was moving day for the Chicago and 
Pittsburgh branches of the American Hoist & 
Derrick Co., of St. Paul. The Chicago office 
which has been located at 1113 Fisher Building 
has moved to 1000 Engineering Building at 205 
West Wacker Drive. The Pittsburgh branch 
is now located at 901 Farmers Bank Building 
instead of 604 Chamber of Commerce Building. 


W. L. Godley, of the Pickering Lumber Co., 
returned to Chicago Tuesday from a two 
weeks’ motor trip to Dallas, Texas. He was 
accompanied by his wife, and both enjoyed the 
visit: to their old. home town. Mr. Godley 
noticed with surprise the many fine buildings 
which have been erected in that city during 
the last few years. He visited the various 
yards in which he worked while in Dallas, 
and where he got his start in the lumber busi- 
ness. Conditions in Oklahoma and Texas were 
as good as could be expected, he indicated, 
considering the floods in that territory. 


Lumberman-Soldier Visits Chicago 


Col. S. O. Johnson, well known timberman of 
Berkeley, Calif., was in Chicago this week ‘en 
route to Washington and New York. Before 
coming to Chicago, Col. Johnson. visited Du- 
luth, where he formerly had large interests. 
He was at one time a member of the Johnson- 
Wentworth Lumber Co., at Cloquet, and was 
engaged in timber operations in northern 
Minnesota for twenty years before going to 
California. During the world war ,khe téok a 
regiment of men to France and commanded 
the forestry troops of the first and second 
armies. He was commissioned a major at the 
beginning of the war, was promoted to lieuten- 
ant-colonel, and when discharged after the end 
of the war was given a commission as colonel 
in the organized reserves. He was decorated 
by the French government with the Legion of 
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Honor medal and the Croix de Merite, an 
honor won by few soldiers not in the French 
army. He also was cited twice by the Amer- 
ican Government. Col. Johnson is an earnest 
advocate of reforestation, but feels that com- 
mercial forestry can not be made possible until 
there is a revision in the tax laws. 

Joins “Blue Book” Organization 

LeRoy C. Risberg, of Chicago, who has been 
connected with the Lumbermen’s Credit As- 
sociation for about two and a half years, as 
city reporter, has just recently left that or- 
ganization to become connected with the Na- 
tional Lumber Manufacturers’ Credit Corpora- 
tion, publishers of the “Blue Book,” in the 
same capacity. Mr. Risberg has a host of 
friends in the trade, all of whom wish him well 
in his new connection. 


Plywood Makers in New Office 


Raleigh Chinn, of Pacific Coast Plywood 
Manufacturers, Inc., returned to Chicago 
Thursday from a month’s visit to the com- 
pany’s home office in Seattle and several West 
Coast mills. The Chicago office of the or- 
ganization, with Mr. Chinn and H. E. Simon 
in charge, is now located in Room 1719, Daily 
News Building, at 400 West Madison Street. 
Mr. Simon reports that business is unusually 
good in the plywood industry, and that it is 
taxing the capacity of the mills to keep abreast 
of orders. 


Vine Demands a Dozen Arbors 


The single wide grape root shown in the 
picture has been demanding lumber and the 
work of carpenters for. a hundred years, for 
its vines have been spreading themselves over 
arbors increased in size, each time rebuilt, 
approximately a dozen times in the last cen- 
tury. Not less than a hundred crops of fruit 
have been taken and consumed from the mass 
of vines supported by this.and other arbors. 

The age of this prolific root is furnished by 
the members of the family now owning it. 
It is the property of C. F. Loesch, member of 
the Chicago law firm from which comes the 


Rotary Club and of the Knife & Fork Club. 
He also has been active in Chamber of Com- 
merce activities. ot Ph ee 


Spring Golf Tournament 


The Chain o’ Lakes Country Club, at An- 
tioch, Ill., is to be the scene of the lumbermen’s, 
coal and building material dealers’ spring golf 
tournament, June 20. All retail building mate- 
rial dealers and lumbermen are eligible and the 
fee will be $5, which includes payment for 
luncheon at the club house, dinner at Ray’s, 
and golf. Herb J. Vos, of Antioch, is chair- 
man of the committee on arrangements. 


Moves Louisville Sales Office 


LouIsvILLE, Ky., June 11.—The Edward 
Hines Lumber Co., of Chicago, has moved its 
Louisville sales office to 363 Starks Building. 
R. C. Harper, who is in charge, will cover both 
Louisville and Cincinnati, as well as smaller 
towns in this territory, from the Louisville 
office. The company maintained its branch here 
for three years, discontinued it, and then re-es- 
tablished the office about six months ago. 


TRADE-MARK DEPARTMENT 


conducted by 


National Trade-Mark Company 


Washington Loan & Trust Building, 
Washington, D. C. 


We have arranged with the National Trade- 
mark Co., Washington Loan & Trust Building, 
Washington, D. C., to conduct this department 
for our readers. The trade-marks have recent- 
ly been passed for publication by the United 
States Patent Office and are in line for early 
registration unless opposition is filed. For 
further information address National Trade- 
mark Co. 

As an additional feature to its readers, this 
journal gladly offers to them an advance 
search free of charge on any mark they may 
contemplate adopting or registering. You may 
communicate with the editor of this depart- 
ment, or send your inquiry direct to the Na- 
tional Trade-mark Co., stating that you are a 

reader of this journal. 











DurRATILE, Ser. No. 
261,447 — The Mosaic 
Tile Co,, Zanesville. 
Ohio. For floor, wall 
and ceiling tiles for in- 
terior and exterior pur- 
poses. 

OpaL-Tex., Ser. No. 
275,886—Chicago Panel- 
stone Co., Chicago. For 
ornamented wall board. 

SERVICE WITH A Hop,” 
and reproduction of a 
jumping frog, Ser. No. 
278,025 — William W. 
Bradley,-St. Louis, Mo. 
For lumber, asbestos 
shingles, wood and 
metal sashes, doors, 








Century-old wild grape vine owned by C. F. Loesch, at Des Plaines, 
Ill. This is the twelfth arbor built for it 


special prosecutor now attached to the Cook 
County attorney’s office. It is a wild product 
and grows on the banks of the Des Plaines 
River, in what is known as Hawthorn Lodge 
at Des Plaines, III. 


Enters Into Lumber Business 


M. C. Hendershot, of South Bend, Ind., who 
has been secretary and assistant treasurer of 
the McHenry-Millhouse Manufacturing Co. for 
the last nine of the thirteen years he has been 
connected with the firm, has accepted the posi- 
tion of treasurer of the South Bend Lumber 
Co., according to an announcement by the latter 
company. He is well known in South Bend 
business circles, taking an active part in civic 
enterprises, and has served as president of the 


windows, roofing paper, 
molding etc. 

“McEveRLAST,” No. 
270,121 — Everlasting 
Paint & Sales Co., Los Angeles, Calif. For 
preparations for damp-proofing and water- 
proofing wood, plaster and stucco; preparations 
for the internal cure of concrete. 

REPRESENTATION OF A CIRCLE WITH A DI- 
AGONAL Bar Across THE SAME, No. 276,943— 
Andersen Lumber Corporation, Bayport, Minn. 
For wooden window and door frames. 


“Awtco,” No. 281,540 — American Wolman- 
ized Lumber Co., Elizabeth, N. J. For lumber 
of all kinds treated by impregnation with a 
wood preservative and fire resisting prepara- 
tion or compound, or plant, fungus, and animal 
destroying preparations. 

“Awtco-Izep,” No. 281,541.—American Wol- 
manized Lumber Co., Elizabeth, N. J. For 
same as above. 





CHICAGO 





EE 


Winegar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 


Lake Linden, Michigan 
Mareinsco, Michigan 
Winegar, Wisconsin 


Sales Office:— 
39 So. LaSalle St. CHICAGO, ILL. 





INLAND EMPIRE LUMBER CO. 
WE SPECIALIZE! 
INLAND EMPIRE PRODUCTS 





Idaho White Pine Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 


Telephone Central 5691 


Room 1606, 8 S. Michigan Ave. CHICAGO 





WHITE STAR LUMBER COMPANY 
811 Roanoke Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., 
and “Soo Brand” Maple and Birch Flooring. 





Kiln Dried 


and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and =. Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 


PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 
High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 








GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2444 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, Ill. 





DONALD F. KAEHLER 
LUMBER CO., Inc. 


COMMISSION 
310 So. Michigan Ave., CHICAGO 


Telephones, Harrison 1289 - 1686 


White Pine, Fir, Yellow Pine 





E. H. CRAIN 


COMMISSION 
4859 No. Talman Ave., 
Phone, Ravenswood 7337 
Northern and Southern Hardwoods 
and Dimension 


CHICAGO 











THE CLASSIC OF THE LUMBER BUSINESS 


As long as there is a lumber industry, lumber- 
men, and others as well, will read and re-read “In 
Forest Land,” by Douglas Malloch, “the lumberman 
poet.” Into it the poet laureate of the lumber 
business has put the humor, philosophy and senti- 
ment of the woods and the lumber-camps. If you 
know these things, how you will enjoy this book! 
$1.25, postpaid. American Lumberman, 431 5. 
Dearborn St., Chicago, Ill. 











76 


AMERICAN LUMBERMAN 


June 15, 1929 








BABCOCK 


— SPRUCE LADDERS —— 





Safety Step Ladder for 
Factory and Shop Work. 


SAFETY 
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Will pass Labor Law 


Specifications. 


SAFETY 


Booklet Free. 


























Champion 


W. W. Babcock Co. 





BATH, N. Y. 











Business Changes 


ALABAMA. Russellville—Plaxco Lumber Co. suc- 


ceeded by Florence Lumber Co., 
ate as Russellville Lumber Co. 
FLORIDA. Dunellan—Roy Darby has purchased 
the sawmill of E. L. Williams & Son. 
Greenville—Sawmill formerly owned by Southern 
Saw Mill Co., of Thomasville, Ga., has been sold, 
with a timber tract containing about 50,000,000 
feet of pine and cypress timber, to Leaf Lumber & 
Veneer Works, of Avent, Miss. The mill has been 
operated by F. L. Bailey for a time and is known 
as the Bailey mill. 
IDAHO. Pocatello—Home Lumber Co. sold to 
Anderson & Sons Lumber Co., of Ogden, Utah. 
ILLINOIS. Deer Grove—Simpson-Powelson Lum- 
ber Co. sold to J. F. Cooney. 
Geneva—Nichol-Brown Lumber Co. sold to M. A. 
Joshel & Bros., of Geneva and St. Charles, which 
will operate as Builders’ Supply & Fuel Co. 
Piper City—W. O. McKinney & Co. sold to F. A. 
Miller Lumber Co. 


MARYLAND. Sudlersville—William O. Thomas 
succeeded by W. Otho Thomas & Son. 

MASSACHUSETTS. Boston—Pierce Bros. Lum- 
ber Co. succeeded by City Lumber Co. 

MICHIGAN. Marquette—Marquette Builders & 
Supply Co. sold to F. B. Spear & Son. 

MISSISSIPPI. Hattiesburg—McCaughey Veneer 
Co. sold plant to Hattiesburg Cypress Co., which 
will increase capacity. 

Meridian—Southern Wood Products Co. moving 
to Tampa, Fla. 

NEBRASKA. Cozad—R. 8. Perry purchased the 
George A. Hoagland Lumber Co. 

Peru—Meek & Son Lumber Co. sold to W. J. 
Rabel, who will operate as Peru Lumber Co. 

NEW YORK. New York—Crescent Woodwork- 
ing Corporation succeeded by Crescent Lumber & 
Panel Corporation. 

OREGON. Astoria—Tideport Logging Co. pur- 
chased the sawmill of the R.-W. Timber Co. 

Cottage Grove—Daugherty Lumber Co. sawmill, 
sold to Scott & Jeans. 

Sandy—Robert Jonsrud has succeeded to the en- 
tire sawmill business of the Jonsrud-Gunderson 
Lumber Co. 

PENNSYLVANIA. Brownsville—Curry Lumber 
Co. changed hands and is now known as the 
Aubrey Lumber & Supply Co. 

TEXAS. Miami—Panhandle Lumber Co. sold 
local yard to White House Lumber Co. 

VERMONT. Barton—M. D. Withers merged with 
Northern Lumber Co. of St. Johnsbury. 

VIRGINIA. Pulaski—vVirginia Panel Corporation 
has been acquired by Pulaski Veneer Corporation. 

WASHINGTON. Menlo—Panfilio & Hook have 
been succeeded in the tie mill and logging business 
by Salesbury and Reinke. 

BRITISH NORTH AMERICA 


ONTARIO. Port Arthur—Thunder Bay Lumber 
Co. has bought out the Pigeon River Lumber Co. 


Incorporations 


Tavares—Ray-Hooks 


which will oper- 





FLORIDA. 
incorporated. 


LOUISIANA. Leesville—Leesville Stave Co., in- 
corporated; capital, $20,000. 

NEW JERSEY. 
Lumber & Supply Co., 

NEW YORK. 
Lumber Co., 
way 

Breckiyn—~City Line Lumber & Wrecking Co., 
incorporated; capital, $10,000; Irving Balkan, 674 
Pennsylvania Ave. 

Bronx—Dan J. Fish, incorporated; capital, 
$20,000; to deal in lumber and timber of all kinds; 
Daniel J. Fish, Scarsdale, N. Y. 

Manhattan-—-Gerritsen Beach Lumber Co., incor- 
porated; to deal in lumber; capital, $10,000; Sam- 
uel Edelstein, 261 Broadway. 

New York—Ace Hardwood Flooring Corporation, 
incorporated; capital, $1,000. 


NORTH CAROLINA. Dunn—Tilghman-Culbreth 
Co., incorporated; capital, $50,000. 

Tocane—Carolina Timber Products Corporation, 
incorporated; capital, $10,000. 

Winston-Salem—Barnes-Pittman Lumber Co., in- 
corporated; capital, $100,000. 

OHIO. Cleveland—Walter Tile Co., incorporated; 
capital, $5,000; to deal in lumber and building 
supplies. 

Swanton—Home Builders’ Lumber & Supply Co., 
incorporated; capital, $60,000; old concern. 

OREGON. Banks—Triangle Lumber Co., incor- 
porated; capital, $5,000. 

Portland—Fall Creek Mill Co., incorporated; cap- 
ital, $10,000; sawmill. 

Portland—Call Mfg. Co., incorporated; 
$10,000; wooden and metallic products. 

PENNSYLVANIA. Norristown—Ariel D. Metz- 
ger, incorporated; capital, $10,000; lumber and 
building materials; address Ariel D. Metzger, Jr., 
119 Butonwood St. 

Philadelphia—David Lumber Co., incorporated; 
100 shares common. 

RHODE ISLAND. Warwick—Lakewood Lumber 
Co., incorporated; 500 shares no par value. 


Lumber Co., 


Englewood—Northern Valley 
incorporated; capital, $50,000. 


New York—Brister & Koester 
incorporated; wholesale; 1776 Broad- 


capital, 


SOUTH CAROLINA. Florence—Lucas-Murray 
Lumber Co., incorporated; capital, $10,000. 

Greer—Greer Lumber Co., incorporated; 
$15,000. 

UTAH. Salt Lake City—Independent Lumber & 
Coal Co., incorporated; address Ralph Rohde, 839 
S. 9th St. E 

VIRGINIA. Portsmouth—Mitchell Lumber Cor- 
poration; incorporated; capital, $25,000. 


capital, 


WASHINGTON. Aberdeen—Olympic Hardwood 
Co., incorporated; capital, $15,000; logging and 
lumbering. N. H. Anderson, president. 


Seattle—Seaport Lumber Co., incorporated; cap- 
ital, $100,000. E. P. Dearborn, 3709 Meridian. 

WISCONSIN. Rice Lake—Northern Barrel & 
Fence Co., incorporated; capital, 200 shares no 


par value; to manufacture boxes, barrels and 
fencing. 


New Mills and Equipment 


ARKANSAS. Arkansas City—J. H. Leavenworth, 
of Greenville, Miss., has purchased the plant, tim- 
ber and other holdings of the Thane Lumber Co. 
and will erect a bex plant near the sawmill. 

OREGON. Harrisburg—Scott Harmsen will erect 
a sawmill here. 


TENNESSEE. Hohenwald—The American Han- 
dle Co., which recently purchased the woodwork- 
ing plant of the Mitchell Wheel Co., will enlarge 
and improve. 

Selmer—The Voll-Yates Cooperage Co. has a 
site here and will erect a plant for which machin- 
ery has been purchased. 

Sparta—The Sparta Spoke Factory is enlarging 
its facilities following purchase of the woodwork- 
ing plant of the Burroughs- Ross- Colville Co. at 
MeMinnville, Tenn. 


New Ventures 


ALABAMA. Montgomery—Dixie Pine & Hard- 
wood Co. opening wholesale and commission busi- 
ness. 

Selma—cC. L. McLaren, who operates lumber 
Plants at Richmond and Lowndesboro, has ac- 
quired a site here and will establish a plant for 
the menufacture of furniture. 


ARIZONA. Mesa—O’Malley Lumber Co., of 


Phoenix, will erect branch yard office and sheds 
here. 


ARKANSAS. El Dorado—Prescott Lumber Co. 
opening for business. 
CALIFORNIA. Anteles—W hitmar Hardwood 


Lumber Co. opening wholesale business. 

Coalinga—Coalinga-Kettleman Lumber Co. open- 
ing lumber yard. 

Kettleman—A new yard has been established 
here by the Central Lumber Co., of Hanford. 

COLORADO. Montrose —Charles L. Brosh, 
Montrose Hardware Co., announces he has taken 
over a wholesale lumber business and planing mill 
in Ridgway. 

CONNECTICUT. New Haven—Morgan Millwork 
Co. of Baltimore recently began business here. 

FLORIDA. Acworth—Mills Lumber Co. of 
Georgia has started in business. 

Greenville—Gibson-Justus Co., recently formed, 
will put in a tie manufacturing plant here. 

Tampa—Southern Wood Products Co. recently 
began business. 

INDIANA. Evansville—Bradford Lumber Co. 
has opened a néw plant, including planing mill, 
warehouse and yard. 

MICHIGAN. Detroit—Whitman & Smith have 
begun a wholesale and commission hardwood busi- 
ness. 

MONTANA. Dutton—Mehl Lumber Co. recently 
began a retail business. 

NEW YORK. New York—Clark Lumber Co. has 
started a wholesale business; 200 Broadway. 

OKLAHOMA. Hobart—George C. Wright Lum- 
ber Co. will erect new lumber yard here. 

Tulsa—Service Lumber Co. will open lumber 
yard; will erect sheds. 

SOUTH CAROLINA. Columbia—Jolly Lumber 
Co. open for business at 615 Green St.; retail lum- 
ber and building materials. 

TEXAS. Eastland—Pickering Lumber Co. open- 
ing building material store. 


Casualties 


ALABAMA. Selma—Brownlee-Lowery 
Co., loss by fire, $10,000; will rebuild. 

FLORIDA. Watertown—East Coast Lumber Co., 
loss by fire, $100,000; two store buildings, com- 
missary, office and hotel destroyed. 

GEORGIA. Valdosta—Jackson Bros. Lumber Co., 
loss by fire, $200,000. 

NEW HAMPSHIRE. Conway—R. F. Harmon 
Lumber Co.’s mill and offices destroyed by fire; 
loss, $100,000. 

NEW YORK. Buffalo—Christian Flierl lumber 
yard damaged by fire; loss, $30,000. 

OREGON. Portland—Portland Spruce Co.’s mill 
damaged by fire; loss, $125,000. 

Randle—Tie mill of A. R. Ely burned with a 
loss estimated at $15,000. 

BRITISH NORTH AMERICA 

BRITISH COLUMBIA. New Westminster—Fire 
destroyed planing mill plant of Brunette Lumber 
Co. at Sapperton, B. C.; loss, $100,000. 


Lumber 
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This Week’s 


Lumber Prices 








SOUTHERN PINE 


Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended June 8: 
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gas ar 964.07 B&better Surfaced: " No. 1 (all 10-20’): annie S8151E Dimension S1S1E No. 1 Sq. E&S 
Ps pS BS cceqeses . Se. éacnanne ° - ” , . S48, 20’ and 
No. 1, 6-20'..... 44.77 SE cuarea ge 51.88 os renee 44.07 Short- Long- | 2x 4”, + pages op under:: 
No. 2, 6-20’..... 35.87 a 54.18 | 1x12” ....... 54.38 | leaf leaf | == 127...... 98  gnce on 27.74 
1x3 F.G.— 1x5 and 10”. 56.62 | 2x 4”, 10’ 28 03 30.00 (a > 27.31 10” 33.90 
3é&btr, 10-20’... 39.50 oS Pres . 69.20 | No. 2 (all 10 to 20’): ated ae hs . 18&20’...... 28.16 | 19” (7...°°°" 4475 
No. | 2, 6-20 selling 21.67 5/4x4, 6&8”. . 73.63 1x8” eeeseecee 24.30 12 . 27.34 29.74 2 6” 10’ 21 58 
1x4” E.G.— 5/4x5, 10&12”. 80.59 | Se oc nevea 24.93 16’.29.00 31.70 suites a 21.8 Plaster Lath 
ee os OO 6/4 & 8/4x5, a ares 29.24 18&20’.32.91 34.19 oo 53,00 | No. 1, %”, 4° 3.94 
B&btr, 10-20’... 40.12 10&12" .... 84.00 | wos (all 6-20’): 2x 6”, 1107.25.69 .... 18&20’... |. 26.43 
No. 1, 10-20’... 36.33 Casing and Base | 1x8” ........ 19.57 12’.25.29 26.12 | 9. on 49 24.52 Byrkit Lath 
No. 2, 10-20’... 24.11 , a eer 20.30 16’.27.07 28.19 eee 99.93 | # and 6’........ 12.20 
Ceiling oo a aie SOE vkcanes 19.98 18&20’.29.23 30.50 -< Salta or o£ caeees 15.00 
5x4”, 10-20’— se eeel.... 62:21 | No. 4, all widths 2x 8”, 10’.25.00 27.27 18&20"...... 27. 
B&btr ......... 32.23 5 and 10” 63.00 and lengths.. 9.50 12’.26.23 27.44 | o 19m re eat te m4 ry oa 
oO “- ’ o@AmF 9g AM | oA gg 4M owe tee . ° 
ie . 16’.26.47 29.00 oe , 
No. 2 1.1.1... 20:00 | Fenoing, 818, 10-20 | Shiplap 18&20’.27.65 30.25 Boccoes Shee ae oe 
ee No. 1— No. 1 (all 10-20"): 2x10", 10’.25.50 30.00 weet. or as | ie Ss 
B&btr 45.0 hee eee 36.54 ee 34.21 of e060 Stee) os ‘ DO Be éiscaces 42.50 
Béebtr ......... .00 ine? $9.01 | eo. 2 (10-20: 16.29.71 3x13", 16’...... 29.09 gle acpi 41.00 
NO, F ceeereres 27.50 | No. 2 — _— ; sos, ory 18&20’...... 31.70 | No. 2 random.. 18.50 
Drop Siding ” xe” 21.94 errs 18&20’.31.77 33.00 
1x6”. 10-20'— 1x6” ©... °°° 99°% 1x10” ....... 24.26 | 2x12”, 10’.30.00 .... N Car Sills 
, 10-20 % o. 3 Dimension 
B&btr ......... 40.82 No. 3— No. 3 (all 6-20’): 12’.33.00 34.25 S48 sq. B&S— 
No. 1 ......... 37.50 1x4” ........ 16.63 "TRB 19.50 16.38.52 44.50 | 2x4” .......... 17.00 | Up to 9”, 37-38’. 43.91 
BE Be cveuvcies 25.46 TS cad siceten 17.49 SO adennve 20.00 C0000. .... C400) SEB ..cccccess 16.46 | 0-41’ .....0. 48.00 


ont oO. b. Chienep Seu ed me Engel- 
e spruce boards, s , a 
po and ceiling: , ae ne 


” ” 


8” 10” 12” 
Dibtr., 6-16’.$51.00 $56.00 $56.00 $72.00 $87.00 


btr.,* 6-16’. 54.00 64.00 67.00 82.00 
No. i, ‘ 54.00 58.00 § 
No. 2) 8-16’: 41.50 41.50 41.50 49.00 
No. 3, 36.50 37.50 37.50 38.50 
No. 4, 34.50 35.50 35.50 35.50 
5”&6/4— 4”&war. 4,6&8” 10” 12” 
D&btr., 6-16’... ..$67.00 $69. 00 $72. 00 $82.00 
No. labtr., 6-16’. 64.00 69.00 79.00 
o. 6-16’..... 60.00 62:00 65.00 75.00 
t., 5/&6/4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; 10-inch, add $8; in No. 3, all 
widths, add $6; No. 4, $4. 


§Furnished when available. 
*Contains 40 to 50 percent D&better. 


Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, includin ~ 18- and 20-foot é. 2. In No. 
2,add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over "20 percent shorter than 

10-foot: 
D&btr., 4-inch. 1. 00 =, 4-inch....... $18.00 
6-inch.. $1.00 6-inch J 


Spruce and pine lath, 4-foot; No. 1, $7.75; No 
2, $6.45. 





RED CEDAR SHINGLES 


Seattle, Wash., June 8.—Eastern prices, 
four or five bunches, f. o. b. mill, are: 


First Grades, Standard Stock 


Mixed with 

— lumber or 

shingles 

Extra stars, 6/2....$ 2.40@ 2.75 $ HY t+ He 

Extra genre, 5/2. 2.70@ 2.90 80@ 3.25 

EE, ino 00 oeuase 3.75@ 4.00 ttt 3 4.10 
ee alae derailer aot 3.80@ 3.90 4.00 
Perfections ........ 4.75@ 5.10 5.00 

EN, i's hlnccat ature a ’ 10.25@11.00 11.00@12.00 

Dimension, 5” 5/2.. 3.40@ 3.5 


Pirst Grades, Rite-Grade Inspected Stock 


Extra clears, 6/2... 2.65 
Etre. ClOBTS .....- 3.45@ 3.65 
DEEL Gan's- 4s 6d voce 4.00@ 4.10 
BES i sub'e & para ove 4.45 
Perfection® ......:.« 5.00@ 5.05 


Second Grades, Standard Stock 


Common stars, 6/2.. 1.05@ 1.25 1.20@ 1.25 
Common stars, 5/2.. 1.65@ 1.75 1.65 
Common clears . 2.05@ 2.10 2.10@ 2.25 
British Columbia Stock, Seattle Market 

- epee eee 3.90 

ro. 4.25 

OS  —>F eae 5.05 

Perfections ....... 5.25 

Royals (No. 1's)... 12.26 





Portland, Ore., June 8—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, 
June 5. Reports of prices shown on 82S ‘in- 
clude sales of stock worked other than S2S on 
which the prices have been reduced to an 
S2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 


Pondosa Pine 


Feet Average 
Sold Price 
10,500 1x8” No. 1 common 82S AL.... 38.21 
241,500 1x8” No. 2 common 82S AL.... 26.52 
578,500 1x8” No. 3 common S2S AL.... 21.59 
324,500 4/4 No. 4 common S2S RW RL. 15.36 
42,500 1x6” D select S2S RL......... 44.20 
7,000 5&6/4x4”"&wdr D sel S2S AL... 55.39 
109,500 1x6” C select S2S RL.......-- 59.57 
46,000 5&6/4x4”&wdr C sel S2S RL... 64.82 
31,000 6” C bevel siding.......-....++. 35.56 

276,500 5&6/4 No. 3&btr shop S2S— 
BM Birdadsg ous cas deweeereaaee 38.54 
Be Wis oy kkeent ad ewes hae seme’ 28.43 
wns as cea eave en en eae 21.83 

Idaho White Pine 
0 1x8” No. 1 common 82S RL. 45.00 
47'000 1x8” No. 2 common $28 RL. 34.26 
66,000 1x8” No. 3 common S828 AL.... 24.97 
80,000 4/4 No. 4 common S2S RW RL. 19.43 
16,000 1x6” D select S2S RL......... 48.66 
3,00 5&6/4x4"&wdr C sel S2S RL. 94.00 
10, 7000 6” C bevel siding............. 43.00 
Larch and Fir 

98,500 2x6” 16’ No. 1 dimension...... 20.26 
21,000 2x10” 16’ No. 1 Gimension..- ror 20.92 
25,000 1x8” No. 3 common 82S R 19.92 
8,500 4” C&btr vert er fig . ee 43.17 
46,000 6” C&btr D/S or rustic RL. 31.54 





POPLAR BEVEL SIDING 


Louisville, Ky., June 10.—Poplar siding de- 
mand is just about normal for the season, 
and prices are steady, being as follows at 


Louisville: No.1 No.2 

FAS Select com. com. 
SE inc c er aednn sees $50 $40 oe +4 $24 
DD cis cewesesuaee 50 38 28 22 
OS a 50 36 24 18 





[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 11.—F.. o. b. mill prices 
on actual sales of fir, June 7, 3 and 10, direct 
only, reported by West Coast mills to the Da- 
vis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B B&btr Cc 
iP Rae te Ramesses $42.50 $42.25 $30.25 
ST eS sige ocaart er 41.75 eanere 
oa ee ; 42.75 
Flat Grain Flooring 
OU Ss n.cra dubia aioe 25.50 21.00 
ee Sica enemes area 36.25 32.50 
Mixed Grain Flooring 
Se”) | (Keren weeks phaiira $18.25 
Ceiling 
5 oe ener 25.75 20.00 ee 
© swarwan dene 26.00 20.50 eae 
Drop Siding, 1x6” 
OO Ee 35.25 30.50 Te 
sy AERA 36.00 31.75 one 
pi ree ere ee sab 21.25 
Pinish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
DOO «vs ee ci hisasen $46.00 $46.00 $60.25 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
SS A a, a $17.75 $19.25 $18.50 $23.00 
SS Sara 13.50 14.75 15.75 16.25 
eS ations een 9.05 10.50 10.50 eke 
Dimension 


12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 
we $19. re $19.25 +t. 50 $22.00 $22.75 _ ... 
6”. 18.25 19.75 20.25 20.25 $23. 75 $24. 75 
ae 18. 30 19. 25 20.50 20.25 20.25 24.00 24.75 
10”. 19.00 19.50 20.50 20.75 20.75 24.25 25.50 
12”. 19.75 19.50 20.50 21.00 21.25 24.00 26.50 


2x4”, 8’, $19.00; 10’, $19.50; 2x6”, 10’, $19.75 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2 ...$13.00 $12.00 $13.50 ase - $12.00 
No. 3... 8.00 7.00 Por 
No. 1 Common Timbers 
3x38 to 4x12” to 20’, murtMced....cccose $20.50 
6x5 to 123x127 to 40’, TOUR. ccccccsccccs 20.50 
5x5 to 12x12” to 40’, surfaced.......... 20.75 
Pir Lath 
2 Me a a ree $3.25 
B&better, Flat Grain Car Siding, 9 or 18’ 
I aii G Gahan ke ees ete bia eee ae $39.25 
SEE. Koc ecunc cg eeee ea aces coVR de 1eeen 40.00 





SOUTHERN PINE TIES 


New York, June 10.—Following are quota- 
tions on southern pine railroad ties f. o. b. 
New York: 


All 8’ 6”— Sap Heart 
Ie ae Abe SW wera 6 NTE eR OE $1.35 $1.70 
lll ETS eet reer ee 1.25 1.60 
CHE” .ccccovcrvecerdeserccoseovnns 1.05 1,40 
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WEST COAST SPRUCE 


{Special Telegram to American LumMBermMaN] 


Portland, Ore., June 11.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
BEE. op teeces $65.00 4/4 ...$34.00@35.00 
1x4—10” ..... 55.00 5/4 ... 35.00@36.00 

Bevel siding— 6/4 ... 36.00@40.00 

autilaictiate 24.00 8/4 ... 37.00@42.00 


rer Flat gr. 27.00 Lath ..... 4.00 
"Vert. gr. 31.00 Green box 18.00@19.00 





WEST COAST LOGS 


[Special Telegram to Amertcan LumBerman] 


Portland, Ore., June 11.—Log market quo- 
tations: 


Fir, gg tag No. 1, $22@23; No. 2, $16.50@ 
17.50; No. $12@1 2.50; peelers, $32. 

Fir, 4, Ungraded, "$15 @16 

Cedar: -$15@18. 

Hemlock: Ungretes, $10@12 

Spruce: No. 1, $2 6@32; No. 2, $20@24; No. 
3, $14@17. 


Everett, Wash., June 8.—Log quotations: 

Fir: No. 1, $26; No. 2, $19; No. 3, $13. 

Cedar: Rafts of shingle logs only, $21; lum- 
ber logs, $35. 

Hemlock: No. 2, $12@14; No. 3, $12@13. 

Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., June 8.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $22; No. 2, $16; No. 3, $11. 

Cedar, shingle ‘booms, $26; $20 ‘and $11; 
lumber logs, $28 and $21. 

Hemlock: $12. 





NORTHERN PINE 


Duluth, Minn., June 10.—Following are 
prices on northern white pine f. o. b. Duluth: 
Common Rough Boards and FPencing— 

10&12 ft. 14 ft. 16 ft. 


ee 8 errr $47.00 $47.00 $51.00 
ix 6 or 6” 49.00 49.00 51.00 

2 ees 53.00 53.00 51.00 
Moe 60.00 57.00 56.00 

SOE ~ sceces 82.00 80.00 80.00 

ae i F Laer ey 36.00 36.00 41.00 
1x 5 or 6” 37.00 37.00 40.00 

re 40.00 39.00 38.00 

|) ee 42.00 40.00 38.00 

oO 51.00 47.00 46.00 

et te F ee 28.00 28.00 29.00 
ix 5 or 6” 30.50 30.50 32.00 

Sh QT 32.00 32.00 32.00 
here 33.00 32.00 32.00 

Been = sccuse 35-00 34.00 34.00 


For all white pine (Pinus Strobus) Nos. 1 
and 2, add $1; for S1S or S2S add $1. For 
resawing add ‘$1. S48, add $1.50. Flooring, 
4- and 6-inch, add $1.50. to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. Drop siding, add 60 cents; partition, add 
$1; well tubing, D&M and beveled, add $2, to 
-— of flooring. 


4, mixed, 6-foot pas longer, 4-inch, $26; 
6- % 328; 8-inch ch, $29; 10-inch, $29; 12- inch, 
_ 1x4-inch and wider, 28.00. 
0. 1 Piece , Sislz— 

10’ 12’ 14’ 16° 18&20’ 
2x 4” ...$35.50 $33.50 $32.50 $33.50 $35.50 
2x 6” ... 33.50 33.50 32.50 32.50 34.50 
2x 8” ... 35.50 35.50 33.50 33.50 35.50 
2x10” ... 37.50 38.50 38.50 388.50 39.50 
2x12” ... 38.50 39.50 39.50 389.50 40.50 

No. 2 piece stuff, $3 less than No. 1. For 


rough, deduct $1. For po add $1.50. 
4- and 6-inch, 4- to 20-foot— 


Coga@en 
Bé&btr. D B Cé&bt 
a ccenwn ve 00 $35.¢ 00 $25.00 $15.00 $32. 00 
- govece 45.00 40.00 380.00 18.00 84.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, 81s— 
8’ 10,12&14’ 16° 


BES .ccccencetseesead $28.00 $29.00 $30.00 
MG sccceccoseescees 31.50 32.50 34.00 
SE’ escsevereseccene 32.50 33.50 35.00 
BEE ccccesvesceetoes 35.00 36.00 37.50 
a eovcccocsscccece 36.00 37.00 88.50 


‘or merchantable S1S deduct $2 from price 
of} No. 1; for No. 2, deduct $4. 

For shiplap or flooring, ada 50 cents to 
prices on No. 1 boards. 

Crating stock, 81 or 28, 6” and wider, 6’ and 
longer, No. 2, $2 8; No. 3, $23. 


Mo. 1 we 2 Bimegeton, 5151 _ 16° 
2x 4” ...$32.00 $32, 00 $32.00 oat. ae $33.00 
2x 6” ... 30.00 381.00 31.00 32.50 


2x 8” ... 31.00 32.00 82.00 31.00 32.50 
«++ 81.00 34.00 365.00 ge 34.00 
--+ 81.00 35.00 85.00 35.00 36.0 





WESTERN RED CEDAR 


Seattle, Wash., June 8.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot f. o. b. mill: 


Bevel _ne. 
_-. “B” 
PO. -ccaue. venues sg000 $27.00 . $20.00 
PO avinds ces at 31.00 26.00 23.00 
a satenanauws 35.00 32.00 23.00 
Clear Bungalow 

%-inch %-inch 
OS a ees $47.00 $39.00 
IEE ds’ rud'as lb Sreidinde deeb im aerate 56.00 43.00 
SG. shined ahedecnenane kes - 65.00 vee 

Clear Finish, 8- to 16’ 
$2 or 4S Rough 
DN tie adeie’ adnan -$ 75.00 $ 71.00 
 ctpeenbeckag on name’ é 80.00 76.00 
sO Ci ch wired ckecadeas ° 90.00 86.00 
 B6  saidcicccoxies --- 105.00 101.00 

Clear Ceiling o ag may pe One Side V or B 

1x3 and 4-inch, “ro SO Bi isadecceses oe ee 2 $45.00 


Discount on y ueiane 
Made from 1x3” and under.......... -50% 


Made from other sizes.......--.. "740% 
For 50,000 feet or more, additional ‘dis- 
ere er ceed obaseconecese#es 5% 
Clear Lattice, 848, 4- to 1 
#00 lin. ft. 
CF vcncddeced bee dene eRebeonhexe “- wae 
SEM” nu¢bedbecdhvechesdabavenemee renee -40 
SUk dk: cabevdusceeacevercedsar ions a 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended June 8 


Plooring 
1x3” 1x4” 
Edge gain — ies errr. $64.00 $62.75 
. > eae ss es. 
- —Bé&better......... 40 7 

nia: Bsbetter Locale aavice 34.75 
No a inka wana ai jen 25.50 

Partition and Siding 
Boston partition B&better, ae benskes $38.25 
Drop siding, B&better, 1x6”............ 41.25 

Finish and Moldings 
Finish, 1x5&10” Bé&better.............+- $60.75 
Finish, 5/4x5&10” B& better........... 73.50 
Case and BEE ccsccecs. toecveve 70.25 


Discount on moldings, 1%” and under.. 38% 
1%” and over.... 25% 


ipl . es La Ame $32.75 

B d nd shiplap, 1x yy ae ‘ 

rey “a Bae Eee Bvesvveks nas 

Ghiniawm, 128%, WO. 2... ccccsccavccscscves . 

Boards, 1x8”, Dh Bidcnaswdwedeies ea gee 20.00 

Dimension 

Hee, 2, Ba O,. Bee GE Be ote cseocncscaes $24.25 
OE ae OE Eh eee 26.00 
es Oe i Mr bbc sh bins ec kenoue 33.00 

Ma. & Be OBO GU BG oc wccccescencesr 23.75 

Lath 
i, 8 Wc atta wannss sss ccncercwcaes $4.50 





NORTH CAROLINA PINE 


Norfolk, Va., June 10.— Following are typi- 
cal average f. o. b. Norfolk prices made dur- 
ing the period May 16 to 31, as reported by 
the North Carolina Pine Association: 


ESET EE Aa Se $46.05 
I a rie ils ak aha allah Geka Moris ia atin ada Wik sat cS GSAT 32.10 
aerials Be Ni ell alas ak anit ig Gain wane ara 24.80 
I, a a ae ial nas aoe aa a ackeee ee 20.95 
No. 1 No. 2 
x ed No.1 box box 
DE” -aneeneeweus $45 euais one 
2 a” seneodeteawe 49:60 — <% 
Sa” svahichrees 46.40 $37.65 $28.55 $23.15 
Sve ..axehemewes 47 = ae ia 
 -cicnwortin’ 50.50 37.75 29.25 23.80 
Se  chesserueee 52.80 41.25 28.35 23.55 
Be” <«2neresass 68.25 46.55 31.60 24.30 
Edge B&better— 

Es eee Aa wants a a aia heme eae $48.00 
DS ce Sou da ewd sd pasevnd Ceeeeeuel 66.70 
. ‘Guidine dactlh skate vanvbdktces 69.45 
SS a eae ee: pees” el 54.05 

Bark Strips— 
En tenn ee ene 60 RRs we eae eee $32.30 
I ML ins ou dnie bok a Bae wee abaake 17.45 
SS vhncht each cantsont eee nes 5.86 
Dressed 2%” 3” & 
(Flooring— Width Wider 
pen ere oer $41.45 $40.30 
No. 1 common, }§#”........ 37.80 36.50 
Sagi EaeraE 41.10 41.50 
Box bark strips, dressed or resawn..... $17.90 
Bé&better bark strip partition........... 34.55 
No. 2 *Air 
Roofers dressed dried 
OF) re $28.45 $19.95 
O_O a ee 28.00 20.15 
i SE re oe eee 29.45 20.70 
DE T (ebnithe whee tenes ood 30.95 21.35 


*F. o. b. Macon, Ga. 





OAK FLOORING 


Following are carlot quotations, Chicago 
‘basis, on oak flooring: 


$3x2%,"” 39x14” ty 354x114” 
Ist qtd. wht..$124.00 $124.00 $96.00 37380 
ist qtd. red.. 91.00 86.00 75.00 70.00 
2nd qtd. wht.. 84.00 74.00 65.00 63.00 
2nd qtd. red.. 78.00 72.00 . 65.00 63.00 
lst pln. wht.. 88.00 72.00 69.00 55.00 
Ist pln. red.. 82.00 71.00 61.00 58.00 
2nd pin. wht:. 80.00 66.00 51.00 49.00 
2nd pln. red.. 77.00 68.00 51.00 652.00 


=e 67.00 60.00 38.00 42.00 
ck. ae 57.00 60.00 38.00 41.00 
Pourth 66... 31.00 29.00 18.00 18.00 

%ex2” Y%x1\%” 
OE ee eee $103.50 $103.50 
eS eee Soe 103.50 103.50 
OE aaa 81.50 83.50 
0 a eeaearreenerten 81.50 81.50 
a | Ee ae 79.50 81.50 
Ok US eee 73.50 75.50 
fe * aaa a aa 71.50 69.50 
5 eee 67.50 69.50 
we eae er: 52.50 49.50 
OID So. Salat gata elauw eis a aacata 52.50 49.50 
RY ne Sis Sirah aiasad ie Dieta 23.50 23.50 


New York delivered prices may be obtained 
by adding to the above: For }#-inch stock, 
$3; for %-inch, $1.50; for %-inch, $2. 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows, f. o. b. cars flooring mill 
basis, during the week ended June 8: 








First Second Third 
a $89.18 $68.88 $49.93 
APPALACHIAN HARDWOODS 


Cincinnati, Ohio, June 10.—Average whole- 
gale prices, carlots, Cincinnati base, on Ap- 


palachian “soft texture’ hardwoods today: 
4/4 5/4&6/4 8/4 
QUARTERED WHITE OaAkK— 
Aaa $140@145 $150@155 $155@165 
Selects ...... 105@110 110@115 115@120 
No. 1 com 80@ 85 85 90 90@ 95 


No. 2 com.... 45 50 54@ 59 65@ 60 
Sound wormy. 47 54 59 


QUARTERED —_ aja 
=, . - ass a3 
No. com. ese 


No. F com. ° 
PLAIN WHITE ‘aD oon 
Dn «0v6s6uee a $110@120 $130@135 
Selecta .....- 80 80 85 100@105 
Sf =e 68 68 73 85 92 
No. 2 com 45 rt 4 55 55 58 
No. 3 com.... 26 28 27 29 33 38 
Sound wormy. 49@ 51 59@ 62 62 67 
Basswoop— 
We escccsoous S¢c 80 $ 88 93 
No. 1 com.... 57 62 67 70 75 
No. 2 com.... 32 38 37 42 42 47 
CHESTNUT— 
WUD. sacncecves .¢ 85 $ 95@100 $105@113 
No. 1 com 54 54 59 60 65 
No. 3 com. 23 23 24 23 24 
Sd. wormy and 
No. 2 com.. 32@ 34 36@ 38 38@ 40 
No. 1 common 
& Better, . 
soundwormy 35@ 38 38@ 40 40@ 42 
BircH— 


FAS .........$100@110 $105@115 $110@120 
No. 1 common 

and sel. ... 60 65 65 70 70 75 
No. 2 com.... 35 37 40 42 42 ae 


ear $ 60@ 65 $ 65 70 $ be 

No. 1 com.... 40 43 45 48 Hs 

No. 2 com.... 25 28 28 30 30 33 
PoPpLaAR— 

Panel & No. 

13” &  e $140 $150 $160 
, arr 105 120 130 
Saps & Sel... 80 95 110 
Pk Reese secece 60 65 70 
ee, 3 Becvece $ 38@ 41 45 47 49 61 


No. 2 B...... 33@ 35 36@ 38 38@ 40 


MAPLE— 
FAS ........-.$ 80@ 85 $ 85@ 90 $ 95@100 
No. 1 common 
S68 Gh.cee 56 65 70 78 82 
No. 2 com.... 34 39 40 45 47 61 


BLACK WALNUT 


Cincinnati, Ohio, June 10.— The following 
are se prices on American black walnut, 
2 F . Cincinnati: 

$-03 wide: 4/4, $245; 5/4, $250; 6/4, 
$255: Sut $26 

Sele ect: 4/4, 165: 5/4, $170; 6/4, $175; 8/4, 


No. 1: 4/4, $95; 5/4, $115; 
$140 








6/4, $125; 8/4, 


No. 2: 4/4, $42.50; 5/4, $45; 6/4, $50; 8/4, $55. 
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= NORTHERN HARDWOODS 
Following are prices of northern hardwoods, - oO. Som Wis.: icc 
OFT LE— 
10 anni 2 No.3 4/4 ... 65.00 65.00 45.00 26.00 20.00 FAS . Sel. Nol Nos | Nos 
FAS Sel. No.1 No. o. 5/4 70.00 60.00 50.00 33.00 21.00 4/4 ...$ 70.00 $ 60.00 $ 50.00 $ 38.00 $ 17.0 
%” sa 222° 8-00 * fo00 * be00 * 41:00 © 3100 6/4 2.84.00 74.00 62:00 35.00 21-00 a ao we tae base. take 
-00 874 2 105.00 90.00 65.00 41.00 21.00 8/4 ... 96.00 86.00 71.00 39.00 21.00 e/a cl sake «ote «fees tees 3eas 
rt 8/4 ... 110.00 96.00 75.00 46.00 22.00 2 my — 10/4 ....116.00 95.00 80.00 50.00 80.00 
+ BiRcH— clad 55.00 27.00 19.00 12/4 ::. 125.00 105.00 90.00 65.00 .... 
00 0.00 21.00 4 "0:00 30:00 20.00 16/4 ::: 170.00 146.00 130.00 .:.. 2.:. 
00 4/4 .. 90.00 70.00 45.00 i $0 32°00 5/4 85.00 . 65.00 30.00 20.00 Add for 8-inch and wider, $12; 10-inch and 
00 yr 98.00 76.00 60.00 100 22:00 Bia 3500 75.00 38.00 *25.00 wider, $30; 12-inch and wider, $40. 
00 8/4 00:00 80:00 72.00 47:00 28:00 10/4 105.00 85.00 52.00 .... Regular stock contains 50 percent or more 
yee Si: Heap ages gee gage snes diva 1 Hikes s500 OF.00 eallbd 14 and 6 foot andthe following wpersontnere 
00 YP 12. 79.00 64.00 38.00 24.00 .... *Bridge plank. and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
2” 5/8 ... 176.00 61.00 34.00 24.00 8 .... Bisswoon— Harp Mapie RoveH FLoorine Stock— 
50 For 10-inch & wdr., add $30; 8-inch & wdr, 4), = «so9 63.00 52.00 $2.00 24.00 No.1 No.2 No.3A 
50 add $15; for 5-inch & wdr., 8-foot & lgr., add 5/4 ... 77.00 65.00 54.00 34.00 26.00 com. com. com. 
50 $2. 6/4 ... 82.00 72.00 64.00 386.00 26.00 47g ...... ieee cee eee $48.00 $33.00 $28.00 
50 Price of No. 2 and better, 4- and 6-foot 37/4 ... 87.00 77.00 62.00 36.00 26.00 574 [**{"*7*f tt ttetttts 50.00 40.00 28.00 
50 lengths, $32. For select red, add $15. 10/4 ... 90.00 80.00 65.00 45.00 eee Bee 
oH Rough birch, 6- to 16-foot, 1x4-inch, two face 12/4 ... 100.00 90.00 75.00 665.00 ove No. 2and 
50 clear, $80; one and two face clear, $65; 1x5- Key stock, 4/4, $75, or on grades, FAS, 85; Seaner 
50 inch, two face Oe $90; one and two face wo i, $70; 5/4, $80, or on grades, FAS, $90; 4/4 ...... ccc ccc ccc cccccucceccccccce - « $88.00 
50 clear, $70; run of pile, $68. No. 1, $70. 5/4 . aero nee epee ee 
ms Sorr ELM— One Fe iseeinch S1be 8 TE fOOt, Txt gig |... .$70.00 $60.00 $50.00 $35.00 $22.00 
ed FAS Sel. No.1 No.2 No.3 inch, $65; 1x6-inch, $76. END Driep WHITE MaPLE— 
k, 4/4 ... $8.00 58.00 48.00 26.00 22.00) pa Ogg Fas No.1 
oa iil a800 7800 6000 Boo aD /4 100.00 80.00 65.00 40.00 17.00 4/4... eee es eeeeee ee $95.00 $ 75.00 
~ 3/4 12. 88:00 78:00 65:00 36:00 28:00 8/4. 12. :105.00 85.00 70.00 42.00 20-00 8/4 dentusdsieeecenbiaatl 102.00 77.00 
vee 88. . ¥ ‘ ; 6. y NS 6 ioe ed es oad can 
... 95.00 85.00 70.00 40.00 .... 6/4 ... 110.00 90.00 00 
12/4 "2 100.00 90.00 75.00 45.00 ..-. 8/4 «+ 115.00 95.00 80.00 60.00 21.00 9/4 (1. iiiiiiiitititttt 130.00 95.0 
1g 
h 
n, SALES PRICES OF SOUTHERN HARDWOODS 
ill P 
i Following were sales prices of southern hardwoods during the week ended June 4, a basis: - ‘i 8/6 
rd 4/4 5/4 6/4 s/s PorpLar— 
a3 Pe ee Pin. FAS.. 81.50@ 92.25 95.75 ............ 105.00 
- - Ota, WAS. - 198.28 eteteerta. cia s ics ne : Saps&sel. 63.00@ 67.00 69.00 <iiiiiiiitth ee 
S nie yaaa ..| . ~ «hehe weteene ececeea oon No. we 50.50 51:75 50.00 @ 55.00 67.00 67-00 
Qtd. FAS. . 99.75@108.50 108.26 anew eee s s Seas No. 2-B.. 2950-3260 veewecetsins. Stee es 
. No. Masel $516@ E50 teste seas Giss@ Tab 66 NoPE Bee BENIN Titec 
. Pin. FAS.. 98. 00s eveceeseeee seeeeeereees 4 NO. 
4 Bo. ldeel 53.25 S525 S4.50@ 54.15 58.00 th Pail RR re 4.50@ 83.00 85.25@ 89.25 101.00 89.00@ 92.50 
cap NOs 2 ttt BETS@ 85.25 eeeeeeeeeee eveeeeeeeee AB wanes s050@ 51°95 58.250 56. apts 150g 7280 
SAP =p * ** . . . . . 
65 Bt FS eo oe ooo OOO @ 52.00 Eb00D O26 EL26@ 56.00 : No. Pee > kB ee 24.00@ 25.50 24.50@ 26.75 
20 oe ; c 50 62.50 70.00 OFT MAPLE— i 
Me Me Be Be a BR I: Rs * anrecertr e UT N T  GRMNE I Dp” . 
4 “'No, 1&sel 41.25@ 54.25 45.50@ 50.00 46.50 58.00 i SARA omen: eet éi so 
+ No. 2 ... 24.75@ 33.50 28.00@ 31.00 .........0.. f — 
No. 3 EE EEE. s ssc incvcodo aoex sockeye eeeaweneues Te PRE cnenenacnsns lectlonontses 48.5 | 
ewe — —( geptuccee ce) eee 
a fa oak 61.00 58.00 Howto 2 7 } 
pal) ee ee ' Ci Oe Se a. ee ee 88.00 97.50 
Pin, FAS.. 47.50@ 48.25 65.75 ER NE Ne ideal ibtedindcietchebdy 6.00 46.00 
No. lé&sel 35.50@ 41.00 45.75 ih RE RD SCAT LR nee TI PRR aha Bt 32.50@ 55.00 34.00@ 47.50 
35 prota! 2800@ 80.80 ceeeeeevees seeereeeeees tees geoe ites me 
HITE OAK— . i rr ON CARE iciilevied $oiddeubeecdt: SUL bie 
+ ee ee od. io a esd incoctsneea’ 139.75@144.00 No. 1&sel @ 
58 et cee coe wewnnnekenes .. \svek tee issS,-Tamn oi pai ORI ca cinck aunts avcnagrtvecta tocieenie 
7 Pin” FAS. 88.75@105.50 98.25@108.75 105.25 @ 111.26 arytt whet No - 287 sr: wide ete dydee acc Meee 
No. J&sel 68.00@ 65.00 55.26@ 71.25 70.00@ 76.26 79.00 20.88 8 Sst per AROS 6 teh ghia eae pot 
3 No. 2 ... 45.00@ 50.00 50.25 52.25 Y heed ek ae 
15 ee i Or Sree Eee oo Teeeretss. Voneesceseey: ssccnnees ses ie ee i -..-'.  seeekeceabew beaebenee 
7 BO, SF 205 SECO S209 co cessrceeee  sovccecvooce _ 3 Sea someereee >” ~° " Sédeeceecese’ acheeeneae 
iy ee re ee eter ion MAGNOLIA— | 
3 ee RR i ere pcp pbc Bee) Gast Fees AS as aeee teee teens sig 84.50 83.50 i 
" se ee aca il mda othe 55 pp OPS : . . 
35 Pin. FAS.. 70.00@ 87.50 85.00@103.00 108.26 reer fr MED sacencacsees. St drece 37.25 
24 No. 1&sel 53.50@ 60.25 58.75@ 59.75 ---...-eeee  veveeeeveeee BNO ) 
Pa ee SEE TO (a apeeneene at seetoarseess ) veser er ears = 95.00@110.00 100.00@120.00 2... 0... ccc. ce ceecccceee ; 
L@ Sd. wormy ae: 1 »peseseeeat aa VOKes CoS CE SE 
Shortleaf Dimension, S48, 44-inch Scant, 
2 PHILADELPHIA PRICES | ao to 'le-foot WEST VIRGINIA WOODS | 
" Or 
0 Philadelphia, Pa., June 10.—Wholesale prices > siteicien $30.58 1 Seemed, Philadelphia, Pa., June 10.—Prices of West 
secured from authoritative sources exclusively Senses ees e+ Virginia hardwoods, secured from authorita- | 
1 for the AMERICAN LUMBERMAN are as follows: ee eae Wine Flossing tive sources exclusively for the AMERICAN - 
Lt) ° it 
Southern Pine, Merchantable—1905 No. 2&btr. No.3 No. 4 LUMBERMAN, are as follows: 
5 ats gabe th edna i246, rift .....--. $67.00 $62.00 os.00 | . ABh: FAS 4/4, $100@105; 5&6/4, $115@120: 
0 Merthere cas aR” Gat .,.... SG 86) =6O 8/4, $125; 10&12/4, $135@140. Common, 4/4, 
3S Morida. Florida Georgia Kiln Dried North Carolina en eee se $60; 5&6/4, $70; 8/4, $80. i 
3&4x4"” oo... $40.00 $44.50 sree | 128”. %x5%...$31.00  1x10%, $=? + He EO Chestnut: FAS 4/1, $85@88;.5&6/4, $100@ i 
| 3&6X6" ... ss eee 39.00 at} 00 :1x8", AxtH.... 88. ' : 105. Common, 4/4, $56@58; 5&6/4, $62@65 | 
° 3&8x8" |....... 40.00 44.50 51. jj-inch thick, $1 more. % , 4/4, . 
9 244x10" °....... 50.00 52.50 56.00 Red Cedar Bevel Siding Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 
° 5&10x10” oe ee ones $4.00 64.00 %x 6”, GE 6 60060050 4s coceececedess SER CR : Poplar: FAS 4/4, $110@115; 5&6/4, $125. 
1 Lett oo ee 56.00 61.00 62.00 5 Lt GRO es gps pe ++ 86.00 | clear saps, 4-inch and up, 4/4, $82@86: 6&6/4, 
0 i eeestsiases: 67.50 71.00 %x10", clear |...........- phan soos oy Frags Foggy aga Se Bay ee A 
5@ 14x14" 1.2... 64.50 Hatt} Maple Flooring £.0.p. reer. 1ux2%" | 5&6/4, $70@73; 8/4, $78. No. 2-A common, 
0 244x16"_ ....... tees 30:00 ‘ $97.80 $98.60 | 4/4, $45; 5&6/4, $49; 8/4, $52@54. No. 2-B 
2 pag ARES, ‘feet, add $2. "MUMIA Second’ grade........,°7750 80.50 | Common, 4/4, $30; 5&6/4, $32@33; 8/4, $34@36. 
1 Lengths 32 to cirlomal: emt 41.00 to OS-Occt asata Sak ene: H1,50.. 66.50] nos gums ram 4/4, 9950100; 886/64, $1100 
° price. Pondosa Pine Dressed 3 | 115; 8/4, $120@125. Common and select, 4/4, 
Each 1 foot over 32 feet, add $1. Cc De geet gbPrg | $60@63; 5&6/4, $72@75; 8/4, $75@77. No. 2 
Longleaf Pine ae otis  liaaaces Pace ix ‘. Mees eae $ $0.50 eae $46.30 38.25 | Common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
eliv x eocccecsece ° . ° 5 39.25 $50@55. 
4 flat..$45.00 “1x 8” 122.001: 74.50 64.50 44.2 ’ 
. Bebtr, om mitt. 74.00 No. 2 sap flat. .°28.00 1x10” woe eeeeee o4-50 oy ry a4 iH White Oak: FAS 4/4, $110@115; 5&6/4, 
Bébtr, flat..... 52.00 No. 3 sap flat.. 20.00 1x12” Pores 1eree 54°60 68:28 48.25 | $125@130; 8/4, $130@135.. Common and select, 
, 2 Common Roofers ao" OR6 ORs 2-45). Se 4/4, $65@70; 5&6/4, $75@80; 8/4, $80@85. No. 
| pena ote pD4s— ree $6.50. eit $6 75 delivered | 2 common, 4/4, $50@53; 5&6/4, $55@58; 8/4, | 
, ap ey: 50 1x10” %x 9%. . $29.00 Spruce eeeeereeee . . 1 oe 5.50 delivered $60@63. j 
5 tee Marie ..2*28:60 1x12” %x11%4.. 29.50 Hemlock’ ........ 1. 4.90 c.f | 
. 
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cut from live cedar. 


our rigid specifications. 
keeps them uniform. 





siding or fir lumber. 


ES SEATIL { WASHES = 
SS a 
OOK CLEARS 


Nature’s Most Durable Covering 
for Roofs and Side Walls 


HOMESTEAD BRAND XXXXX Red Cedar Shingles 
have maintained their 300% standards for many years; 
100% vertical grain—100% clear—100% heart wood—ali 


Ten shingle mills make these high-grade shingles to 
Careful, constant inspection 


HOMESTEAD BRAND XXXXX can be had packed 
“thousands” or “squares”, unstained, or stained any 
color, straight cars, or mixed with other shingles, cedar 


We have all grades of shingles in transit for quick 


delivery. 


There’s a HOMESTEAD salesman near you who will 


be glad to quote. 


Exclusive Distributors. 


The C. A. Mauk Lumber Company SEATTLE 
Conifer Lumber Company 











CALIFORNIA PINES 


San FPrancisco, Calif., June 8.—The follow- 
ing average wholesale prices f.o.b. mills, those 
on commons covering 1-inch stock only, were 
reported by the California White & Sugar 
Pine Manufacturers’ Association for the week 
ended June 4: 

California White Pine 
No. 1&2 clr. C sel. Dsel. No. 3 clr. 


4/4 wvvveee $67.20 $65.65 $55.40 $41.90 
| Serer 69.90 65.15 52.40 54.40 
at waswewk 66.85 57.55 44.85 53.75 
a a's oak ind 77.20 67.15 53.60 65.00 
California Sugar Pine 
ee atnaede 94.00 81.85 65.00 50.00 
Sera 86.45 73.75 57.55 61.55 
SE a a ae ae 84.00 66.40 50.05 60.25 
i ik eat 98.05 79.95 68.30 79.50 
White Pine Shop Mixed Pines 
Inch common. .$31.00 No.2 No.3 
No. 1, 5/4 xa.w. 41.45 Com— 
No. 2, 6/4 xa.w. 28.50 4” ....$34.35 $20.25 
Panel, B&better OS sccce ee 62s 
aa” Me Wecene 60.65 8” .... 28.385 23.00 
m, Be Be ewer 21.45 


Sugar Pine Shop 


Bev siding 
Inch common. .$43.10 


B&btr, %x4”.$29.50 


No. 1, 5/4 xa.w. 44.25 Lath— 

No. 2, 6/4 xa.w. 33.05 ee ee er $4.75 
a ree 3.35 

Australian No. 1 dim. 1% 

77 nl awe $54.40 x4-inch ..... 20.30 

5/4 Xaw....... 50.90 Douglas Fir 

Se eee 48.25 C&better ......$40.10 

ee er 54.60 Dimension . 20.80 





For Editorial Review of Current Market 
Conditions See Page 37 


NORTHERN PINE 


CHICAGO, June 12—Demand for northern 
pine is improving, and most mills report 
good order files. Stocks are in good condi- 
tion, and prices are holding firm. Railroads, 
industrials and retailers are in the market 
for this material, as are also some whole- 
salers in the East. 


BUFFAI*, N. Y., June 11.—There is a fair 


inquiry for northern pine, especially the 
lower grades, of which mill stocks are quite 
small. Wholesalers have been increasing 
their supplies during the last month. There 
is not much demand from the building in- 
dustry. Prices are firm throughout the list. 


HARDWOODS 


CHICAGO, June 12—Hardwood distributers 
are showing more activity, as winter-cut 
stocks are expected to be dry enough for 
shipment soon. Body people are buying 6/4 
and thicker material, where dry stocks can 
be found, and furniture and radio cabinet 
manufacturers are in the market for No. 1 
and No. 2 maple, birch and basswood. Floor- 
ing factories are taking flooring maple in 
large volume. 


CINCINNATI, OHIO, June 10.—Poplar and 
oak are moving in good volume to Chicago, 
Detroit, southern Michigan and Wisconsin, 
and a fair volume is being taken by eastern 
wholesalers. Several good lots of gum, ash 
and maple have been sold to the furniture 
and automobile trades. The general run of 
small orders covers the list. The flooring 
trade is buying good lots. Prices rule firm, 
except that 2-B poplar for box factories is 
inclined to be softer. 


BUFFALO, N. Y., June 11.—The hardwood 
demand has been on a smaller scale during 
the last couple of weeks, as buyers have not 
been disposed to add to their stocks. Oak 
and ash are among the woods in most de- 
mand, but the movement is confined largely 
to small lots. 





ST. LOUIS, MO., June 10.—The market for 
hardwoods is quiet. However, because of the 
shortage in production, the mills are holding 
their quotations. Failure of oak flooring 
manufacturers to buy has caused a weaken- 
ing of prices on common oak. 


FIR, SPRUCE, CEDAR 


CHICAGO, June 12—Decreased fir produc- 
tion has had the effect of halting any soften- 
ing tendency, and there is some increase in 


demand from retailers of this district. Spruce 
is moving very well, and prices are generally 
satisfactory. Prices on cedar siding are firm, 
and demand is active. 





KANSAS CITY, MO., June 11.—Fir demand 
is less active, but prices are being well main- 
tained because of the small stocks available. 
Orders from the country yards are fewer, but 
city demand is holding steady. 


NEW YORK, June 10.—There is a big vol- 
ume of fir being sold in the metropolitan 
area, but whether it is sizable enough to 
characterize the market as “busy” is ques- 
tionable. Prices are holding firm and there 
is an abundance of good lumber on hand. 
Large cargoes are arriving daily. Yards are 
not, however, stocked up to the extent they 
were a year ago. 


BALTIMORE, MD., June 10.—The require- 
ments of various big construction projects 
have attracted a great deal of attention, with 
the result that bidding for the lumber be- 
came exceedingly spirited, and sellers of fir 
offered concessions. 


CYPRESS 


CHICAGO, June 12—Cypress is undergoing 
its usual seasonal lull, and stocks at the mills 
are being put into shape for the return of 
an active market, which is expected in July 
or August. Local distributers do not seem 
alarmed by the situation, and are taking 
advantage of the opportunity to think of 
fishing reels instead of board feet. 


CINCINNATI, OHIO, June 10.—Cypress fin- 
ish is having a fairly good movement, and 
prices in the main are holding up well. Some 
orders are being booked for tank grades. 
Country retailers order an occasional lot of 
pecky. In general, the demand is keener for 
upper grades than for cheaper stocks. 


ST. LOUIS, MO., June 10.—A shortage is 
reported in low grades of yellow cypress, 
with a fair demand, but there is very little 
doing in upper grades. A steady demand for 
red cypress continues. 


HEMLOCK 


CHICAGO, June 12—Hemlock is in good 
demand in this territory, and the price is 
maintained at $3 off the Broughton list. 


NEW YORK, June 10.—The market in hem- 
lock is just as busy as it has been any time 
since the first of the year, but this is not 
saying a great deal. Timbers are selling bet- 
ter than they were a month ago. There are 
good stocks of western lumber, prices of 
which are holding firm. 


BOSTON, MASS., June 11.—Retailers are 
showing very little interest in eastern and 
northern hemlock boards, but prices keep very 
firm because of the scanty supply in first 
hands. Eastern clipped are $33@34, northern 
Clipped are $32@33, and random are $30@31. 
There is a tendency to hold off in buying 
western hemlock, as some are looking for 
a $2 drop in the freight rate next month. 
Some wholesalers are doing a fair business 
in transits. 


WESTERN PINES 


CHICAGO, June 12—Demand for Pondosa 
pine, especially in the retail trade, is some 
better this week, and prices continue firm. 
Stocks are broken, but winter sawn wood is 
practically dry, and is expected to improve 
the situation. The industrial trade in sugar 
pine is holding fair, with prices firm. Stocks 
of 10/4 and thicker are still very short, but 
other sizes are rounding into shape, with the 
mills running on full-time schedules. 





KANSAS CITY, MO., June 11.—A steady 
demand for shop characterizes the western 
pines market, most of the orders for that 
item placed here going to the California mills. 
Retail demand is a little slower, and is mostly 
for well mixed cars. 





BUFFALO, N. Y., June 11.—The demand 
for the California pines, which has been 
backward for some time, is reported_to be a 
little more active. Buying is being done by 
both industrial concerns and retailers, though 
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not on a large scale. The market in Idaho 
pine holds firm, and trade is reported to be 
comparatively good. 


NEW YORK, June 10.—Many items of 
Idaho pine are in very short supply. The 


same shortage prevails to a less extent in 


Pondosa pine. California white pine is fairly 
plentiful. Prices are holding very firm at 
the new levels recently established. 


EASTERN SPRUCE 


BOSTON, MASS., June 11.—Demand for 
eastern spruce frames continues quiet, but 
base price is maintained at $42 by large’ pro- 
ducers. The three largest dimension mills 
will close down for two days a week until 
business improves. A fair quantity of ran- 
dom is being sold, but prices are a bit soft. 
Offerings of dry boards are so light that quo- 
tations remain firm. Lath are moving slowly 
and some sellers are conceding 10 to 25 cents. 


SOUTHERN PINE 


CHICAGO, June 12—Some distributers of 
southern pine report that buying from the 
retail yards picked up some this week, and 
felt encouraged at the outlook. A large 
number of transits are on the market, how- 
ever, and have a softening influence. There 
is no change in prices. 











BOSTON, MASS., June 11.—Demand for 
southern pine is not up to expectations for 
June. Roofers are irregular; 8-inch air dried 
are $29@30. There is meager interest in 
southern pine flooring, despite attractive quo- 
tations. Partition is moving slowly at steady 
prices. 


CINCINNATI, OHIO, June _ 10.—Southern 
pine trade has been spotty, with price irregu- 
larities noted. Common building lumber is 
easier, but transit cars which overhung the 
market last week are practically cleared 
away. Nos. 1 and 2 common dimension are 
moving better, with prices unchanged. Finish 
is draggy, with some mills inclined to shade 
prices, 


KANSAS CITY, MO., June 11.—The south- 
ern pine market has been rather dull the last 
week, most of the business going to smaller 
mills on price concessions. The larger mills 
are holding firmly to their lists, believing that 
the wet weather which has delayed buying is 
about over. Demand in the South is reported 
to be good, and there is a fairly large vol- 
ume of business in the East. 


ST. LOUIS, MO., June 10.—Buying of 
southern pine was somewhat freer last week 
than for some time. While prices are un- 
changed, there is a firm tone to the market. 
Mills are experiencing no difficulty in mak- 
ing shipments. While they are complaining 
of prevailing prices, they are accepting busi- 
ness. Industrial trade is good. 


SHINGLES AND. LATH 


KANSAS CITY, MO., June 11.—The price of 
shingles remains soft, with not enough de- 
mand to give expectation of a _ stiffening. 
Lath demand is reported good, with a large 
part of it for straight cars from the cities. 
Siding, however, is not so active, though 
prices are firm. 


NEW YORK, June 10.—There is a continu- 
ance of the fair demand for West Coast shin- 
gles. Stocks arriving are perhaps in excess 
ot disbursements, but there is no complaint 
of harbor conditions. Continued arrivals of 
eastern spruce lath have served to replenish 
supplies in the hands of wholesalers, and 
prices are holding firm. 


BOXBOARDS 


BOSTON, MASS., June 11.—There is a quite 
fair volume of business in boxboards and 
prices are well held. Stocks of dry box lum- 
ber in first hands are moderate, and few bar- 
gains are on offer. Round edge white pine 
inch boxboards are $27@30. 


CLAPBOARDS 


BOSTON, MASS., June 11.—Orders for clap- 
boards are rather few and unimportant for 
June. Eastern spruce and native white pine 
are scarce and prices are firmly held. Quota- 
—— on clapboards from the Coast are a bit 
Sott, 


























Famous 
for Shop 

and Factory 
Lumber. 





Make Friends 
With This Lumber 


Here’s lumber that will build up trade for you. 
Its softness, lightness and whiteness will appeal 
to your trade and bring you more business. 
Carpenters and contractors like 


Craig Mountain Quality 


PONDOSA PINE 


It is light to handle, easy to saw and nail, fine 
to paint. Few woods offer so many real advan- 
tages to the user. Insure yourself a big repeat 
order business by furnishing your trade with 
Craig Mountain Pine. 


May we quote on a mixed car? 


Craig MountainLumber Co. jm 
WINCHESTER, IDAHO : 


SALES REPRESENTATIVES: 
G. S. Patterson, P. O. Box 96, Oconomowoc, Wis. 
W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 
Alex W. Stewart, 931 Lumber Exch. Bldg. 
inneapolis, Minn. 
W. H. Lewis, 406 Chamber of Commerce Bldg., 


Denver, Col. 








Order a set of our Planer and Jointer Knives and see 
how they compare under actual service conditions. 


- Send us a paper pattern with dimensions and kind of wood to be worked, 
SPECIAL: We will quote you at once and give you earliest date of delivery. 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry.] 


TAYLOR, STILES & COMPANY, :: RIEGELSVILLE,N. J. 
WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis. Missouri 
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Ayer & Lord Tie Co. 


Incorporated 1893 


Railroad Piling and Posts 


Cross Ties CHICAGO Bridge Timbers 
Lumber —) Mine Timbers 
Poles Car Stocks 


TREATING PLANTS 


Carbondale, Ill. Grenada, Miss. North Little Rock, Ark. Louisville, Ky. 
Montgomery, Ala. 


“Creosote Oil Prevents Decay” 
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Makes Homes Vermin-proof 


Every clothes closet, in old and new homes, should be made 
vermin-proof by the use of 


Order “DE SOTO” 
Closet Lining in L. 
C. L. or carlots mixed 


* with our “DE SOTO” Red Cedar Closet Lining 
“QUALIT y” Here is a profitable side-line for your business. Go after the 
‘ orders today and we will keep you supplied with stock made 
Oak Flooring from famous Tenn. Aromatic Red Cedar. 


“De Soto’ lining is made in %x2, 2% and 3% inch widths. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 


DESOTO CLOSET LINING, 















PRODUCTS OF 
THE FOREST 








USA. 
Providence Philadelphia 
Factory Factory 
Nicholson G. & H. Barnett 
File Company Company 


circuit Driv©, 


Selecting his favorite bat, he 
saunters to the plate and 
connects with a wallop that 
sends the ball so far over the 
right fielder’s head that the 
latter doesn’t bother to run. 


dence that the world could . 
not get along without wood. 


There are thousands of saw 
filers who possibly could get 
along without Nicholsonand 
Black Diamond Saw Files. 
The point is—they wouldn’t 
—which is further evidence 
of the file value in these 
sharp cutting, durable tools, 


NICHOLSON FILE CO. 


Providence, R. |., U.S. A. 


The home run (or at least a 
piece of equipment necessa- 
ry to it) is a direct product of 
the forest—still further evi- 








News Letters 


(Continued from Page 73) 


Klamath Falls, Ore. 


June 10.—On May 20 the log loading crew 
of the Pelican Bay Lumber Co. hung up what 
is thought to be a record for pine log loading 
that will stand for some time. In 7 hours, 48 
minutes this crew loaded 70 cars with short 
logs—a total of 2,028 logs scaling 806,520 
feet. A McGiffert loader was used, and six 
“Caterpillar” tractors, with big wheels, 
brought the logs to the loading dock. 

The pine mills of the Lakeview district ex- 
pect to cut 53,000,000 feet during the 1929 
season. The American Box Co. recently pur- 
chased control of the Underwood Box fac- 
tory at Lakeview. 

Construction has been started on a 2%- 
mile extension of the Chiloquin Lumber Co.’s 
logging railroad, which will open up a new 
body of the company’s timber near Sprague 
River. 


Albuquerque, N. M. 


June 10.—The extent of development in the 
new agricultural region of the Panhandle and 
other west Texas sections—through new 
branch railroads, new towns and new lumber 
yards—is indicated by the recent purchase in 
one day, by a retail line-yard concern oper- 
ating in that territory, of fifty-five cars of 
lumber. 

The seventh job of fixtures for the new 
Skaags Safeway Stores, which maintain a 
standard design, varying only as to dimen- 
sions, has just been completed by Davis & 
White. Counter shelves and counter tops 
are of polished oak flooring finished in na- 
tural color. All the other lumber, including 
that used in the swinging bins, is pine manu- 
factured in the Southwest. 

Fred S. Herbert, manager of the Breece 
Lumber & Supply Co., is fitting up a ware- 
room back of his office, with attractive home 
building and furnishing displays. Nine sec- 
tions of oak flooring of. different patterns, 
sizes and grades have been laid for compari- 
son. Screens, glass and variously paneled 
doors swing in a rack, while Premier built-in 
features and Andersen frames are much in 
evidence. 

The Standard (Ariz.) mill of the Cady Lum- 
ber Corporation has put on a night shift 
operation, thus bringing the output of the 
Standard and McNary plants to about 12,000,- 
000 feet a month. 





Hymeneal 


MACKEMER-STONE. Miss Jean Stone, 
daughter of Mr. and Mrs. Arthur L. Stone, 
Peoria, Ill., and Sumner D. Mackemer, asso- 
ciated with his father, J. W. Mackemer, in the 
Mackemer Lumber Co., also of that city, were 
married June 8 in the home of the bride’s 
parents, 2707 Main street, Peoria. Following 
the wedding dinner the young couple left on 
a motor trip through the North and after 
July 1 will be at home at 306 North Glen- 
wood Avenue, Peoria. Mr. Mackemer is a 
graduate of Culver Military Academy and 
attended Knox College. His bride has been 
in the advertising department of the P. A. 
Bergner & Co. store the last two years. 


CONNOR-RODDIS. Two prominent lumber- 
ing families of Wisconsin will soon be united 
by marriage. Miss Mary Roddis, daughter of 
Hamilton Roddis, president of the Roddis 
Lumber Co., of Marshfield, will be married 
to Gordon Connor, son of former Lieutenant 
Governor W. D. Connor, who is also a widely 
known lumberman of Marshfield. Miss 
Roddis has attended Grafton Hall at Fond 
du Lac, Wis., and Wellesley College, and she 
is now a student at the University of Wis- 
consin where she is a member of Pi Beta 
Phi sorority. Mr. Connor is a senior at the 
University of Wisconsin and a member of 
Psi Upsilon fraternity. ‘The couple will be 
married on Saturday, June 20 and will sail 
for Europe on July 26. They will return to 
live in Marshfield where Mr. Connor will be 
connected with the Connor Lumber Co. 





THERE NEVER HAS BEEN nor will be a satis- 
factory method of subsidizing a surplus of 
anything; the only cure is the price cure, say 
the Corn Belt Dailies. 
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